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This is Fire Prevention Week. 
For the right answer and the san- 
est, multiply it by 52. 

oe + * 


It seems that silly governmental 
restrictions have hog tied the pork 
supply and cowed the beeves from 
coming to market. 

* * * 

More than 14,500,000 American 
visitors crossed the border into 
Canada so far this year, bettering 
the previous top year, 1937. 


Honor for Hoffman 

“For distinguished achievement 
in industrial management as a ser- 
vice to the community,” Paul G. 
Hoffman, Studebaker president and 
chairman of the CED, last week 
was awarded the Gantt Memorial 
Gold Medal. The honor is bestowed 
annually by American Management 
Assn. and American Society of Me- 
chanical Engineers. 

* * 


Old Home Week 

It was like old (GM) home week 
at Willys-Overland in Toledo last 
week when Edward and Lawrence 
P. Fisher of the famed Fisher fam- 
ily and Irving Babcock, now presi- 
dent of. Aviation Corp., but former- 
ly active in GM, were among the 
400 guests when James D. Mooney, 
Willys president, announced plans 
for a new car. Mooney, before go- 
ing to Toledo, was head of GM 


exports. 


Shortage Splittin’ 
CPA Friday tried to solve the 


+ 


percen 

Industry sources say, however, 
that a boost in the supply of lead 
is the real “solution,” since CPA 
also cut the total automotive lead 
quota for the final quarter by 500 
tons. 








Shortage of Steel Curtails Chrysler 
As Production Hits Postwar Record 
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THE FIRST MODEL of the new 
nearly 400 industrialists, editors and ed 
independent suspension of all four 
wheelbase and an overall length of 1 


suspension, fully 
production. by mid-1947. 


Willys Reveals 


ra Eun rat 


70 sedan, pictured in the artist’s drawing here, was unveiled to a group of 


y 
t and rear; its light weight. The car is scheduled 
, 


Its New Car; 


Hails Engineering ‘First’ 


By Bob Finlay 
Managing Editor 

TOLEDO. — Willys - Overland’s 
postwar car, which is scheduled to 
go into production next May or 
June, will be priced competitively 
with Chevrolet, Ford and Plym- 
outh, will be somewhat-smaller and 
700 pounds lighter, and will intro- 
duce several engineering innova- 
tions in cars. 

“For my dish,” said James D. 
Mooney, president and chairman, 
“it’s a damned good car that will 
stack up against any of them.” 

The car, called the 6-70 sedan, 
will be the first American produc- 
tion car to have independent sus- 
pension of all four wheels, accord- 
ing to its designer, Delmar G. 
(Barney) Roos, vice-president in 
charge of engineering. 

Mooney discussed the car with 
reporters at a press conference 
held in connection with Willy’s In- 
stitutional Day, during which 400 
industrialists, editors and educa- 
tors visited the plant. 

Mooney also revealed that: 


Willys has a planned capacity 
now building about 60. 





of 300 station wagons a day; is 
2 Jeep production is running at a 
rate of about 84,000 a year; Wil- 


lys has produced 53,000 despite a 
five-month shutdown; the bank of 
unfilled.orders has stabilized, but 
Mooney says the Jeep has earned 
a place in the field of utility and 
will continue indefinitely. 
3 The Jeep price could be low- 
ered and the market broadened 
if Willys could get sustained pro- 
duction through an even flow of 
materials. 

4, Present production is taking 25 
percent of Willys’ capacity. 
5 Willys anticipates a tidy profit 

for the fiscal year ended Sept. 
30, with the help of carryback tax 
provisions, despite the five-month 
shutdown. 

The visitors also saw models 
of the 6-70 car, the sedan deliv- 
ery, which is closely based on the 
station wagon, and two four- 
wheel drive trucks which are still 
te be announced. 

In presenting the Willys line, 
Mooney laid emphasis on a gra- 
phic exhibit designed to present 
a clearer understanding of the eco- 
nomic problems confronting the 
country. 

“Jt isn’t enough today,” he said, 
“to present a line of products 
of which you are proud. Every- 

(Continued on Page 32, Col. 1) 





' Jurisdictional Strike Shuts Toledo Dealers 


By Bert Woods 
Staff Correspondent 


TOLEDO. — All new-car dealer- 


tional strike involving 400 mechan- 
ics affiliated with the International 
a. of Machinists and the UAW- 

Deliveries of new cars also came 
to a halt when AFL Teamster 





truck drivers refused to cross 
picket lines created by the strik- 
ing mechanics. 

The strike was believed to be 
the first called in a major city 

















as the result of a fight with rival! 
unions over membership jurisdic- 
tion. Unions usually have reached 


automotive industry. 

The IAM charged in calling the 
walkout that Toledo new-car deal- 
ers were ignoring the shop work- 
ers’ contract which the union has 

(Continued on Page 27, Col. 3) 
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Production 


Automotive News Estimates, 
U. 8S. Cars, Trucks 


91,599 


For complete production totals 
by makes, see table, page 34. 


91,599 in Week 
Best Since ’41 


Slash at Briggs Body 
Forces Chrysler to 
Cut Schedule a Third 


By Mel 
Associate Editor 


DETROIT.—U, S. output 
of cars and trucks last week 


ve- 
Ereloped 


Chrysler Corp. and Briggs Body 
announced that a shortage of 
sevtatheens Se hee eee 


Although the shortened output at 


How each car maker's °46 out- 
put compares with 41, see table, 
page 83. 


Briggs is not expected to hit Pack- 
ard (which obtains its bodies from 
Briggs) for the balance of this year, 
the cutting of assembly rates may 
spread throughout the auto indus- 
try by the end of October unless 
the steel shortage is considerably 
relieved. 

Chrysler Corp. spokesmen said 
that production would be cut to 
2,775 cars and trucks per day from 
previous rates, estimated by Avuro- 
Motive News at 3,900 vehicles a day. 

Last week’s sharp increase in 
total output was a gain of 8,329 
units over the revised count of 
83,270 in the previous week. 

Combined U. 8S. and Canada 

en 


hicles, but a darken 
tion picture for October 
Friday. 








011 vehicles compared with the 

revised 85,666 in the previous 

week, 

Last week’s production was the 
(See OUTPUT, Page 34, Col. 3) 














ETROIT.—In various cities last 

week, several top men in gov- 
ernment, management and labor 
sweated out the problem of lagging 
production. 

Their conclusion: All must coop- 
erate for the welfare of all. 

When they discussed means of 
obtaining this end, any semblance 
of agreement immediately ended. 

In the course of the discus- 
sions, however, many important 
points were brought out. 

J. F. Lincoln, president of Lin- 
coln Electric, famous for his in- 
centive plan and outspokenness: 

“Despite great opportunities for 
prosperity, we now have the low- 
est standard of living in our gen- 
eration (because of lawless union 
leadership and whimsical bureau- 
cratic regulation).” 

+ + 

. E. WILSON, president of Gen- 

eral Motors: 

“I don’t think I will live long 
enough (to see the return of pre- 
war auto prices).” 

Walter Reuther, president of the 
UAW-CIO: 

“We must get submarginal mines 








og Sweating Out Auto Lag 


and blast furnaces back into pro- 
duction to alleviate the materials 
(See WHY, Page 27, Col. 1) 


Top Cars 

New car registrations reported 
in Automotive News today: 
1946 
Pos. 
1—142,551 
2—~111,394 
3— 98,899 
4— 70,301 





Make 
Ford 


Plym. 
Chev. 


1l— 27,576 
12— 28,736 
18— 21,710 
14— 14,708 
15— 7,008 
16— 38323 Lincoln 


For further details, see page 
33, today’s issue. 
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But Dealers Are in Clear... 





OPA Sifts Order Lists 
As Black Market Clue 


NEW YORK.—New-car dealer 
were reminded again last week 
that they are not bound to follow 
any order or sequence in delivery 
after OPA officials here disclosea 
they are checking sales lists 
against waiting lists as a clue to 
possible black marketeering. 

Association officials recalled the 
recent address of NADA President 

William L. Mallon, in which he 
told Kentucky dealers that orders 
filled in sequence of receipt might 
work a hardship on doctors or vet- 
erans unable to place their orders 
previously (See Automotive News, 
Sept. 30). 

Mallon advised dealers to stand 
on their rights when OPA agents 
investigate orders filled out of se- 
quence in the assumption that such 
deliveries must involve bonus pay- 
ments. 

Just such a check has been 
made on the records of 50 new- 
car dealerships in this five-state 
region, Harold N. Cohen, re- 
gional enforcement head, dis- 
closed last week. 

Cohen reported the survey found 
that nearly half the sales in the 
last three months had gone to in- 
dividuals far down on the waiting 
lists or to some even without an 
advance order. 

Of the 50 dealers surveyed, ac- 
cording to Cohen, 16 are selling 
on a strict first-come, first-served 


Knudsen Elected 
Chairman by 
Hupp Board 


CLEVELAND. — The election of 
Wm. S. Knudsen to the chairman- 
ship of Hupp Corp. last week places 
the former head 
of General Mo- 
tors, who re- 
signed to expedite 
war production, 
in a better posi- 
tion to aid Hupp 
in the execution 
of its $24,000,000 
backlog of orders, 
a source close to 
the company said. 

A GM spokes- 
man commented 
that he had heard 
nothing that would indicate that 
this latest move will have any ef- 
fect on Knudsen’s present relations 
with GM, where he is a director 
and consultant. 

Hupp, a contract manufacturer 
with plants here and in Detroit, 
elected Knudsen to its board last 
June. Willard F. Rockwell retires 
as chairman but remains a direc- 
tor. He is chairman and president 
of Rockwell Mfg. Co., Pittsburgh, 
and chairman, Timken - Detroit 
Axk. 


“After several months’ study of 
the Hupp contract manufacturing 
program,” said Knudsen, “I am 
convinced that it constructively 
meets an important postwar need 
of American industry and capital. 
Successful operation of the pro- 
gram involves broad production 
problems toward the solution of 
which I hope I may make a con- 
tribution.” 











basis and 34 on a varying sequence 
of delivery. 

Forty-five percent of the indi- 
vidual sales made by the 34 “under 
suspicion,” he continued, were to 
persons not next on the waiting 
list. Hundreds of persons were 
passed over in these out-of-order 
transactions, he said. 

OPA said it has started ques- 
tioning buyers who received de- 
livery out of turn. The names of 
these purchasers were obtained 
from the lists of the 34 dealers 
who sold without regard to or- 
der priority. 

Cohen conceded that price con- 
trol regulations do not require 
dealers to obey any pattern in de- 
livering the new models. But he 
contended that dealers who disre- 
gard order in delivery are more 
likely to be collecting bonuses than 
those who stick to first-come, first- 
served. 

The 50 dealers checked were se- 
lected at random in New York 
state, New Jersey, Pennsylvania, 
Maryland and Delaware. OPA dis- 
closed that the sales and waiting 
lists of 118 dealers previously con- 
victed of other price violations are 
also under investigation. 

Emphasizing that car buyers can 
recover the full amount of the 
overceiling payment by helping to 
convict a black-market dealer, 
Cohen appealed to motorists to 
bring to the regional OPA en- 
forcement division headquarters 
any information they might have. 

A prospective buyer who has 
been told that he must pay ex- 
tra for early delivery can be 
just as helpful as one who has 
already made a payment, OPA 
said. He can also assure himself 
of immediate delivery at ceiling 
price, Cohen added, since OPA 
will supply him with the money 
to complete the deal. 

A clergyman’s wife who came 
to OPA with a complaint of hav- 
ing had to pay $1,200 cash on the 
side for a new car was cited by 
Cohen as an example of consumer 
cooperation. 

As a result, he said, the presi- 
dent and bookkeeper of a Jersey 
City dealership were arrested and 
are under $1,000 bail each, pend- 
ing disposition of the case in Fed- 
eral court at Newark. 

* * ~ 


Immunity Bait Offered 


Boston Buyers by OPA 


BOSTON.—Boston has been se- 
lected as one of three test cities in 
the country where 100 percent cov- 
erage will be made of automobile 
transactions in the past six week. 

William Sleigh, regional OPA en- 
forcement officer, says the test will 
give every purchaser of a new and 
used car in metropolitan Boston in 
the period an opportunity to reveal 
any violations forced upon him. 
Sleigh says the test will also give 
the purchaser OPA assistance in 
obtaining refunds in overceiling 
sales. Part of the questionnaires to 
new and used car buyers in this 
area already have been mailed. The 
questionnaire states that no action 
will be taken against the pur- 
chaser, even though he paid over 
the ceiling. 








NASH OFFICIALS on Northwest trip. George W. Mason, president of Nash-Kelvinator 
sales of 


Corp., aad H. ©. Doss, vice-president and ¢ 


Nash Motors, were 





greeted at the Des Moines airport last week on the first leg of an extended trip through 
Northwest United States and Manitoba, Canada. In the picture are, y By right, 


Doss; G. 


Fargo, Grand Forks, 


F. Bradley, Nash Iowa district manager; Clinton J. T Pp 

dealer, and Mason. Mason and Doss are visiting zone managers and dealers in Omaha, 

Lincoln, Denver, Cheyenne, Rapid City, Aberdeen, Jamestown, Valley City, N. 
Minneapolis, Duluth, Winnipeg and Milwaukee. 








MEMBERS OF the Dealer Advisory Council of Packard express their unanimous 
approval of a unique code of ethics. The code, first of its kind in the automotive in- 
dustry, covers ‘‘those phases of our business that are uppermost in customers’ minds 
today.’’ Pictured, at signing of the code, are, standing, left to right, Leo Schactmayer, 
Santa Monica, Calif.; F. V. Midgley, Arlington, Mass.; L. W. Slack, Packard vice- 
president and general sales manager; Paul Smithson, Chicago; J. D. Palmer, Jackson- 
ville, Fla., and Ben Franklin, Tulsa, Okla. Seated, left to right, are H. W. Simpson, 
Chatham, Ont.; P. R. Seeman, Uniontown, Pa.; E. B. Libbey, Larchmont, N. Y., and 
F. D. Morrison, Louisville. Franklin and Schactmayer are two new council members 
named to its rotating membership. 





TESTIMONIAL DINNER to Charies F. Hoffman, given at New York Athletic Club 
by Packard dealers of the New York zone in honor of Hoffman's resigning the zone 
managership of Packard’s New York zone to head his own dealership, Packard Newark, 
Inc., of Newark, N. J. He had been with Packard New York for 30 years. Dealer com- 


mittee 
Carl Vail, Peconic, L. I.; Stanley McCormack, sales manager, Packard Motor Car Co. 
of N. Y.; R. W. Carson, Hartford, Conn.; Charles Noll, car distributor, Packard New 
York; William Hayes, New Haven, Conn.; William Garrettson, Perth Amboy, N. J. 
Seated: Alec Medlicott, Springfield, Mass.; Louis LaBrasche, Brooklyn (holding bottle 
of black ink presented to Hoffman by dealers); Charles Hoffman, Newark, N. J.; M. C. 
Gale, White Plains, N.Y.; D. E. Lane, Montclair, N. J.; E. B. Libbey, New Rochelle, N.Y. 


in charge of dinner, left to right, standing: Frank Reese, Hempstead, L. I.; 








Packard Dealer Code 


All Company Outlets Urged to Post 5 Points 
Adopted by Advisory Council 


DETROIT.—The Packard Dealer 
Advisory council has adopted a 
code of ethics based on “those 
phases of our business that are 
uppermost in customers’ minds to- 
day.” 

The code, described by the com- 
pany as first of its kind in the in- 
dustry, maintains that “most auto- 
mobile dealers are substantial bus- 
inessmen in their communities who 
will serve their customers well in 
good years and bad.” 


The council has recommended 
that the code be posted in more 
than 2,100 Packard showrooms 
throughout the country, so the 
dealers “can make their position 
clear with customers.” 

Lyman W. Slack, vice-president 
and general sales manager, praised 
the council’s action. He said: 


“There are a few unscrupulous 
automobile dealers in this coun- 
try who have made black sheep 
out of all dealers. Bad news trav- 
els 10 times as fast as good news. 
I congratulate the council on at- 
tempting to spread the good news 
that most dealers are honest.” 

Five phases of business are cov- 





Buick Converts 
Big Tank Plant 
Into Parts Depot 


FLINT, Mich.—Conversion of a 
wartime tank arsenal into a huge 
parts warehouse and shipping de- 
pot to expedite flow of spare parts 
to Buick dealers and owners was 
announced last week by the divi- 
sion. 

The new parts warehouse, facing 
Dixie highway at Grand Blanc, 
Mich., near here, is a 1,200-foot- 
long, one-story structure with more 


fithan 500,000 square feet of floor 


space for storage and shipping. It 
is big enough to store more than 
10,000,000 Ibs. of spare parts, Buick 
said. 

Harlow H. Curtice, Buick gen- 
eral manager, said leasing of the 
government-owned tank plant at 
Grand Blanc was an important 
phase of Buick’s postwar expan- 
sion and modernization program. 
Transfer of parts and service op- 
erations to Grand Blanc, he ex- 
plained, will release additional 
space for manufacturing in Flint 
as well as provide new quarters 
for Buick’s engineering depart- 
ment. 





ered in the code, as follows: 

USED-CAR TRADE - IN — “We 
maintain an establishment for buy- 
ing, selling and servicing cars. 
Both new and used cars are es- 
sential to its successful operation 
—to the continued employment of 
its specialized personnel. 

“We believe that the customer 
who replaces his car with a new 
or used car at the OPA ceiling 
price should trade in his used car 
to the selling dealer as has been 
customary in the past. We will 
make the most generous allow- 
ances possible under the OPA 
price regulations. 

“If, however, a customer does 
not have a used car, we will still 
accept his order and make every 
effort to effect delivery of the new 
or used car.” 

NEW-CAR DELIVERY PRI- 
ORITIES—“New-car deliveries will 
be made in the sequence in which 
orders were placed, except where 
we can clearly help the commu- 
nity interest by making an excep- 
tion for such as disabled war vet- 
erans and doctors. Upon request, 
we will tell customers having new- 
car orders with us exactly where 
_ stand on our delivery priority 

st. 

“We will also estimate approx- 
imate delivery dates with the 
understanding, of course, that 
these estimates cannot be con- 
Sidered firm commitments be- 
cause of uncertain new-car de- 
liveries to us.” 

NEW AND USED-CAR PRICES 
—“We deal only on a legitimate, 
above-the-table basis. We will not 


buy or sell new or used cars at 
(See CODE, Page 32, Col. 2) 





NUCDA Sets Up 
Chicago Office; 


Petitions Due 


CHICAGO. — The National Used 
Car Dealers Assn. opened its Chi- 
cago office last week at 64 W. 
Randolph St., Suite 823, with H. J. 
Robinson, secretary-treasurer, in 
charge during the absence of J. B. 
Caldwell, association manager. 

Caldwell, whose duties have 
taken him to New York and Wash- 
ington, is expected to announce 
opening of national headquarters in 
Washington soon. 

NUCDA is expected to instruct 
affiliated associations in 31 states 
to have members fill out petitions 
urging decontrol on used cars. The 
petitions will be forwarded to 
Caldwell for presentation to the 
federal decontrol board. 

Meanwhile, Howard Stark, of 
Denver, and Jerry Cohn, New York 
City, were added to the executive 
committee of the association. 

Helen Goan, who assisted Lynn 
Wertz, Detroit, in the work of or- 
ganizing the association, has been 
drafted to assist Robinson at the 
Chicago office. 





Glass Firms See 
Output Slash as 
Kaiser Gets Soda 


TOLEDO, O.—Curtailment of 
production was forecast last week 
by officials of the Libbey-Owens- 
Ford Glass Co. and Owens-Illinois 
Glass Co. as a result of diversion 
of scarce soda ash to a Henry 
Kaiser aluminum plant on govern- 
ment order. 

Under terms of the order, 9,000 
tons of soda ash are being diverted 
from the glass industry to the 
Kaiser plant in Louisiana. 

David H. Goodwillie, executive 
vice-president of L-O-F, said that 
the glass industry would be “cruci- 
fied” by the diversion. He pointed 
out that his company, already har- 
assed by a shortage of soda ash, 
had been trying to use chemical 
substitutes. 

He revealed the company had 
expected to expand operations, but 
that with the diversion order, this 
will be an impossibility. Instead, 
he said, the company now faces 
the probability of reducing em- 
ployment. 

Thomas A. Collins, general fac- 
tory manager of the Libbey divi- 
sion of Owens-Illinois, said the 
Libbey plant is also facing a dras- 
tic production cut. 

Belief that some soda ash is ex- 
ported instead of being sent to the 
glass plants to replenish their sup- 
ply was voiced by several officials. 


1946 Turnpike Revenue 


Totals Over $2 Million 

HARRISBURG, Pa—(UTPS) 
—The Pennsylvania Turnike, 
the 160-mile toll road between 
Harrisburg and Pittsburgh, has 
collected $2,484,244 in revenues 
Since Jan. 1, it was reported last 
week by the Pennsylvania Turn- 
pike Commission. 

The $70,000,000 super-highway 
was used by 1,638,166 vehicles 
during the first eight months of 
1946. In 1941, the last prewar 
normal travel year, a total of 
1,652,099 vehicles had used the 
“dream highway” in the same 
period. The commission said re- 
ceipts of $471,881 in August, 
1946, broke all previous revenue 
records. 














LINCOLN-MERCURY dealers of the Cincinnati district name representatives to the 
Cleveland region Dealers’ Council. Chosen were Joe Palmer, of Nashville, Tenn., and 
James W. Knobloch, Newport, Ky. The Cleveland meeting will be held Oct. 8. Attending 
the Cincinnati meeting were, left to right, D. M. Haskin, Monarch Auto Co., Louisville; 


E. V. Byard, Charleston Motors, Inc., Charleston, W. Va.; 
Palmer-Hooper Motors, 


Motors, Inc., Cincinnati; Joe Palmer, 


Johnny Dell, Johnny Dell 
Inc., Nashville; A. C. 


Wolf, Cincinnati; R. W. Craig, Louisville; Alan B. Pease, manager of the Ford Motor 


Co.’s new Central region; James W. Knobloch, 


Knobloch-Edwards Motors, Newport, 


Ky.; George Schumacher, Master Sales, Inc., Dayton, 0., and Fred E. Lotz, business 
management representative, Lincoln-Mercury division. 
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IN dealers get together now- 


adays they usually discuss 
what effect the postwar conditions 
will have on their business. Some 
of them are concerned about man- 
ufacturers changing their methods 
of distribution, cutting down ter- 
ritories and adding dealers. 

The current changes in manu- 
facturers policies is not revolu- 
tionary, but evolutionary. Any de- 
cision a manufacturer may make 
regarding his sales plan is more 
vital to the manufacturer than 
it can be to any dealer. There 
is a much bigger stake involved. 
Manufacturers’ decisions, if they 
are to pan out successfully, must 
be based on not what a dealer 
or manufacturer may prefer, but 
on economics. 

Just now, new manufacturers are 
coming into the picture. That 
means the appointment of more 
dealers. Times have changed. Orig- 
inally a distributor was a necessity. 
Dealers needed to be established, 
trained and supported. The dis- 
tributors warehoused cars in the 
winter time. There were no finance 
companies with wholesale plans for 
small dealers. 

Now dealers are_ established. 
Their income is not solely from 
the sale of new cars, but on ser- 
vicing the cars already sold. I am 
certain manufacturers consider the 
importance of the dealer. Their 
long term policy is to keep dealers 
prosperous because only on the 
philosophy of proserity can deal- 
ers remain strong and maintain 
the manufacturers’ position in the 


territory. 
+ * 


Calls for Highest 


Type Management 

LL OF US know that there is a 

large market for automobiles. 
People will continue to buy and 
use automobiles more than ever be- 
fore. Automobiles are a part of 
America’s life. In fact, their use is 
almost life itself. The use of an 
automobile brings to an individual 
more opportunities for business 
and recreation. The preservation of 
life is the first law of nature. 

Even in this changing world, 
there are some certainties. One 
of these is the security of the 
automobile’s position in the world 
of activity. Therefore, it would 
seem desirable to devote our at- 
tention to our own operations, 
as dealers, rather than to be up- 
set by acts of manufacturers or 
of competitive dealers. 

An automobile dealership calls 
for the highest type of manage- 
ment. Many automobile dealers be- 
came dealers through previous ex- 
perience as a salesman, accountant 
or mechanic. They were experts in 
their particular fields, but when 
they assume the management of 
a dealership, they are forced to 
visualize every problem in its re- 
lationship to the progress of the 
entire business and apply equally 
forceful and intelligent pressure on 
_each department of the business. 

oe oa * 


Eight Divisions 
Of Management 


DEALER’S management prob- 
lems, we must remember, are 


Just Among 








Dealers 





Twenty-four years ago this in- 
dustry was just recovering from 
the depression that followed World 
War I. Passenger cars jumped 
from 1,500,000 in 1921 to 2,300,000 
in 1922. W. S. Knudsen became 
Vice-president in charge of Chev- 
Tolet in 1922. It was the year that 
Ford bought Lincoln Motor at a 
teceiver’s sale for $8,000,000. W. C. 
Durant bought out the Locomo- 
bile the same year. 

The Rickenbacker car was an- 
Rounced. It was the first produc- 

(Continued on Page 24, Col. 4) 











divided into eight definite divisions. 
First, is factory relationships. He 
must be cooperative and be willing 
to apply to his own business all 
the advantages that his factory 
may offer to aid him in giving the 
factory good representation. Briefly, 
good factory relationships. 

Secondly, he must be a handler 
and trainer of men. He must 
carefully select his personnel, as- 
sign department heads and give 
them definite responsibilities with 
authority to accomplish results. 
After these first two items are 
taken care of, then he has public 
relationship. 

In this he constantly needs to 
vision the relationship between his 


operation and the users and buyers . 
of automotive products. His share | 


of business from 25 million owners, 
and from the three to six million 
buyers of new cars, and from the 
six to 12 million used car buyers 
is the quota to which he must di- 
rect his activities. 

* ” 


Various Departments 
Are Considered 


Attar these three major fields 
in management, the dealer 
must then consider five distinct 


different operations. These are the. 
|riod in 1940 by the company which 


new car department, the used car 
department, parts and accessory 
department, service department 
and financial department. 

The new car department must 
include, for instance, such items 
as proper display of new cars, 
proper stock of new cars, a policy 
regarding demonstrator cars and a 
recognition of responsibility of 
locating prospects, training and 
compensating salesmen. 

The used car department is even 
more complicated because it in- 
volves buying, reconditioning as 
well as all of the items enumerated 
in new car management. Used car 
operations must be reinforced by 
considerable advertising either in 
the newspapers, mail or radio. The 
new car department has support on 
product advertising from the new 
car manufacturer. 

When the dealer comes to the 
parts and accessory department, 
more management functions are 
indicated. In addition to display, 
advertising and selling efforts, in- 
telligent buying and a consider- 
ation of inventory turnover are 
necessary. 

In the service department the 
dealer really runs a small factory. 

He must provide not only the 
proper equipment, the necessary 
space, mechanics, training, but also 
consistently do a good job of sell- 
ing. 


* * * 


*‘Success-Minded’ 


Is a Must 
se finance department is often- 
times overlooked, but it is the 
basis of all others. It is the means 
whereby the dealer can keep daily 
track of the progress of each di- 
vision of the whole operation. It 
involves, first, good bookkeepiing 
but it also includes the establish- 
ing of lines of credit, the careful 
extension of credit to customers 
and energetic, but tactful collection 
activity. 

The problems of managing an 
automobile dealership are com- 
plex. It requires a dealer who 
is not only sales-minded, service- 
minded, money-minded or sys- 
tem-minded, but inded. 
‘He must think of his business 
in terms of public benefit. He 
must serve so well that his con- 
tribution will be demanded year 
after year and thus provide for 
himself and his associates a 
guarantee of profits and con- 
tinued increased opportunity. 

A good manager keeps his eye 
on the day-to-day opportunities and 
does not allow himself to be thrown 
out of balance by conditions exist- 
ing externally and which he indi- 
vidually can do little about anyway. 

















Hit Black Market 
Concord Dealers Reorganize, 


Elect Ross President 

CONCORD, N. H.—(UTPS)—Lo- 
cal automobile dealers who recently 
offered a $500 reward for the arrest 
and conviction of black market op- 
erators, have put more emphasis on 
their drive by reviving the Con- 
cord Automobile Dealers Assn. 
which existed in the 1920s. 

Association officers are Mac D. 
Ross, president; Ralph George, 
vice-president; John Dalton, secre- 
tary-treasurer, and Vice-President 
George, Clarence Huggins and 
James Grappone, committee chair- 
men. 


NADA Reports 
OPA Reply on 
Handling Fees 


WASHINGTON.—NADA last 
week reported it had received an 
answer from OPA in reply to ques- 
tions regarding the eligibility of 
dealers under certain conditions to 
file affidavits to establish the right 
to reclaim prewar handling 
charges. 

NADA’s questions and OPA’s an- 
swers follow: 

Question: In an instance where 
a corporation started in 1936 with 
one individual as principal stock- 
holder, president and treasurer, 
and later organized a new cor- 
poration and opened another deal- 
ership approximately five miles 
from the original place of business, 
but handling the same new car 
franchise, can the new corporation, 
controlled by the same individual, 
use the charge made in base pe- 





was in business at that time? 

Question: An established dealer- 
ship in the base period was a part- 
nership. The same business was 
taken over by two new partners 
who bought the business. Can these 
new partners use the base period 
of the old partners for the purpose 
of determining handling charge? 

OPA’s answer: “Neither the new 
corporation nor the partnership 
may use the base period practice 
of its predecessors with reference 
to handling charges as a basis for 
compliance with section 10a of 
Maximum Price Regulation 594 or 
section 10(g)(4) of Maximum Price 
Regulation 610. The new corpora- 
tion and the new partnership are 
in law separate and distinct enti- 
ties from the old and must be 
treated as dealers who were not 
in business during the base period. 
On the other hand where the same 
corporation has been in business 
over the years, mere transfer of 
the stock from one’ person to an- 
other will not deprive the corpora- 
tion of the benefits of section 10a 
and 10(g)(4).” 

Question: In an instance where 
a dealer handled one make of car 
in the base period, but is now 
handling another line, can such 
dealer use his base period experi- 
ence on the car formerly handled 
as basis for his affidavit? 


OPA’s answer: “Such a dealer 
under the present ruling of the 
regulation must be confined to the 
dollar and cents amount for pre- 
paring and conditioning in the or- 
der covering the automobile he is 
now selling.” 

NADA also reported that it had 
called OPA’s attention to the con- 
fusion which has been created by 
the use of the words “identified as 
such to retail purchasers” in the 
amendment on handling charges 
despite OPA’s later interpretation. 

OPA answered that it planned 
to issue amendments to section 
(10(a) and section 10(g)(4) and 
that, at NADA’s advice, the words 
“to retail purchasers” would be 
eliminated. 


300 Calif. Dealers 
Enter Golf Meet 


LOS ANGELES.—More than 300 
dealers are expected to compete 
in the first annual Southern Cali- 
fornia Automobile Dealers golf 
tournament to be held at the Mon- 
tecito Country club, Santa Barbara, 
Calif., Oct. 18, 19 and 20, it was 





revealed last week by Burt Rob-| 





‘of Motors Holding, 
| Brooks, director of the Alabama 





Still Higher Prices? 


Uninterrupted Production Only Hope, 
Slack Tells N. J. Dealer Session 


ATLANTIC CITY.—Lyman W. 
Slack, general sales manager of 
Packard, warned the New Jersey 
Automotive 
Trade Assn. Fri- 
day that “the ac- 
cumulative effects 
of automobile 
production delays 
to date will be 
felt throughout 
the first quarter 
of 1947—and any 
future delays will 
dig deeper into 
next year.” 

Also scheduled 
to speak at the 
two-day convention were Wm. L. 
Mallon, NADA president, and A. H. 
(Red) Motley, president of Parade 
magazine. 

In a frank summation of future 
sales prospects, Slack said, “That 
means—in simple English—that 
the average person still will find 
it difficult, if not impossible, to 
buy a car. And I, for one, believe 
the public should be told to stop 
kidding themselves about their 
chances of getting a new car. 

“The truth of the matter is 
that the automobile industry has 
been losing ground, instead of 
gaining, in its efforts to meet 
the unprecedented demand.” 

Slack said dealers will do their 
customers and potential customers 
& great service by putting new and 
continuous emphasis upon proper 
care of their automobiles. 

“Mileage of 75,000-80,000 miles,” 
he asserted, “does not mean an au- 
tomobile is ready for the junkpile. 
Automobiles, properly serviced and 
repaired, can go hundreds of thou- 
sands of miles. Many Packard air- 
port limousines have traveled 600,- 
000 miles.” 

Automobile manufacturers have 
to make plans and commitments 
right now for the first quarter of 
1947, Slack pointed out. During the 
next three months, they will have 
to complete plans and commit- 
ments for the remainder of 1947. 

“In the automobile industry,” he 
emphasized, “you can’t decide one 
night to do something the follow- 
ing day. Months are required to 
line up the necessary materials 
and parts and machinery. With 
vast uncertainties existing through- 
out the country today generally, 
you can thank your lucky stars 
you aren’t in the shoes of the 
automobile industry leaders who 


Wichita Dealers 
Name Gridley 


WICHITA, Kan.—B. E. Gridley 
jr., of the Gridley Motor Co., is 
the new president of the Wichita 
Automobile Dealers Assn. He suc- 
ceeds Charles Spencer, Spencer 
Auto Service. 

Other new officers include: vice- 
president, W. H. Ferguson, Fergu- 
son-Olander Co., and _ treasurer, 
Leonard Zoglemann, Zoglemann 
Motor Co. 











have to make these plans and com- 
mitments now.” 

Slack underscored the fact that 
plans have gone awry ever since 
the industry resumed automobile 
production a year ago, and he put 
the bulk of the blame upon short- 
ages of material in general and 
strikes in suppliers’ plants in par- 
ticular. 

“No automobile company is 
self-sufficient,” Slack declared. 
“Nor is Detroit, with all of its 
automobile and related plants. 
The manufacture of automobiles 
is an ALL-American venture. 
Vital parts and components come 
from thousands of suppliers’ 
plants in 1,375 cities in 44 states. 
A , the whole country is 
involved when you go back as 
far as raw materials. One little 
shutdown in some remote part 
of the country frequently handi- 
caps, or closes down, the whole 
industry.” 

Spasmodic production has forced 
up prices of automobiles, Slack 
said, and unless the industry is 
permitted to reach production lev- 
els, which it is physically prepared 
to achieve, prices will go still 
higher. 

“If prices continue to go up, 
through a lack of adequate pro- 
duction,” he said, “our market will 
shrivel proportionately—and then 
is when we'll get our first crying 
call for salesmanship. 

“Right now, we must remember 
our needs are those of selling pres- 
ent transportation—not new pride 
of ownership.” 


W. Va. Association 
Picks Carmichael 


For President 


CHARLESTOWN, W. Va.— The 
board of directors of the Automo- 
bile Dealers Assn. of West Virginia 
has elected Homer Carmichael of 
Clarksburg as president. 

Elected also by the board were: 
J. H. Buck, of Sissonville, first 
vice-president; Charles H. Mays, 
of Charlestown, second vice-presi- 
dent; John B. Ruby, of Charles- 
town, third vice-president, and J. 
F. Willis, of Bluefield (reelected 
unanimously), treasurer. 

Directors elected to fill vacan- 
cies were: J. H. Buck, Richard D. 
Chittum, R. F. Steiner, O. L. Mul- 
len, Charles S. Lewis jr., Arthur 
E. Walker and Irvin Iden. 


Fire Hits Va. Dealership 

LEBANON, Va.—Fire of unde- 
termined origin swept through 
Clinch River Motor Co., destroying 
several automobiles and _ trucks 
awaiting repairs. No new cars were 
in the garage at the time, it was 
reported. N. C. Castle is proprietor 
of the firm. 


Lewis Motor Opens 
Lewis Motor Co., Inc. (Dodge- 
Plymouth) has been opened in 
Camilla, Ga. Forest L. Lewis jr. is 
owner. 














Ala. Dealers Book Mallon 
For Convention at Biloxi 


MONTGOMERY, Ala.— The 
schedule of events for the annual 
convention of the Automobile Deal- 
ers Assn. of Alabama was an- 
nounced last week by C. E. Ander- 
son, executive vice-president. 

The convention will be held Oct. 
20-22 at the Buena Vista hotel, 
Biloxi, Miss. Hotel congestion in 
Alabama necessitated selection of a 
city outside the state, Anderson 
said. 


Convention addresses will be de- 
livered by William L. Mallon, 
NADA president; Paul M. Millians, 
vice-president of Commercial Cred- 
it; Alan G. Rude, vice-president of 
Universal CIT Credit; Herbert 
Gould, assistant general manager 
and Emmett 


State Department of Labor. 
The main sessions will be held 


erts, secretary of the Los Angeles 'on Oct. 22, with the annual presi- 


Motor Car Dealers Assn., and sec- 
retary of the tourney. 


|dent’s banquet scheduled for the 


evening of this day. A banquet 





floor show will be presented under 
the auspices of five independent 
finance companies in Alabama. 

Mallon, whose address subject 
will be “The Washington Picture,” 
will be the guest of honor at the 
Oct. 22 luncheon. The present offi- 
cers and directors of the associa- 
tion will hold their final annual 
luncheon on Oct. 21. 

A special meeting of NADA di- 
rectors from the Southeast will also 
be held on Oct. 21. The meeting, 
arranged by Alabama Director 
Sterling Edwards, will be attended 
by the directors from Georgia, 
Florida, South Carolina and Mis- 
sissippi. 

Open houses for the dealers and 
their guests will be sponsored by 
General Motors Acceptance on Oct. 
21 and Commercial Credit on 
Oct. 22. 

E. K. Gregg is the current presi- 
dent of the ADAA. 








4 AUTOMOTIVE NEWS, OCTOBER 7, 1946 





x * 


x * The oy Ben of the Industry 





(Established in 1925) 
Published Every Monday at 








Member DETROIT 26, MICH. Member 
@® Cables Address—AUDANE, Detroit @ 
2866 Penobscot Bids. Telephone CHerry 0406 
New York Washington Chicago Leos Angeles 
51 B. 42nd St. Chandler ~- g 360 N. — Ave. 2506 W. 8th St. 
Murray Hill 6-0104 National 4303 State 3 Tucker 1579 
Publisher—George M. Slocum 
Editor—-Pete Wemhoff Business Manager—B. B. Crighton 
Robert M. Finlay Advertising Manager—Edward Kruspak 
Cc. Weed Midwest Adv. Mgr.—J. Goldstein | 


Managing Editor— 
Service and Truck Editor—J. 
Associate Pacific Coast Mgr.—R. H. Diebler 


Editor—Mel Humphrey 


Editorial Associates—Patricia Cassady, Mac Gordon, George 
(Chris Sinsabaugh—Editor 1933-1943) 


RestveEnt CORRESPUNDENTS 


Akron—Rex McConnell Jacksonville, Fia.—A. G. Ivey Philadeiphia—Sam Elber 
Albuquerque—E. 8. Harris indianapolis—Earl Bullock 
Atlanta—Don Carter Kansas City—I. E. Kirkland 
Baitimore—Kate Savage Lincoin, Neb.—G. W. Kline 
Birmingham, Ala.—Dan Cobb jr. Littie Rock—Inez H. McDuff 
Lendon—David Wood 

Los Angeles—L. C. Barnard, 


Lynn Rogers 
Loulsville--A. W. Williams 
Madison —John Wyngaard 

Milwaukee—John E. Hubel 


Deery, Bernie Thomas 





San Antonio—B. c. Reber 


Springfteld, 11.—C. C. Hall 


-_ Markey Montreal—Roy Carmichael St. Louls—Sem X. Hurst 
Columbus— . Strang Nashville—Clyde Grissam Torente—James Montagnes 
Concord, WN. H.—Guy Langley Vaneouver—F. H. Fullerton 


Coral Gables Connell New Orieans—Gordon Hebert 
ora Bt > New York—Bethune Jones 


lexander , 
Harrisburg, Pa.—George Shelley Oklahoma City—J. Nelson Taylor 
Hartford, Conn.—R. St. Martin Omaha—Arthur B. Oleson 


Washington—Willisam Ullman 
Wichita—Al Bents 
York, Pa.—M. H. Frey 





(Other Cities covered by Universal lrade rress Syudicave 
Subscription: ONE YEAR $6, TWO YEARS $10, for United States and Canada, 
also Mexico, Cuba and Panama 

‘o other ountion ¢ one year $9. Single copies 15c. No Free List. 
aavertions Rates: See Standard Rate and Data. or write for rate card. 
tered as second-class matter Post Office, Detroit, under Act of March 3, 1879 
we Member of Audit Bureau of Circulation and the Associated Business Papers 


AUTOMOTIVE WE STAND FOR: 
1 1. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 
cessories. 1 2. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck. 1 3. Every dollar of gasoline tax col- 
ge lected by state or federal governments applied to 
the building and maintenance of highways. 1 4. The 
R elimination of governmental and bureaucratic con- 
trols over this industry. | 5. A return to the pre- 
cepts of independence and the rewards of applied 
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NEWS 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 








What About Excise Taxes? 


| ITS recent effort to keep prices down, OPA argued— 
vainly, as it turned out—that the dealer should be forced 
to reduce his discount, despite the fact that the discount 
was established after years of trial and error. Time had 
proved the necessity of the discount—it was one of the 
things that had helped build a great industry. 

OPA might with good reason have questioned another 
item in the price of cars. That is the federal excise tax, 
amounting to about $73 on a car with a list price of $1,000. 

What justification is there for that item, which is no 
small change to the man buying a car? 

In state taxes, the car owners already pay more than the 
total costs of highways assignable to motor vehicle users. 
The Eastman report showed that vehicle users’ payments 
to state and local governments from 1921 through 1937 
were $10,884,706,000 while highway costs were $10,358,- 
568,000 


Albert Bradley, executive vice-president of General Mo- 
tors, pointed out recently that during 1945 motorists paid 
$774,76 4 7,321 to the federal government, of which $124,501,- 
_ 284 was from the use tax which has been repealed. 

Bradley asserted that the most lucrative of these federal 
taxes are the 1!4-cent-a-gallon tax on gasoline and the tax 
applied to the wholesale prices of new cars and trucks. In 
addition, the highway user is paying millions of dollars in 
federal excise taxes on oil, tires, parts and accessories. 

Thus the highway users are forced to bear a dispropor- 
tionate share of the general tax burden. 

If the auto were a luxury, some justification might be 
found for such taxes. Yet who considers the car a luxury 
today? The war proved that without the car there would be 
chaos, for America has patterned a way of life around it. 

It is time the federal taxes should be removed. They go 
back to the first world war, when they were supposed to be 
temporary. It is 1946 now, and they still remain. 


For the Record 


UST to keep the record straight, it should be pointed out 
that the Kaiser Special which delivers in Detroit for 
about $1,850 is not the low-cost car which Kaiser was talk- 
ing about when models of the Kaiser and the Frazer were 
first introduced. 

It is no secret that difficulty developed on the front-wheel 
drive of that car and that K-F engineers are working hard 
to correct it. 

It was necessary to substitute the Kaiser Special for the 
time being, and that car is nearly the same as the Frazer 
and must sell in approximately the same price class. 

Many in the industry are sure that the front-wheel drive 
Kaiser is a dead dodo, but Henry Kaiser still seems deter- 





mined to lick the problem. 





What with strikes, shortages and 
OPA regulations, it may seem a 
little out of place to be discussing 
the next national automobile show, 
and yet correspondence from our 
readers indicates 


AUTOMOBILE that it is a mat- 
SHOWS ter in which 
IN 1947? 


they are much 
interested. Last week we said that 
it would seem quite logical that 
the automobile shows should be 
re-established in the fall of 1947. 
It would appear to us that by that 
time manufacturers generally 
would be in a position to show 
1948 models and be tooled up to 
build them in_ production. Of 
course, it is not beyond the realm 
of possibility that production could 


catch up with sales, for one rea-| 


son or another, sometime next 


spring; in which case, more than}; 


one manufacturer might be tempt- 
ed to “beat-the-gun” by offering 
a completely new line of vehicles. 
This might start a stampede among 


the others to show what their en- | 
gineers have been working on all; 


through the war and really expe- 
diting during the past few months. 
+ + + 

TALKING ABOUT the possibil- 
ity of the next automobile show 
brings up the old argument as to 
whether the fall show is prefer- 
able to the January showing. There 
are arguments on both sides. Of 
course, the reason for the fall show 
was to level out the employment 
curve and keep the factories busy 
at a time when once they had to 
lay off men, take inventories and 
get prepared for the spring rush 
of selling. The idea of the January 
show, following the holidays in 
New York was more or less a tra- 
dition, but I doubt seriously if it 
will ever be acceptable to the ma- 
jority of manufacturers when the 
decision is made as to when and 
where the next show will be held. 

* + * 

MANY A manufacturer, when he 
came to add up the expense of the 
shows, was inclined to agree with 
his treasurer that perhaps all pub- 
lic showings were unnecessary. To 
this, we have always had the ready 
answer that, if the automobile did 
not depend upon styling so that 
last year’s car is as out of date as 
last year’s hat in normal times, we 
might as well go back to selling 
them on the same basis as any 
piece of machinery. The idea of 
“keeping up with the Jones” has 
(if we are hqnest with ourselves) 
had as much to do with the an- 
nual crop of new car buyers as 
any one single factor in mass pro- 
duction selling. More than one 
manufacturer in the old days found 
out that when he lost pace with 
styling, he was flirting with the 
bankruptcy court, even if tempo- 
rarily he seemed to please his 


treasurer. 
* + 


THE IDEA of holding a fair, an 
exposition or a show to display 
new products in the marketplace 
is almost as old as history itself. 
Instead of diminishing in atten- 
dance, actually the total number 
of people who paid to see the new 
cars in the last automobile shows 
across the country, surpassed any- 
thing heretofore, irrespective of 
the fact that a thousand and one 
attractions were ‘competing for 
public acceptance. The shows in- 
creased in the number in atten- 
dance and in receipts at the box- 
office. 

* * * 

IT HAS NOW been six years 
since the last national shows were 
held and it is not improbable that 
changes and improvements could 
be made which would enhance 
their value as a selling media for 
new automotive products. Automo- 
TIVE News ought.to be a natural 
clearing house for discussing the 
problems of the shows or sugges- 
tions for these improvements and 
I hope we can have some letters 
from our readers who have given 
the matter thought. We would wel- 
come them!—G.M.S. 
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‘Fatalities Drop 
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readers, your letters are welcomed. No attention is 
letters but you may sign your name with the 


given to 








assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 
Safety Check ating condition by bringing these 


The success of the recently con- 
ducted Police Traffic Safety Check 
program was due to the concerted 
effort of all police and the interest 
and cooperation of the more than 
260 organizations participating. It 
was a pleasure to work with your 
organization in support of this 
program and I wish to express 
my appreciation for your whole- 
hearted cooperation and in turn to 
point out significant results of this 
activity. 

As you know, the program, con- 
ducted from May 15 through July 
7, was designed as a united effort 
by all police in the United States 
and Canada to bring forcefully to 
the attention of motorists the need 
to improve driving habits and 
maintain cars in safe operating 
condition. Results indicate the 
Traffic Safety Check and other 
safety activities were successful in 
attaining this objective. 


TRAFFIC FATALITIES 
1945-46 1941-46 
1945 1946 Change Change 
Jan. 1,930 2,880 plus 49% + 1% 
Feb. 1,710 2,480 plus 45% — 6% 
March 1,970 2,740 plus 39% — 1% 
April 1,860 2,730 plus 47% + 4% 
May 1,770 2,410 plus 36% —21% 
June 1,980 2,510 plus 27% —19% 
July 2,090 2,530 plus 21% —23% 


Aside from motorists who had 
their cars checked voluntarily, ve- 
hicles were checked because driv- 
ers were stopped for a traffic vio- 
lation or involved in an accident. 
Of 2,718,076 vehicles checked by 
the police in the United States, 
872,290 or 32.1 percent, had ob- 
vious defects affecting safe opera- 


tion. These defects were as follows: 
Defective rear and 


stop lights ........... 331,857 28.7% 
Faulty front lights ..... 210,744 18.2% 
Inadequate brakes ..... 153,370 13.3% 
Windshield wipers ...... 94,879 8.2% 
Horns not ered ---. 82,723 7.1% 
Unsafe tires ........... 50,109 4.3% 
Other defects* ......... 233,404 20.2% 


*Other defects include obscured or broken 
glass, bad steering, wornout muffler, lack 
of rear vision mirror, etc. 


From a sampling of nearly three 
million vehicles the startling fact 
that one out of every three checked 
was operating with one or more 
obvious defects presents an ex- 


‘cellent opportunity to stress the 
need to maintain cars in safe oper- ' 





facts to the attention of the mo- 
toring public. 

We hope your organization may 
continue its efforts to hold traffic 
accidents to a minimum by giving 
widespread distribution to the re- 
sults of the Police Traffic Safety 
Check and supporting the recom- 
mendations of the President’s 
Highway Safety Conference.—M. 
R. DaRLINGTON JR., assistant direc- 
tor, Safety and Grant division, 
Automotive Safety Foundation, 
Washington. 


Blasts Needed 


Your article in the Sept. 23 issue 
of Automotive News entitled “Lead 


* 








—A Weighty Farce” is one of the | 


best and plainest pieces of writing | 


I have seen in a long time, and I 
think the very best I have ever 
seen in the Automotive News. 


| 


We could use a blast like this | 
every single week from the front | 


page, because there is no better 
weapon than derision.—Ernest IN- 
GoLD, Ernest Ingold Co., San Fran- 
cisco. 








Coming Events | 


OCTOBER 
6-8—Myrtle Beach, 8. C. Annual conven- 
tion of South Carolina Automobile Deal- 
ers Assn. 
11-12—Mllwaukee (Hotel Schroeder). 
National Tractor meeting. 


SAE 


14-16—Los Angeles (Biltmore Hotel). An- | 
nual convention of National Assn. of | 


Independent Tire Dealers. 
16-17—-Chicago (Hotel Knickerbocker). SAE 
National Transportation and Maintenance 
meeting. 
28-30—Richmond, Va. Annual convention 
of Automotive Trade Assn. of Virginia. 


29-Nov, 1—Cleveland. Refrigeration and 
Air Conditioning exposition. 
NOVEMBER 
7-8—Tulsa, Okla. (Mayo Hotel). SAE Na- 
tional Fuels and Lubricants meeting. 
7-8—Chicago (Palmer House). Assn. of 
American Battery Mfrs. session. 


12-15—St. Paul, Minn. (Auditorium). Trade 
show of Minnesota Automobile Dealers 
Assn. 

19-21—San Francisco (Hotel Fairmount). 
Annual meeting, American Assn. of Mo 
tor Vehicle Administrators. 


24-26—Chicago (Congress Hotel). Aue 

parts show, National Auto Wrecker 

Assn. annual NAWA convention. 
DECEMBER 


9-14—Atlantic City Annual 


ASI show. 


(Auditorium). 
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THE CROWELL-COLLIER 








The 
Sower... 


America is sowing the seeds 
of world-wide prosperity by 
Dollar Democracy 


In his uncommonly frank and forthright 
article, American Dollars Fight for Peace, 
Senator Elbert D. Thomas of Utah reveals 
what we're doing in the world-wide war of 
ideas which is raging right now—democracy 
versus communism! The distinguished mem- 
ber of the Senate Foreign Relations Com- 
mittee shows how your tax dollars are being 
used to combat the poverty, panic, disease, 
and despair which breed dictatorship. The 
inside story is fascinating reading. Read it 
in the November issue of The American 
Magazine, on sale at your newsstand today. 





..-AND THE REAPERS 


Senator Thomas realizes Washington’s responsibility to tell 
the nation’s taxpayers where their dollars are being sowed in 
America’s fight against the dictatorships . . . and to describe 
the harvest we expect our Dollar Democracy to reap. 

To discharge this responsibility, he needed a multimillion 
audience of alert, responsive men and women whose opinions 
other people listen to and respect. 

So he did what so many other important people have done 
when they’ve had something important to say. He turned to 
The American Magazine to reach the audience he needed. 

Your advertising message will likewise reap a rich reward 
when it reaches just such an audience as this... an audi- 
ence of both men and women—in 2,500,000 homes all over 
America—who enjoy The American Magazine and hence 
are alive to what’s going on ... active in their reaciion... 
and quick to do something about it! 

















PUBLISHING COMPANY, 250 PARK AVENUE, NEW YORK 17, N. Y., PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER’S, AND WOMAN'S HOME COMPANION 
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Backs ‘Hold-Line’ Plea .. . 





Truman Denies Support 


For New Wage Drive 


By Mac Gordon 
Staff Writer 

DETROIT. — President Truman 
declared flatly against another 
round of inflationary wage _ in- 
creases last week and dealt a sharp 
rebuff to labor unions seeking Ad- 
ministration support for their sec- 
ond postwar wage drive. 

The vehicle for the President’s 
pronouncement was the quarterly 
report of Reconversion Director 
John R. Steelman, which warned 
both industry and labor that high- 
er wages and prices at this time 
could result in an economic “bust.” 

The President, telling his press 
conference that he and Steelman 
were in complete agreement, made 
it plain that the unions would not 
get the help which the White 
House gave them during the win- 
ter drive. 

At that time, Truman chose 
18% cents as the amount of in- 
dustrywide wage increases under 
the mistaken impression that 
prices would not have to be 
raised to offset the increased 
costs. 


The subsequent price hikes were 
damaging to the Chief Executive’s 
prestige, since General Motors and 
the steel manufacturers had of- 
fered their workers lower wage 
raises which probably would not 
have entailed a boost in prices. 

Steelman’s report called on in- 
dustry to examine its profit posi- 
tion and “reduce prices wherever 
possible, without reducing wages.” 

The economic coordinator point- 
ed to “two great problems” which, 
he said, block the road to pros- 
perity for all Americans. Steel- 
man said these are: 

“To maintain our economy at 
full production and full employ- 
ment, and to prevent runaway 
inflation in the meantime.” 

Any wage raises gained by or- 
ganized labor now, Steelman point- 
ed out, would “benefit only special 
groups, and at the expense of fel- 
low workers throughout the na- 
tion.” 

Steel Reopens in Canada 

The labor scene brightened some- 
what more, meanwhile, with the 
settlement of the wage dispute 
which has closed a major share 
of Canada’s heavy industries 
throughout the summer. Workers 
at three steel mills in the Domin- 
ion accepted a raise offer of 13 
cents an hour and ended the three- 
month-old strike. 

Conciliation of the issues in the 
Chrysler-Canada strike was con- 
tinuing, and indications were that 
the steel settlement would hasten 
the reopening of the Chrysler 
plants. Chrysler workers spear- 
headed the general wage walkout 
last June. 

No vital settlements were re- 
ported in the U. S. strike picture. 
Threat of a major addition to 
the 40 supplier strikes in this 
country came from Electric 
Auto-Lite, whose 6,500 Toledo 
workers were scheduled to vote 
Saturday on whether to strike 
over unsettled wage issues. 

A wildcat strike of open hearth 
workers at Ford Rouge Friday 
pointed up the acute shortage of 
sheet steel, which was reflected by 
the Hudson shutdown last week 
and the Chrysler Corp. and Briggs 
cutbacks starting today (Oct. 7). 


The Rouge strike started when 
20 crane operators walked out in 
a dispute over ventilation. The 
open hearth employes stayed away 
in sympathy Friday. Continuance 
of the tieyp will eventually force 
down the rolling mills and assem- 
bly lines, 

Steelman, reporting to the Presi- 
dent on the overall economic situa- 
tién at the end of the third quar- 
ter, expressed firm opposition to 
further price advances, declaring 
them “the worst possible way to 
bring demand into balance with 
supply.” 

“If we can successfully retard 
the rise in prices,” he stated, “the 
backlog of demand for goods and 


the- tremendous pool of savings where players 





should reduce the rate at which 
the demand slackens.” 
Asks Selfishness End 

Steelman sounded the warning 
that “unless each group can sub- 
ordinate its own short-time selfish 
interests to the long-time inter- 
ests of us all, it is problematical 
how successful the government 
can be.” 

In other detelopments, produc- 
tion and maintenance workers of 
GM’s Harrison Radiator division 
at Buffalo chose the UAW-CIO as 
their bargaining agent by a mar- 
gin of more than 2-1. 

Harrison was the last GM 
manufacturing unit to be organ- 
ized by the UAW. Workers at 
the division cast 644 votes for 
the UAW, 168 for the Interna- 
tional Assn. of Machinists-AFL 
and 181 for neither union. 

The convention season for labor 
unions was in full swing last week, 
but the meetings of the two big- 
gest unions still are to be held. 

The AFL national convention 
opens today (Oct. 7) at Chicago. 
The meeting is unlikely to provide 
the fireworks of the UAW parley 
last spring, but some observers ex- 
pect AFL chiefs to go on record 
with their desire for a unity with 
— right-wing groups of the 


Several leaders in both unions 
have recently stated that there 
soon would be “only one American 
union.” But in view of the wide 
breach between radical ClIOsters 
and conservative AF'Lsters on mat- 
ters of domestic and foreign pol- 
icy, it is difficult to see how such 
a unity could materialize in the 
near future. 

The national CIO convention is 
scheduled to open Nov. 18 at At- 
lantic City, N. J. The deep-seated 
split in this union is expected to 
make itself felt on virtually all 
convention matters. 


Packard Set for Appeal 


To High Court on FAA 

CIN! ATI.—Packard officials 
reiterated their intention last week 
to carry to the U. S. Supreme 
Court the company’s legal chal- 
lenge of the right of foremen to 
unionize. 

The company disclosed its plans 
following the refusal of the Cir- 
cuit Court of Appeals here to re- 
consider a decision on an NLRB 
order directing Packard to bargain 
with the independent Foremen’s 
Assn. of America. 

The appellate court had upheld 
in a 2-1 decision the NLRB direc- 
tive, which followed a bargaining 
election won by the FAA. Packard 
contends that foremen are a part 
of management and cannot be ex- 
tended the rights granted by the 
Wagner act. 

Meanwhile, the FAA announced 
opening of a drive to organize 
1,000,000 foremen. 





For the Tucker Torpedo... 


PRESTON TUCKER (standing), presi 





dent of the Tucker Corp., 


completes arrange- 
ments with Floyd D. Cerf (right), president of Floyd D. Cerf, Inc., to handle a public 


offering of $20,000,000 to finance p 
left ts Robert Pierce, vice-president and 


- 


roduction of the rear-engine Tucker Torpedo. At the 
treasurer of the Tucker Corp. 





THIS VIEW of the rear-engine Tucker Torpedo shows new design features including 
a curved rear window which extends around the top for full vision side and rear, and 
doors which open into the roof for getting in and out without stooping. 


Cerf to Underwrite Tucker 
On $20 Million Stock Sale 


CHICAGO. — Arrangements for 
offering $20,000,000 in common 
stock to finance production of the 
rear-engine Tucker Torpedo were 
completed last week between Floyd 
D. Cerf Co., Inc., of Chicago, and 
Tucker Corp. The offering is ex- 
pected to include a nationwide 
group of security houses. 

Floyd D. Cerf, president of the 
Chicago underwriting house, said 
Tucker will file a registration state- 
ment with the Securities Exchange 
commission in the near future. 
Common stock probably will be 
offered at $5 a share, Cerf said. 

“Negotiations for this financ- 
ing have been underway for 
some time,” Cerf said. “Market 
conditions have caused some de- 
lay, but we are confident the 
market will absorb the Tucker 
offering without difficulty. 

“We have: investigated Tucker 
and his associates as well as fa- 
cilities of the former Dodge en- 
gine plant here, and we believe 
the enterprise not only merits pub- 
lic confidence, but will be a sub- 
stantial asset to the city of Chi- 








THE BROOKLYN BASEBALL CLUB p 


ted 1947 Studebaker Ch gift cer- 





tifieates to 40 players in the closing days of the National League pennant scramble. 
While a sellout crowd of 31,0000 looked on, 10 automobiles representing a variety of 
bedy types and colors in the Studebaker line were driven on to the field. Players were 
then individually called to a home plate microphone to announce their choices over the 
park’s loudspeaker system. Both Branch Rickey, president of the club who originated 


reside and the local dealer will thus set the dates. 





cago and to the entire automotive 
industry.” 

Tucker revealed last week that 
he plans to have production mod- 


els of the 150-hp. Torpedo ready}. . 


for test and demonstration by the 
first of the year. Work is already 
well along on basic design fea- 
tures, he said. 


The plant, built to produce en- 
gines for the B-29 Superforts, has 
equipment to produce almost every 
component for a modern automo- 
bile, Tucker said. 


Cerf’s announcement followed 
recent action by WAA leasing the 
$170,000,000 plant to the Tucker 
group for a period of 10 years 
beginning March 1, 1947. 

Between now and March the 
corporation is taking over all 
space required for engineering 
and construction of production 
models and administration of- 


The Torpedo will have a wheel- 
base of 126 inches, will carry six 
passengers and will sell in the me- 
dium-price class. Quantity produc- 
tion is expected sometime after 
March. 





Chrysler Opens 
New Building 


DETROIT.—Chrysler division 
has opened a new personnel build- 
ing at 965 Clairpointe to handle 
activities formerly conducted at the 
foot of Terminal Ave., including 
the employment department. In ad- 
dition to improving the location, 
Chrysler has modernized and en- 
larged the facilities of all the de- 
partments occupying the personnel 
building. 

The new structure is of rein- 
forced concrete, with a frontage 
of 63 feet and a depth of 122 feet. 
There are three full floors, one of 
which is of the half-basement de- 
sign, with large windows in the 
exterior walls. The employment de- 
partment occupies the entire 
ground floor, except for two offices 
assigned to the safety engineer. 
The plant medical department oc- 
cupies the whole second floor. This 
is a fully-equipped hospital. On 


ties | the third floor is the labor rela- 


tions department of the plant. 








N. Y. Price Penalty 
Upheld Again 
In Dealer Case 


NEW YORK.—New York city’s 
municipal law providing fines and 
jail terms for violations of OPA 
rules has been upheld by State 
Supreme Court Justice Bernard 
Botein, wha rejected an attack on 
its validity brought as the result 
of a case involving the alleged 
over-ceiling sale of an automobile. 


Had the local law been upset, 


,;it would have crippled anti-black 


market efforts being conducted 
through the local War Emergency 


‘court, according to City Magis- 


trate William Klapp. 

Sponsored by Councilman Joseph 
T. Sharkey of Brooklyn, the meas- 
ure was enacted in June, 1945, by 


the New York city council as a 
'means of providing speedier and 
‘more effective prosecution of vio- 


lators of OPA regulations. It has 
withstood previous attacks on its 
constitutionality. 

The latest test of its validity 
was brought by Harris Motors, 
Inc., and Robert J. Rosenthal, who 
pleaded not guilty in War Emer- 
gency court on Aug. 6 to a charge 
of violating the Sharkey act by 
selling an automobile for $829 
above the OPA ceiling price. 

Seeking a restraint against Mag- 
istrate Klapp or any other city 
magistrate from proceeding with 
the case against them, Harris Mo- 
tors and Rosenthal contended that 
the act was to remain in effect 
only during the life of federal price 
control legislation in force at the 
time the local law was passed. 
They argued that the Sharkey act 
was now invalid because Congress 
had permitted the emergency price 
control act of 1942 and the stabil- 
ization act of 1942 to lapse on last 
June 30. The new federal price con- 
trol act was not passed until 
July ‘25. 

In Tejecting this contention, Jus- 
tice Botein said, “It is immaterial 
what form the acts of Congress 
assumed in extending price con- 
trol; whether it was by extension 
of the previous statutes or, as 
transpired, by passing a new act 
which carried on the regulations 
. So long as such (price) con- 
trol was in force and effect, the 
implementing legislation adopted 
by the enactment of the local law 
would also continue to remain in 
effect.” 


Nash Names Boyd 
As Aide to Doss 


DETROIT. — Appointment of V. 
E. Boyd as assistant to the general 
sales manager of Nash Motors was 
announced last week by H. C. Doss, 
vice-president and general sales 
manager. Doss also announced the 
promotion of L. D. McCartney to 








L. D. McCartney 


Vv. E. Boyd 


Nash sales office manager, a posi- 
tion previously held by Boyd. 

Boyd will concentrate on super- 
vision of internal operations at De- 
troit and in the Nash zones, includ- 
ing zone accounting, personnel 
rates, budgets, forecasts and zone 
leaseholds, Doss«said. McCartney, 
who was appointed assistant sales 
office manager earlier this year, 
entered the automobile business in 
1928 with GMAC. 


Texas Issues Warning 
On Dealer Tag Misuse 
AUSTIN, Tex.—A warning to au- 
tomobile dealers driving demon- 
stration cars carrying only a deal- 
er’s tag was issued last week by 
the Texas Attorney General. 
The use of demonstration cars 
for dealers’ individual use or pleas- 
ure is prohibited by state law if 
the cars do not have the regular 
state license, the opinion said. 
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Assails U.S. Statistics 


GM Economist Warns That Inaccurate Data 
May Bring Serious Depression 


NEW YORK.—Serious depres- 
sion and unemployment may re- 
sult if federal statistical agencies 
continye.to shape their figures in 
the liglit’ of political expediency, 
Andrew Court, General Motors la- 
bor economist, said last week. 

The warning was addressed to 
statisticians attending a meeting 
of the National Industrial Confer- 
ence Board here. Court spoke on 
“Reliability of Government Statis- 
tics.” 

“Impossible public hopes and 
groundless public fears have been 
generated simultaneously by sta- 
tistical sleight-of-hand by repre- 
sentatives of pressure. groups in 
government employ,” Court said. 
“Citizens have been warned to face 
large scale unemployment and the 
pleasant necessity of a 50 percent 
improved standard of living in al- 
most the same breath. 

“The people of the United 
States have a right to expect 
that federal statisticians will 
represent all of the nation, and 
not merely one special interest 
group. Government statistics 
must reflect the facts without 
fear or favor. The general feel- 
ing that so-called official statis- 
tics are fair and unbiased must 
be backed by true impartiality 
in fact finding if democracy is 
to be rebuilt.” 

Court expressed his sympathy 
for the treatment the President 
had received at the hands of his 
statistical advisors. He _ recalled 

the wage-price analysis issued by 
the Commerce department last fall, 
which was used to formulate White 
House policy and later was repu- 
diated by former Secretary Henry 
Wallace. 

“It is an unfortunate spectacle 
to see the Chief Executive of a 
great nation making important 
public statements of policy based 
upon misinformation and distorted 
statistics supplied him by his own 
statisticians only to have even this 
information later repudiated,” 
Court asserted. 

“Among current government 
computations that are disturbing 
business confidence is the federal 
index of industrial production. Ac- 
cording to this computation, July 
automobile production was 78 per- 
cent above the 1935-39 average. 
The actual production in July was 
about 300,000 cars and _ trucks, 
compared with an average of 335,- 
000 units for the ’35-’39 period, or 
down 10 percent, rather than up 
78 percent as claimed by govern- 
ment statisticians. 

“The government’s production 
index is not based on the num- 
ber of cars and trucks actually 
manufactured. Rather the index 
is estimated on the basis of the 
number of hours for which the 





New Dishwasher 
To Be Marketed 
By K-F Dealers 


NEW YORK.—A low-priced alu- 
minum “jet propelled” dishwasher 
is in production at the Bristol, Pa., 
plant of Kaiser Fleetwings, Inc., 
Henry J. Kaiser, West Coast in- 
dustrialist, announced last week. 

Deliveries of the standard chassis 
unit, the first model in volume pro- 
duction, are being made now to dis- 
tributors for merchandising 
through the nationwide network of 
more than 4,200 Kaiser-Frazer 
automobile dealers, Kaiser said. 
The unit, he added, is the first low- 
priced dishwasher on the market 
and retails for less than $100. 

“This new dishwasher is one of 
the many postwar products which 
the Kaiser interests will offer to 
the American public,” Kaiser said. 
“We believe it is revolutionary in 
that for the first time we have 
used aluminum to give the machine 
durability. Also we have built this 
dishwasher to sell for under $100 
so that every household in America 
can afford one.” 

The standard chassis model will 
be augmented by a standard and 
deluxe cabinet and a deluxe chassis 
unit, each priced withing range of 
the average household, just as soon 
as materials are available in great- 
er quantities, he said. 








employer pays. Thus the slower 
that people work and the less 
work they do per hour, the high- 
er the production index goes, ac- 
cording to the official govern- 
ment formula. 

“Paid lunch periods, paid sick 
time, pay for smoking on the job, 
call-in-pay, and all the other meth- 
ods of paying for not working 
which have been forced on indus- 
try in recent years make the offi- 
cial government production index 
go up, even though they don’t con- 
tribute to the output of cars. 

“This procedure, which is not 
untypical of government index 
making, is in part the result of 
the U. S. Department of Labor’s 
policy of defining manhours and 
payrolls in industry so that the 
official average hours of work ap- 
pear high and, as a result, average 
hourly earnings show less increase 
than actually exist. 

“It all adds up to this: People 
waiting for new cars can’t ride 
on government statistics.” 
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FANCY FOREIGN CARS are back in the American — including 
Evans, Miami, 
ready for sale to early winter visitors. They are (left to right) British Austin, French 


from both Allied and Axis nations. R. 8. 
Renault, British Standard and Italian Fiat. 





postwar autos 
» has four models 





New Auto-Railer 


Shown by Evans 


CHICAGO.—First public show- 
ing of the postwar Evans Auto- 
Railer, the dual-purpose “on and 
off the track” railroad vehicle 
manufactured by Evans Products 
Co., Detroit, was made here last 
week before a gathering of rail- 
road officials. 

Two models were shown. One 
was a 1%-ton maintenance of way 
truck equipped with a canopy body 





and having seats for a 12-man 
crew. The other was a deluxe offi- 





cials inspection car designed to 
provide the comfort and all-around 
visibility of a station wagon. The 
inspection car body is of all-steel | 
construction. According to Ferd | 
Keihn, general manager of Evans 
Auto-Railer division, four Auto- 
Railer models will be produced at 
ne new plant near Plymouth, 
ich. 


‘“‘We want you to know that Automotive 
News is the most read and quoted paper in 
our establishment.’’—George Soule, Butler 
Nash Co., Butler, Pa. 








Canada Financi 
Up 53.9 Percent 
Over 1945 Figure 


OTTAWA. — Financing of new 
and used motor vehicles in Canada 
during the month of August in- 
creased 53.9 percent in the number 
of vehicles financed and 159.5 per- 
cent in the value of transactions 


|from the August, 1945, levels. 


There were 4,025 new and used 
vehicle sales financed in August, 
1946, with a value of $3,481,397 
compared with 2,615 units financed 
for $1,341,446 in the same month 
last year. 

These totals involved 2,088 new 
vehicles at $2,464,676 and 1,987 used 
vehicles with a financed value of 
$1,016,721. New vehicles mayne a 
sharper increase over the 
|month last year than did the te two 
previous months. 

The 2,088 new vehicles financed 
in August this year included 963 
passenger cars valued at $889,473 
and 1,125 commercial vehicles fi- 
nanced for $1,575,203. 


‘Dealers Tell Me,’’ by John O. Munn, fs 
an open forum for the expression of deal- 
ers’ opinions. 
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Whenever a thoughtful designer 
draws upon his past experience, 


he writes in his specifications— 


Hyatt Roller Bearings. 


In the typical 1947 truck illus- 
trated above, eighteen vital posi- 
tions are protected by the rolling 
elements of Hyatt Roller Bear- 


ings. Hyatts extend truck life and 








Me 


TYPICAL LOCATIONS OF HYATT ROLLER BEARINGS . 
IN NEW TRUCKS 
1. Rear Wheel—Outer 7. Front Wheel—Outer 
2. Rear Wheel—inner 8. Front Wheel—laner 
3. Diff ‘al 9. Rear Pinion 
10. Mainshaft Pilot 
4. Gaiversel Jotet 11. Front Counter Shaft 
5. Steering Gear—Upper 17. Rear Counter Shaft 
6. Steering Gear—Lower 13. Clutch Pilot 


~ 
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TS extend TRUCK LIFE 


in more efficient service. 
For more than half a century 


automotive engineers have recog- 


nized the importance of writing 


make truck investments pay off 


“Hyatt Roller Bearings” 


into 


their specifications. Hyatt Bear- 


ings Division, General Motors 


Corporation, Harrison, New 
Jersey; Detroit, Michigan. 





MVAT T-cuict rower Bearings 
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Forecast of Dry Goods Aide... 





Sees Control of Credit 
Last War Curb to Die 


NEW YORK.—A prediction that 
the board of governors of the Fed- 
eral Reserve system may request 
the next session of Congress to 
make permanent its authority to 
control consumer credit has been 
made in an address here by J. 
Gordon Dakins, manager of the 
credit management division of the 
National Retail Dry Goods Assn. 

All signs indicate that Regula- 
tion W may be the last of war- 
time government controls to be 
abolished, he asserted. 

Speaking before the Metropoli- 
tan Controllers’ Assn., Dakins es- 
timated that the amount of con- 
sumer credit outstanding might 
exceed $15,000,000,000—almost dou- 
ble the present figure—after full 
production is reached and sup- 
ply catches up with demand. 

He described the outlook for re- 
tail credit as “most promising,” 
adding that “not only does substan- 
tial room for growth exist but it 





has bright prospects for some time 
to come.’ 

As to installment sales, Dakins 
said that three factors point to an 
unprecedented expansion of in- 
stallment credit. He listed these 
as the prospective availability of 
consumer durable goods, funds 
from which to make down pay- 
ments, and the ,prospective contin- 
uance of high earnings. 

Dakins observed that since the 
end of the war there has been a 
decided disposition among consum- 
ers to make use of their credit and 
an increased effort by credit grant- 
ers to extend their operations. As 
a result, he said, the use of con- 
sumer credit has risen sharply in 
recent months. 

The speaker cited figures show- 
ing that from the end of Octo- 
ber, 1945, to May, 1946, the total 
amount of consumer credit out- 
standing accelerated at a rate 
of more than $2,750,000,000 a year, 








Judge Slams the Door 


On ‘Warrant-less’ OPA 

PORTLAND, Ore.—Asserting 
that “you can’t come into my 
house without a warrant and 
tell me what to do,” Municipal 
Court Judge A. E. Wheelock 
last week dismissed disorderly 
conduct charges by Frances 
Harrington, OPA enforcement 
attorney, against J. Paul 
George, local used-car dealer. 

The OPA attorney had ac- 
cused George of using profane 
language and threatening to 
throw him bodily from the 
premises of one of his used-car 
sales lots when he entered to 
make an OPA investigation. Ad- 
mitting he had no search war- 
rant, Harrington said he en- 
tered the lot, looked over the 
cars at distances of from five 
to 10 feet, and told George: 
“Your autos do not appear to 
be tagged.” 








an increase larger than for any 
previous seven-month period dur- 
ing the last 16 years. 





“PLEASE BE ADVISED that new truck 


is sold. Thanks a million, will use your 
service if necessary.’’—L. G. Steiner, 
Pandora Garage, Pandora, Ohio. 





News. 





Advertisina. Readership Devoted 
to Building a Better Civilization 











Tut Proor OF THE MEDIUM IS IN THE RESPONSE 


A regular advertiser in THE CHRISTIAN SCIENCE 
MONITOR makes this important statement: ‘‘We 
have absolute proof that Monitor readers support 


Monitor advertisers and we hope 


tinuation of this support for a long time to come 
because the Monitor will be at the top of our list 
when we plan our advertising budget.” 

The MONITOR continues to be at the top of 
many primary media lists, because in its pages 
good advertising produces better than average 
sales. In other words, MONITOR advertisers con- 
sistently receive tangible proof that their 


Branch Offices 
NEW YORK: 500 Fifth Avenue 


CHICAGO: 333 N. Michigan Avenue 
DETROIT: 3-101 General Motors Building 
1239 Ingraham Building 

1002 Walnut Street 

SAN FRANCISCO: 625 Market Street 

LOS ANGELES: 650 S. Grand Avenue 


MIAMI: 
KANSAS CITY: 


SEATTLE: 824 Skinner Building 
PARIS: 


GENEVA: 28 Rue du Cendrier 
SYDNEY: 46 Pitt Street 


56 Faubourg Saint Honore 
LONDON, W. 1: 21-23 Shaftesbury Avenue 


to merit a con- 


messages are read, believed, acted upon. 

This has resulted because experience has 
convinced MONITOR readers that advertise- 
ments, as well as news, in the columns of this 
international newspaper merit their confidence. 
Likewise, these readers combine exceptional 
loyalty to MONITOR advertisers with substantial 
buying power. 

You may obtain full information on the 
MONITOR MARKET by consulting our nearest 
branch office,—THE CHRISTIAN SCIENCE 
MONITOR, One, Norway St., Boston 15, Mass. 


The (*HRISTIAN 
SCIENCE 


MONITOR 


An Internationa/ Daily Newspaper 














LEADERS OF the aut bile industry 





were p wetee nes in the Corporations Gift com- 


‘ommunity Chest drive. Bruce Barton, 





mittee luncheon which f d the Det 
chairman of the board of Batten, Barton, 
speaker. Pictured, left to right, are: C. E. 


president of Detroit Gasket and Mfg. Co.; Ernest R. 


Bleicher, president of 


Surstine & oo ne ae — +» was the 





© vice-p 


of Ford; Barton; James B. Webber jr., vice-president of J. oa Hudson ‘Co. and general 
chairman of the Chest drive; Frank R. Pierce, vice-president of General Motors, and 


Henry Ford II. 





Most of War Plants Go 


To Smaller Companies 


WASHINGTON. — The _ prepon- 
derant share of small war plants 
has been sold or ieased to com- 
panies outside the 250 largest man- 
ufacturing corporations in the 
United States, the War Assets Ad- 
ministration stated last week, in 
making public an analysis of all 
plant disposals by the Office of 
Real Property Disposal up to and 
including June 30, 1946. 

This report, entitled “Relations 
Between Plant Disposal and In- 
dustrial Concentration,” shows that 
plants acquired by giant corpora- 
tions have been mostly large and 
costly ones which were beyond the 
financial means of smaller con- 
cerns. 

It appears, moreover, that only 
65 of the 250 biggest corporations 
have either bought or leased plants. 
As many as 185 of them have so 
far acquired no surplus plants at 
all. 

Corporations in the giant class 
bought every one of the 18 plants 
which sold for $5 million or more 
each. In practically no instance 


Trailer Firm Sells 


Minority Interest 


NEW YORK.—Oliver H. Payne, 
chairman of the Highway Trailer 
Co. of Edgerton, Wis., last week 
confirmed the sale of a substantial 
minority stock interest to the Atlas 
Corp. 

Payne said the increase in work- 
ing capital as a result of the Atlas 
purchase and individual subscrip- 
tions by Highway officers would 
approximate $2,000,000. The con- 
cern is one of the nation’s oldest 
makers of truck trailers. 








was a bid entered for any of these 
plants by a smaller concern. 

The share of the big corporations 
in surplus plants becomes progres- 
sively smaller as the sale price 
declines. They obtained 15 of the 
54 plants which sold for $500,000 
to $1,000,000, and 14 of the 143 
plants which realized from $100,000 
to $500,000. Their share of the 
plants which sold for less than 
$100,000 was inconsequential. In 
this category they acquired only 
four plants out of 85 and account- 
ed for less than 5 percent of the 
total amount realized by the gov- 


ernment. 
“It is clear,” the report states, 
“that in the area where smaller 


concerns could reasonably be ex- 
pected to be effective bidders, they, 
and not the giant corporations, 
have acquired the great bulk of 
the plants, whether measured by 
number, reported cost, or sales 
price.” 

Of the total leases acquired by 
the big corporations, 57 percent, 
as measured by the reported cost 
of the properties, is represented 
by leases to Reynolds and the 
Kaiser interests. The leases made 
to these two groups are of par- 
ticular significance, indicating that 
disposals to large corporations do 
not always add to industrial con- 
centration. 

Most of the properties acquired 
by Kaiser and Reynolds were oper- 
ated during the war by the Alu- 
minum Co. of America. The dis- 
posal of these plants, states the 
analysis, has accordingly intro- 
duced competition into a previous- 
ly monopolized industry, while the 
leases to the Kaiser interests also 
represent in part new competition 


—__—__—@in the automobile field. 


REAL PROPERTY DISPOSALS TO AUTOMOTIVE FIRMS AMONG THE 250 
LARGEST NON-FINANCIAL CORPORATIONS 
(Prepared by Industrial and Real Property Research Branch, 
Economic and Market Research Division) 


*Allis Chalmers Mfg. Co 
*Bendix Aviation Corp. 
*Bendix Aviation Corp. 
*Bohn Aluminum & Brass Corp. a 
Borg-Warner Corp. Automatic Trans. 
Borg-Warner Corp. 
*Pesco Products Co. 
*Briggs Mfg. Co. 


*Edward G. Budd Mtg. Co. Orie eeee eres 


*Eaton Mfg. Co. 
*Eaton Mfg. Co. 
*Eaton Mfg. Co 


Electric Auto-Lite Co. SOT 


Electric Storage — i. setacuaesacs 
*Ex-Cell-O Corp. ‘ ere 
*Ex-Cell-O Corp. .... 
*Ex-Cell-O Corp. (Op. ). Sbawens 
*Firestone Tire & Rubber ‘Co. 
*Firestone Tire & Rubber Co. 
Firestone Tire & Rubber Co. 

Firestone Rubber & Latex See. ; 
*Ford Motor Co. ae = 
*Ford Motor Co. 


*General Motors Corp. sieaseesesesaeees pete 
General Motore COFp. ... 0. ccc ccccc cc cccce 


*General Motors Corp. ..... paaes 

*General Motors Corp. ....... 

General Motors Corp. ...... 

General Motors Corp. 

(E£lectro-Mott’e Div. ) 
*General Motors Corp. 

(Buick Div.) 
*General Motors Corp. 
*B. F. Goodrich Co. .... 
*Goodyear Tire & Rubber Co. ... 
*Goodyear Tire & Rubber Co. 

International Harvester Co. 

International Harvester Co. ....... 

International Harvester Co. ............ 

International Harvester Co. ............. 

International Harvester Co. ............. 

*Jack & Heintz .......... 

Kaiser Interests: 
Kaiser Cargo, 
Kaiser Cargo, 
Kaiser-Frazer 
Kaiser-Frazer 
Kaiser-Frazer 
Permanente Metals Corp. 

*Nash-Kelvinator Corp. ... 

Nash-Kelvinator Corp. . 

Thompson Products, Inc. 


Inc. 
Corp. - oe 
SEE (sos nati eence 


*Thompson Aircraft Products Co. ...... 
*Timken-Detroit Axle Co. ..............5. 
PRU EIORNONE AGIO GO. oni cece cicccccces 
Pe PE OM, CE deo cceesuceseee wes 
Ed sc hs he 6 0645 00.0 de 60e 00 


*Wartime Operator. 


‘Div. 


Se ayn tans Gh whee week 


Corp. ASR a aa amine 


LES LEASES 
Reported Sales Reported 
Cost Price Cost 
344,566 
726,371 500,000 
1,217,662 
12,518,743 
1,899,963 1,500,000 
650,500 
3,278,922 2,315,956 
12,695,646 
528,480 291,302 
201,130 100,308 
890,800 
3,349,964 
1,456,807 1,000,000 
1,217,177 950,000 
31,510 30,000 
3,388,587 1,574,255 
4,698,651 3,400,000 
11,754,230 
1,804,681 1,715,650 
2,135,000 1,610,000 
5,467,530 1,413,949 
2,261,761 1,587,910 
2,765,765 1,100,000 
4,285,415 2,125,991 
3,070,992 2,550,000 
629,825 
3,359,451 
3,977,091 
3,116,763 
5,809,140 3,992,000 
1,147,146 956,719 
7,961,533 5,669,269 
905,420 550,000 
1,644,425 1,353,716 
9,372,815 5,647,969 
9,159,062 6,700,000 
20,823,048 13,750,000 
12,233,516 
22,270,000 
18,383,000 
48,376,096 
3,227,265 
(est.) 27,500,000 
2,001,361 1,601,089 
4,201,718 1,237,000 
1,694,693 1,658,470 
7,416,271 5,000,000 
4,943,282 
3,868,788 
2,202,186 1,837,500 
1,501,951 807,350 













keynote 
ot mah ay A 




















year 
cent 
ders! 
tion- 
conc 
caret 
No 
resee 
torie 
turer 
will | 
it be 
built 
Bu 
Ther 
two ¢ 
aircrs 
few | 
own 
mitte 
of at 
assigi 
The 
a mu 
power! 
hates 
Suppo 
power 
not m 
insist 
“cost” 
by uti 
haust, 
can b 
Som 
noisy. 
13 of ' 
as sur 
screan 
gine jc 
ing tk 
endure 
today 
tenant: 
Ever 
tially b 
from t 
peller, 
than t 
spend. 
about : 
surplus 


Small 
Left u 
THIS 


small ¢ 
to rem: 








AUTOMOTIVE NEWS, OCTOBER 7, 1946 


9 








AIRCRAFT NEWS 
Propellers, 








Key to Plane Noise 


Mufflers 





By Charles Evans 
Aviation Editor 
AIRLINERS HAVE been insulated against noise to the 
point of diminishing return. Small planes, some of them, 
have been made so quiet that a small speaker can be used 
to receive radio programs in flight. Dr. Theodore Theodore- 
son says that propeller noises—worse than the worst engine 


exhaust noises—can be elimi- 7 


nated by decreasing propeller 
tip speed or by using multi- 
bladed propellers. That’s about all 
that has been done to make the 
airplane quiet for the people who 
ride in it and for those on the 
ground over whom it flies. Flying 
people are happy about it. Those 
on the ground are not. 

Only when the plane is run- 
ning its engines at near - maxi- 
mum speed with its propellers in 
flat pitch for the takeoff is to- 
day’s plane unpleasantly noisy to 
its occupants. Scientific insulation 
has been built into the cabin walls 
so cleverly that businessmen con- 
duct understandable conversation 
while enroute, and a crying baby 
can disturb a whole plane load, 
when the plane is in the air with 
engines and propellers set at cruis- 
ing position. It would not pay man- 
ufacturers to add further insula- 
tion. The expense and weight would 
not add enough to passengers’ com- 
fort to be worth it. 

But the airlines, and indicted 
with them must be those who 
build their transport planes, have 
paid very little attention to those 
on the ground who are their 
prospective customers. No air- 
liners have engine mufflers. Noth- 
ing has been done by the com- 
panies, or by their association, 
Air Transport Assn., looking 
toward a quieter propeller. 

Everybody in aviation has known 

for years that high tip speeds of 
propellers make noise. Dr. Theo- 
doreson, one of the scientists of 
National Advisory Committee for 
Aeronautics, merely confirmed 
other scientists’ findings made 
years ago. Practical fliers—99 per- 
cent of whom could not even un- 
derstand the learned doctor’s equa- 
tion-filled paper—had reached his 
conclusions early in their flying 
careers. 

Now his paper, the result of pure 
research at NACA’s huge labora- 
tories, goes to propeller manufac- 
turers and airplane builders. What 
will come of it, and how long will 
it be before a quiet propeller is 
built? 

But what about engine mufflers? 
There are, as far as is known, but 
two companies making mufflers for 
aircraft engines as a business. A 
few aircraft builders make their 
own mufflers, but it must be ad- 
mitted they are flying in the face 
of automobile experience in not 
assigning this job to a specialist. 

The question is raised whether 
a muffler absorbs some of the 
power of the engine. The man who 
hates noise is likely to say, “Well, 
suppose it does. You put in a more 
powerful engine. It’s your problem, 
not mine.” There are engineers who 
insist that a good muffler will not 
“cost” power, arguing further that 
by utilizing the jet effect of the ex- 
haust, some added power actually 
can be obtained. 

Some airplanes are notoriously 
noisy. Training planes like the BT- 
13 of wartime fame have been sold 
as surplus for $750 to $1,500. They 
scream and roar, propeller and en- 
gine joining in a terrific din. Dur- 
ing the war, people patriotically 
endured them, but many an airport 
today finds them embarrassing 
tenants. 

Even they could be cured par- 
tially by chopping off several inches 
from their unnecessarily long pro- 
peller, but this would cost more 
than the average owner cares to 
spend. New propellers would cost 
about as much as the plane did as 
surplus. 

of + 


Small Airport Operator 


Left with Burden 


THIS LEAVES a burden on the 
small airport operator who wants 
to remain friendly with his neigh- 








bors. He is just about the only man 
in the whole noisy problem who 
can do something concrete about 
it too. He can, if he chooses, ex- 
clude the noisiest planes from his 
field, at least as regular tenants. 
He can arbitrarily refuse to rent 
space on his field to any pilot who 
persistently operates his plane 
noisily, by “gunning” the engine 
over housetops, by flying too low or 
by flying with an adjustable pitch 
prop in low pitch. 


He can force his tenants to 





warm up their engines at a spot 
on the airport where the noise 
will be least disturbing. He can 
write to the manufacturer of the 
plane he sells demanding a prod- 
uct without a built-in sales ob- 
jection. 

The industry itself could attack 
the problem. It would thus be 
showing good faith with the people 
whose tax money piled up its prof- 
its. More important, it might pro- 
duce a quiet airplane, and, at long 
last, find out whether the people 
would buy a new and more attrac- 
tive product. 

There is one other action under 
way in this noise matter. All over 
the country, airport operators and 
would be operators are arguing 
with nearby residents, trying to 
persuade them to drop their ob- 
jections because they are interfer- 
ing with progress. They are going 
to court, taking ads in the news- 
papers, answering injunctions and 
organizing their pilot friends to 
support them—in general, lining up 
vis-a-vis the objectors and glaring. 


Usually, they lose. The property- 
owing taxpayers and voters talk 
much louder to the city officials 
and the judges. It often happens 
they dislike airplane noises too. 

The aviation industry dislikes 








UTILIZING WHAT previously was dead 
space in the attic of the service building, 
Link Anderson (Pontiac-GMC), Santa 
Monica, Calif., stores fenders suspended 
from metal hangers, like beef in a packing 
plant. This method of storing fenders con- 
serves space, minimizes damage, and ex- 
Ppedites handling. 





having the airplane compared with 
the automobile. The average man, 
however, makes the comparison 
frequently. He knows that you 
can’t hear a good automobile en- 
gine from a distance of six feet, 
but that an airplane 6,000 feet away 
makes a disturbing noise. When he 
visits an airport and hears a little 





two-seater plane roaring like a con- 
centrated tornado, he is not at- 
tracted into it. 

Nobody knows how many plane 
sales have been prevented by noise. 


Thornton Heads 
Ford Planning 


DEARBORN, Mich. — Appoint- 
ment of Charles B. Thornton as 
director of the planning office of 
the newly-created planning and 
control division of the Ford Motor 
Co. was announced last week by 
Henry Ford II, president. 

Thornton’s office will embrace 
activities related to organizational 
planning and development, analy- 
sis of current and future financial 
and operating programs and the 
review and interpretation of re- 
ports for management, Ford said. 

Thornton will serve under Lewis 
D. Crusoe, recently named to head 
the new division. 








Hutchins Motors Opens 


Hutchins Motors (Studebaker), 
Shreveport, La., headed by T. W. 
Hutchins, has opened its new dis- 
play and service rooms at 1618 
Marshal St. : 
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‘The moment the prospect eyes the inside 


of a used car he makes a decision. 


It’s either a clean, carefully used car, or it’s an 


abused suspect — depending on the 


upholstery. 


So dealers, with their prestige in the balance, 
naturally favor long-wearing, smartly styled 


canda cloth as upholstery fabric. 


This dense-pile fabric has durable smartness 
woven all through it. ‘The short pile 

resists and breaks up dirt. Should canda cloth 
become soiled it can be freshened 


up in minutes with a simple soap-and-water 


shampoo. 


As you see, canda cloth has two-way appeal. It enhances 














a car's looks. It simplifies resale reconditioning. 


This will hold true on tomorrow’s cars, just 


as it does on cars of today. 
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Ford Engineering Revamped; 
Department Heads Named 


DEARBORN. — Organization of 
the Ford Motor Co.’s Engineering 
division on staff principles of op- 
eration has been 
completed, Har- 
old T. Youngren, 
director of engi- 
neering, an- 
nounced Friday. 

Youngren said 
several new de- 
partments have 
been added and 
that the _ entire 
division has been 
streamlined to 
promote im- 
proved efficiency 
and coordination between the ma- 
jor departmental units. 

Youngren, who was appointed 
director of engineering last July, 
heads all engineering and research 
activities of the company. 

Top departmental heads of the 
division are: 

William S. James is in charge 
of the research department. He 








was associated with Studebaker 
for 18 years as research engineer 
and, later, chief engineer. 

E. T. Gregorie heads the styling 
department. Gregorie began his 
career as a designer of fine yachts 
and was associated with Rolls 
Royce in New York and with Hoo- 


Wm. 8. James E. Tf. Gregorie 


per and Co. and Rootes, Ltd., cus- 
tom body builders in London. He 
joined Ford in 1931. The Lincoln 
Continental is one of his outstand- 
ing designs. 

The administration of the engi- 








neering division now is headed by 
V. Y. Tallberg, a veteran Ford en- 
gineer. This department will dis- 
charge all administrative func- 
tions, including budget expense, 
planning and scheduling, cost en- 
gineering, and various other func- 
tions incidental to the operation 
of the engineering division. Since 
joining the international division 
of Ford in 1928, Tallberg has spent 
most of his time abroad. 

Dale Roeder, who joined Ford’s 
engineering division in 1925, is 
chief engineer of the commercial 
vehicle department which in- 
cludes trucks, buses and tractors. 
He has been chief of commercial 
vehicle design since 1929. 

Under the new setup, passenger 
car engineering has been divided 
into two separate departments 
with Lincoln-Mercury headed by 
H. H. Gilbert and Ford by H. 8. 
Currier. 

Gilbert joined what is now the 
Lincoln division of Ford in 1939. 
He previously held various execu- 
tive posts with Cadillac, heading 
Cadillac research from 1922 until 
1939. 

Until recently, Currier was em- 
ployed as a chassis engineer at 
Oldsmobile. Prior to joining Olds- 
mobile in 1929, Currier was em- 








THIRTY REPRESENTATIVES of Buick’s central region field organization met at 
Flint last week to hear factory executives outline current parts and service policies. 
Speakers at the two-day meeting included H. H. Curtice, Buick general manager; W. F. 


and C. 





one ees general sales manager; ©. W. 
M te . 


dacobs, general service manager; Paul E 
©. Edmonds, central regional manager. The 


parts . 
field representatives from the Detroit, Cincinnati, Cleveland, Pittsburgh and Flint and 
Saginaw, Mich., zones also visited Buick’s new parts warehouse and shipping depot 


at Grand Bianc, Mich 





ployed by Cadillac, White Motor 
Co., the Lafayette and Studebaker 
corporations. 

L. L. Beltz is head of the elec- 
trical engineering department. He 
joined Ford in December, 1945. He 
previously had been associated in 
various executive capacities with 
Reo, Studebaker and Packard, 
where he was chief of electrical 
engineering. 

Test facilities of Ford will be 
expanded and will coordinate all 
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or sale now. 
operating condition. Best of 
can afford in setting up your own repair 
work. Write, wire or phone 
tration Regional 


Most of the 


special veterans’ service section. 


FREE INFORMATION 


For full information clip and mail this coupon to War Assets Administration: 
Please send me complete information on the availability, 
location of the following types of equipment: 


© Hobart Arc Welders 
O) Lincoln Arc Welders 


Arc Welding Equipment: 
Electric Motor ven: 
Transformer Type: 













ay inghouse Arc Welders 


les and Welding Rods 
Volts. ...Phase....Cycles.... 
Volts... . wed cles. ... 
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| Hobart — Standard 
models of this make 


available in large quan- 
tities and most ratings. 


EXPORTERS: Most eurplas prop- 
erty is available to the export 
market. Merchandise in short sup 
ply is withheld from export, and if 
such items appear in this adver- 
tisement they will be so identified 
by an asterisk. 


VETERANS! WHY NOT RUN 
YOUR OWN BUSINESS? 


You can cash in on what you learned in the army about 
welding. Thousands of 200, 300 and 400 Ampere AC and DC 
Arc Welding units are surplus and available to you on veteran 
priority. There are large quantities of Hobarts and Lincolns, 
} ange a few Westinghouse and fair amounts of other makes 

oe is used and in good 

, it is being sold at prices you 
ops or for contract 
the nearest War Assets Adminis- 
ce below or come in and ask for the 





Lincoln—In all models 
and most ratings. Hun- 
dreds in the popular 
300-400 Ampere size. 


All are welders are subject to os 
ority regulations, VETERANS 
* WORLD WAR II are invited 
to be certified at the War Assets 
Administration Certifying Office 
serving their area, and then to pur- 

the material offered herein 


track, wind tunnel and road tests, 
including the newly acquired test 
facilities at Phoenix, Ariz., for rig- 
orous, year ’round road tests under 
extreme conditions, Youngren said. 





H. 8S. Currier 


H. H. Gilbert 


Heading this department is Albert 
W. Frehse, who formerly was with 
Chevrolet. 

E. C. McRae is head of the en- 
gineering division’s patent and ve- 
hicle department. He has~ been 
with the organization since 1919. 

Increased activities of the divi- 
sion have necessitated the estab- 
lishment of an engineering per- 
sonnel department. It is headed 
by Wilson A. Jones of the com- 
— Industrial Relations divi- 
sion. 


Chevrolet Holds 
Ist Session of 


Dealer Group 


DETROIT.—Resuming a prewar 
activity, Chevrolet last week staged 
the first postwar session of its Na- 
tional Dealer Planning committee. 

Conferring for two days here 
with T. H. Keating, Chevrolet gen- 
eral manager, and Central Office 
executives, the dealers brought field 
views and comment to the motor 
capital, and in turn heard first- 
hand Chevrolet production and 
sales news from the national view- 





point. 

“It is significant in this pro- 
gram,” Keating said, “that the 16 
dealers from our eight regions 
were democratically elected by 
their fellow dealers to represent 
them in this council. Because these 
men were chosen by the dealers in 
the areas they represent, we feel 
that this freedom of expression on 
the part of the dealers will lead 
to more positive benefits to dealers 
and Chevrolet alike.” 

Dealers who attended and the 
regions they represent were: 

Flint region: D. J. Stonesifer, 
Stonesifer Chevrolet Co., East Liv- 
erpool, O.; Barney Habel, Barney 
Habel Auto Co., Pontiac, Mich. 

Atlantic Coast region: J. T. Port, 
Port Auto Sales Co., Newburgh, N. 
Y.; W. H. Eddington, W. H. Ed- 
ae Chevrolet Co., Bennington, 


Eastern region: W. A. Rogers, 
Barry-Pate Motor Co., Washington, 
D. C.; Ernest Bell, Bell Motor Co., 
Leonardtown, Md. 

Southeast region: T. D. Hunter, 
Parkland Chevrolet Co., Asheville, 
N. C.; W. E. Glass, Glass Motor 
Co., Salem, Ind. 

Great Lakes region: Glen Hum- 
phrey, Humphrey Chevrolet Co., 
Milwaukee, Wis.; Walter Falb, 
John Falb & Sons, Elgin, Ia. 

Midwest region: E. B. Collard, 
Barnes-Collard Motor Co., Leaven- 
worth, Kan.; R. C. Troxwell, Trox- 
well Chevrolet, Longmont, Colo. 

Southwest region: E. S. Graham, 
Gulf Chevrolet Co., Corpus Christi, 
Tex.; W. G. Alderson, Kuykendall 
Chevrolet Co., Lubbock, Tex. 

Pacific Coast region: K. M. Chase, 
Chase Chevrolet Co., Stockton, 





Calif.; V. I Whitney, Whitney’s, 
Montesano, Wash. 
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Cutbacks Due Soon 





On ‘Long’ Supplies 


By A. H. Allen 


INVENTORIES of parts, materials, subassemblies and 
components in automotive plants have come into serious 
unbalance. Some elements are piled up in two or three times 
the normal “float,” while on others day-to-day shipments 


must be counted on to keep assembly lines going. 





Since it has not been pos-‘ 
sible to effect double-shift 
operations because of short- 
ages of a few critical items, and 
since there does not appear to be 
any immediate relief in sight for 
these deficiencies, a retrenchment 
in buying policy on items in “long” 
inventory is likely. Up to now the 
industry has bought everything it 
could corral, and few questions 
asked, but a change is in prospect 
for the purpose of bringing inven- 
tories into better balance. 

Such a change could take the 
pressure off 
many _ suppliers 
who have been 
able to make 
shipments in vol- 
ume and this in 
turn might mean 
some cutback in 
certain parts 
m anufacturing 
plants. However, 
this is not too 
disturbing, since 
these _ suppliers 
might then logic- 
ally switch their output from orig- 
inal equipment to the replacement 
field, which is sorely in need of 
almost everything, despite record | 
production and shipments. 

Advance reports from schedul- 

ing departments indicate efforts 
are being made to move assem- 
blies this month to a point 50 
percent ahead of September, or | 
around 510,000 cars and trucks. | 
But there is scant possibility | 
such a sharp boost can or will be 
realized. The critical items con- 
tinue and every time one short- 
age appears to be licked, two 
more crop up. At any rate, the 
industry’s inventory position on 
many components is unusually 
comfortable and could support an 
assembly rate even beyond the 
projected outlines for October. 

Heavy inventories in a period of 
rising prices might be considered 
a logical hedge, if they are eventu- 
ally usable. Many ascribe the de- 
pression of 1921 to excessive in- 
ventories built up as a hedge 
against inflation. Conditions today, 
however, are in no wise parallel 
to those of 1921 and, while there 
is some official concern expressed 
privately over unbalanced inven- 
tories, they are not looked upon 
as potentially dangerous. 

* 


* aa 





A. H. Allen 


Advertising Note 


CRITICS OF automobile adver- 
tising are convinced most copy- 
writers have become adjective- 
happy and allergic to anything re- 
sembling engineering fact. Perhaps 
the influence of motion picture ad- 
vertising has been too potent, but 
certainly most automobile adver- 
tising tells all too little about what 
is beneath those smooth, glisten- 


a buyer to invest his money. You 
can talk all you want about “the 
way this gorgeous thing settles 
closer to the road with each fresh 
nudge on the gas treadle,” but does 
that sell cars? 


What the man in the market 
for a car would like to know is 
why the Whizzo Super Six gives 
the economy it boasts, why the 
Zipper Eight rides so easy, and 
how the Sleeko Special can be 
sold for the price. He cares little 
about alliteration, rhythmic copy 
and unheard-of adjectives pried 
out of Roget’s Thesaurus. 


* * * 


Plenty of Steel Soon? 


A DISTRICT sales manager in 
Detroit for a prominent steel com- 
pany selling a variety of products, 
Other than sheet and strip, says 
that he figures sometime between 
Christmas and Memorial Day next 


| Other opinions have been ex- 
pressed by steel sales representa- 
tives suggesting by the end of the 
year there will be ample quanti- 
ties of all types of steel for all 
buyers. 

These radical forecasts are al- 
ways voiced in a whisper, since 
right now the official story is 
that steel in general constitutes 
one of the most troublesome 
shortages in the automotive in- 
dustry. 


Another Forecast 
FURTHER ON the subject of 


* * * 


| 
| 


| 



































“One good thing about him, 
though—nobody ever tries to lure 
him away from us.” 





forecasts, a machinery dealer says 
he is looking for a rather sharp 
industrial recession to set in at 
the turn of the year, to last for 
eight months or more, until the 
“labor air” has cleared and until 
some sort of parity has been re- 
stored between wages, costs, prices 
and the like, following suspension 
of government controls. 





Downward Trend Reversed 


By Truck-Trailer Output 


WASHINGTON. — Production of 
truck trailers with a rated capac- 
ity of over five tons amounted to 
5,966 units in July, the Bureau of 
the Census reported last week. 

Total production, including both 
complete truck trailers and truck 
trailer chassis shipped as such by 
the truck trailer manufacturers, 
increased 19 percent over the 5,033 
units produced in June, thus re- 
versing the downward movement 
of May and June. July production 
was still 11 percent below the 6,691 
high for the year established in 
April, however. 

Production of complete truck 
trailers increased 27 percent, from 
4,459 units in June to 5,654 in July, 
while production of chassis shipped 
as such dropped from 574 to 312 
during the same period. 

Shipments for the month of July 
showed a decline, both in number 
shipped and in value. Total ship- 
ments, amounting to 5,555, were 12 
percent lower than the 6,279 total 
for June, 5 percent lower than the 
number shipped in May, and 3 per- 





cent lower than in April. The value 
of shipments dropped from 12.8 
million dollars in June to 11.2 mil- 
lion dollars in July, a decrease of 
13 percent. 


July figures are based on reports 
received from 114 plants manufac- 
turing truck trailers. These repre- 
sent all known companies in the 
industry that were active in July, 
it was stated. 





Managers Parley 
Held at Pontiac 


PONTIAC, Mich.—Pontiac Mo- 
tor division’s business management 
managers from its 19 national 
sales zones have just completed 
a two-day conference in Pontiac 
with D. U. Bathrick, general sales 
manager. 

“We have always felt that pros- 
perous times call for more and 
better business management than 
do periods of slackened business,” 
Bathrick said. 








ings and homes. 





year his office is going to have 
to start “scratching” for business. 


The American Bank Credit Plan is 
the community way of car-financing 


AMERICA’S “NEIGHBORHOOD” CREDIT PLAN 


FOR DEALERS..CAR BUYERS..MEMBER BANKS 





teamed up with nation-wide Safe Travel features 


r 3 HIS PLAN gives the buyer of a car on time just 

what he wants — dignified bank credit pro- 
vided through his neighborhood Dealer and his 
home town Member Bank. 

It recognizes the Dealer—first, last, and always 
-—as the key man in the automobile industry, and 
a vital figure in the business life of his community. 
He is entitled to his well-merited Dealer reserves. 
It provides his biggest customer, the time buyer, 
with low cost, friendly bank credit through the 
Member Bank known to all . . . the home town 
neighborhood bank. Banks were pioneers in 


advancing funds for the first Dealership build- 


Sponsored by 


American Instaliment Credit Corporation 
420 Lexington Avenue, New York 17, N. Y. 


The American Bank Credit Plan unites Dealer, 
Car Buyer and Banker—all neighborhood people 
who are working together for better consumer 


financing into a mutually beneficial bank credit 


relationship . . . a personal, friendly relationship 


that is “more than money can buy.” 


Offering all Dealer financial services through 


the Member Bank . . 


. with country-wide insur- 


ance and touring coverages for car purchasers 


. this complete, attractive Plan meets your 


needs today. Mr. Dealer, you can now keep your 


time-sales business in your 


you want it! 


community where 





The foremost Dealer-Bank Plan in the automotive field offered exclusively through Dealers 








12 


AUTOMOTIVE NEWS, OCTOBER 7, 1946 





‘Marvel’ Deal 
Asks Royalty 
Of Distributors 


RIDGEWOOD, N. Y.— General 
Development Co. is granting dis- 
tributorships of its Comet-car, con- 
vertible; Marvel delivery car and 


Motor-wheel Featherlite with the | 


condition that distributors agree 
to have the Marvel delivery car 
taken into production themselves 
on a royalty basis to the company, 
Julius Rose stated last week. 

“It is our intention,” he said, 
“to concentrate solely on the pro- 
duction of the Comet-car, for 
which we have designed a new 
light tubular chassis which lends 
itself more readily to mass pro- 
duction. Since we have also turned 
to plastic sheeting for the body, 
we fee] that we have overcome the 
still prevailing scarcity of sheet- 
metal.” 

Not only, according to the con- 
tract, will distributors be re- 
quired to take the Marvel delivery 
on a royalty basis but must sign 
to “have at least 100 cars produced 
every 12 months.” 

The distributor is also required 
contracturally to “make advance- 


ant general sales manager, Chrysler. 





WALLACE BEERY, whom millions of motion picture fans proclaim their favorite 
*‘non-romantic’’ actor, recently took delivery on a Chrysler Town and Country con- 
vertible coupe at the factory and drove it to his home on the West Coast. He is flanked 
by Stewart W. Munroe (left), general sales manager, and Joseph A. O'Malley, assist- 





ment of royalties for 50 cars,” 
upon signing the agreement. “Sub- 
sequcnt payment of royalties shall 
be made in monthly settlements,” 
the agreement stipulates. 





Miss Taylor on Board 
Adalain Lee Taylor has been 








elected to the board of directors ; 


of the Whitaker Cable Corp., ac- 
cording to Jack P. Whitaker, presi- 
dent. Miss Taylor has been con- 
nected with Whitaker for the past 


14 years. 


“PLEASE BE ADVISED that new truck 
is sold. Thanks a million, will use your 
service if necessary.’’"—L. G. Steiner, 
Pandora Garage, Pandora, Ohio. 





On Wall Street .. . 





New Stock Drop Hinges 
On Auto Resistance 


By Dana Stuart 
Staff Correspondent 

NEW YORK.—A survey of the 
action of individual common stocks 
of automotive manufacturers dur- 
ing the market decline of the past 
month discloses severe losses all 
along thé line. 

Declines among the automotive 
issues were, as a rule, as sharp as 
for the market as a whole despite 
the fact that many of the motors 
started the September decline fur- 
ther from their 1946 tops than 
many other industrial groups. 

Automotive shares, in the aver- 
age, have fallen further from their 
1946 highs than the Dow-Jones in- 
dustrial stock average. General 
Motors, for instance, dropped 37 
percent from its high to its recent 
low. The Dow-Jones average de- 
clined 22 percent from its 1946 to 


its low thus far. 
This explains, in part, why 





On A 


rive 
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the HOUDAILLE'’ Viscous Damper 


reduces Torsional Vibration Efficiently 








The HOUDAILLE* Viscous Torsional Vibration Damper 


has already proven its efficiency in minimizing both 


major and minor critical orders of vibration in inter- 


nal combustion engines, either gasoline or diesel. 


But it is not crankshafts alone which suffer from 


torsional vibration. Many devices outside of internal 


combustion engines are affected by it. For example, 


it is frequently caused by a compressor or other 


auxiliary-drive equipment. And in many cases of 


this type, the Houdaille* 
Viscous Damper has been 


the practical 
elimination. 


If you have a vibration 


answer to its 
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HOUDAILLE-HERSHEY CORPORATION 





CONTROLS 


NEW YORK 
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problem, whether in a crankshaft or auxiliary drive 
shaft, Houdaille* engineers will welcome the oppor- 
tunity of discussing its solution with you. 








Stock Price Averages 
Latest 


Preced’g Year 

Week Week Age 

10 cars, trucks ... 32.10 31.60 42.05 
10 parts, access. .. 33.20 32.80 43.00 
5 tires, rubbers .. 58.50 57.40 59.50 
25 automotives . 39.75 37.16 45.9% 





Wall Street is looking for lead- 
ership from the motors on the 
climb back to higher levels. Bro- 
kers and economists say the 
automotive group is “out-of-line” 
unless the remainder of the mar- 
ket is to have a further severe 
decline. 

Opinion now, as in the past, is 
divided on the likelihood of such 
a decline. There is a sizable opin- 
ion, however, that the rally from 
the September lows is not a re- 
sumption of a movement that will 
carry stocks back to their 1946 
highs. A majority of financial peo- 
ple here seem to feel the Dow- 
Jones average has not reached its 
low. 

Some of those who were “right” 
on the market during the summer 
and forecast correctly the Septem- 
ber decline now say the bear mar- 
ket might stop when the Dow- 
Jones averages rest around 140. 
The Sept. 19 low was 165.17. 


On the basis of the declines 
which already have occurred in 
the automotive groups, it would 
seem reasonable to suppose that 
the motors could show consider- 
able resistance to a further se- 
vere fall in stocks as a whole. 
In the following list of automo- 
tive stocks, the first figure repre- 
sents the high for the year and 
the second figure the low: 

Bohn Aluminum & Brass, 73% 
and 42%; Borg-Warner, 61% and 
40%; Briggs, 53%4-32%%; Budd, 22%- 
10%; Chrysler, 141-81%; Continen- 
tal Motors, 24-10%. 

Eaton, 71-41%; Electric Auto- 
Lite, 80%-50%; Firestone, 83%- 
57%; General Motors, 80%-50; Gen- 
eral Tire & Rubber, 60-37%; Good- 
rich, 88%-635%; Goodyear, 77-51. 

Hudson, 34%-15%; Mack, 76%- 
45; Motor Products, 34%-17; Motor 
Wheel, 36-20%; Murray, 22-10%; 
Nash, 25%-14%. 

Packard, 14%-12%; Studebaker, 
38%-19%; U. S. Rubber, 80-51%; 
White, 44-25%; Willys-Overland, 
26% -10%. 


Poabock: Gisele 
Reorganizes 


NEW YORK.—Stockholders of 
Perfect Circle Co. at a_ special 
meeting last week voted to reor- 
ganize the company into two cor- 
porations. To secure the advantage 
of the Indiana General Corpora- 
tion Act of 1929 the Perfect Circle 
Co. will be dissolved, officials said. 

The two new companies will be 
the Perfect Circle Corp., which will 
continue to make auto piston rings, 
and the Cartonic Corp., which will 
make other products. Four shares 
of Perfect Circle Corp. and one 
share of Cartonic Corp. stock will 
be issued for each share of Per- 
fect Circle stock. 

* . x 


General Tire Dividends 


AKRON.—General Tire & Rubber 
last week declared the following 
regular quarterly dividends: $1.06 
per share upon the $100 per value 
4% percent preferred stock; $.93 
per share upon the $100 par value 
3% percent preferred stock, and 
$.81 per share upon the $100 par 
value 3% percent second converti- 
ble preferred stock, payable Sept. 
30, to shareholders of record Sept. 
20. 


* + * 


GM Holders Set Record 


The total number of General Mo- 
tors common and preferred stock- 
holders for the third quarter of 
1946 was 428,874, compared with 
428,054 for the second quarter of 
1946 and with 426,045 for the third 
quarter of 1945. The 1946 third 
quarter total is the highest in his- 
tory, the corporation stated. 
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Insulating Cars 


Research Seeking Greater Comfort in Cars, 
Ball of Chrysler Tells SAE 


By Mel Humphrey 
Associate Editor 

DETROIT.—Improved insulation 
of automobiles, when numerous ob- 
stacles have been overcome, was 
predicted here last week by Law- 
rence W. Ball, head of the elec- 
tronics laboratory of the Chrysler 
Corp. engineering division, in an 
address to the first fall meeting of 
the Detroit section of the Society 
of Automotive Engineers. 

Ball and C. D. Miller, of the Na- 
tional Advisory Committee for 
Aeronautics, led the SAE group in 
a discussion of performance and 
comfort features of automotive de- 
sign. 

Ball pointed out that progress 
made in recent years in the in- 
sulation of homes has made the 
car buying public conscious of 
the need for similar advancement 
in the insulation of automobiles. 

“Insulating cars is far more diffi- 
cult than the treatment of homes,” 
Ball said. “There are several in- 
herent differences to cope with 
such as size, amount of window 
space and metal construction.” 

Current research is endeavoring 
to combat all of these obstacles. 
Considerably improved glass that 
will afford greater insulation is 
expected in the comparatively near 
future, according to Ball. 

To increase riding comfort, Ball 
stressed the necessity of seals and 
insulation around the dashboard 
and floor of the car to prevent the 
infiltration of underhood air, and 
shields to stop radiation from the 
exhaust system. 

Undesirable sound can 


Auto Payrolls 
Reach Record 


For Peacetime 


DETROIT.— Employment and 
dollar payrolls in the automotive 
industry have reached an all-time 
high for peacetime operations, it 
is reported in the October issue 
of Automobile Facts, monthly pub- 
lication of the Automobile Manu- 
facturers Assn. 

Based on the latest figures of 
the U. S. Bureau of Labor Statis- 
tics, automobile, body and parts 
plants in the industry are paying 
out nearly $36,000,000 weekly to 
699,000 hourly-rated workers, an 
increase of 76 percent in dollar 
payments and 25 percent in num- 
ber of workers over January, 1941, 
the publication states. 

Production of automobiles and 
trucks, however, amounts to only 
1,621,816 for the first eight months 
of 1946, or less than half of the 
3,587,745 units turned out in the 
first eight months of 1941. 

Salaried employes in engineer- 
ing, purchasing and other depart- 
ments have also increased accord- 
ing to Automobile Facts. While 
industry-wide totals are unavail- 
able, personnel has been added to 
combat materials and parts short- 
ages and to keep abreast of paper 
work necessitated by government 
controls. 

One company alone employs 18,- 
000 more salaried employes today 
than in 1941, or as many as were 
employed in the entire flat glass 
manufacturing industry in 1939. 
Another has more than doubled 
its salary payrolls, while a third 
company has increased salary 
workers by 2,000 since 1941, the 
publication declared. 


be re- 





Capital Airlines Appoints 
Austin to Manage Sales 

James W. Austin, a former staff 
officer of the Army Air Transport 
command in India and China, has 
been named general sales manager 
of Capital Airlines-PCA, it is an- 
nounced by Fred Glass, vice-presi- 
dent in charge of sales and traffic 
for the airline. 

Austin formerly resided at Bev- 
erly Hills, Calif.. and prior to the 
war was engaged in the banking 
business on the West Coast. He en- 
tered the armed forces in March, 
1942, and was returned to inactive 
duty May 31, 1946, with the rank 
of lieutenant colonel. 





duced, according to Ball, by better 
balancing of rotating parts, reduc- 
tion of clearances in reciprocating 
parts, and general improvements 
in the mechanical design and con- 
struction of the car. 

A new theory of “knock” in au- 
tomobile engines was presented by 
Miller. 

“From 
ing the 


research conducted dur- 
past seven years on 
“knock” with ultra high speed 
cameras, the knocking noises are 
caused either by self-ignition of 
the fuel or by detonation waves, 
or by both,” Miller asserted. 
Illustrations of various types 
of “knock” were given in a mov- 
ing picture produced by Miller 
with the cameras operating at 
as high as 200,000 film-frames 
per second. The pictures were 
taken through heavy glass win- 
dows mounted in the cylinder 
heads of special test engines. 
Miller concluded that consider- 
able improvement will be made in 





Double Killing in Mex. 


By U. S. Black Marters 

WASHINGTON. — Automobile 
black marketeers in the United 
States have added the insurance 
racket to their activities and 
make a double killing when sell- 
ing cars south of the border, ac- 
cording to a Mexican police offi- 
cial who is attending the FBI 
national academy here for in- 
struction in modern methods of 
crime detection. 

The Mexican official said that 
the black marketeers sell the 
car for a fantastic price, then 
report it stolen to collect the in- 
surance after already collecting 
more money for the car than 
could be obtained under the 
OPA in the United States. 





ONE OF THE first installations of Detroit’s new mobile radiotelephone service was 
made on a new Plymouth Deluxe two-door sedan. Joseph E. Bayne, general sales man- 
Md Plymouth, is shown here placing a call from the car while George O. Ames, 





fuels and spark ignition in the fu- 
ture. 

At a dinner preceding the meet- 
ing, engineering executives of most 
of the automobile companies took 
part in an innovation at SAE ses- 
sions, a “Stump the Brasshats” 
quiz program. 

The “Brasshats,” serving as con- 
testants, vied with the audience 
for a large number of prizes do- 





nated by the B. F. Goodrich Co., 





Bell Telephone executive, looks on. The new service makes it possible to 
other 


place calls from the car, standing or in motion, to any one of the 29,000,000 
telephones in the United States or to foreign countries. Also, calls may be Placed to 
the car from any of those phones, including phones installed in other cars. 





Firestone Rubber Co., Sinclair Re- 
fining Co., and Lyon, Inc. 

Among the many prizes award- 
ed were complete sets of tires, 
fountain pens, hand-painted ties, 
garden hoses, shower curtains, 
rubber spitoons, Lyon White- 
walls, desk cigarette lighters, etc. 
The prizes were awarded to the 





author of the questions when the 
“Brasshat” was “stumped.” 

Questions included “What is the 
thickness of the radiator fins on 
the 1946 Packard,” “What is the 
crankcase capacity of the 1946 
Crosley,” etc. 

The “Brasshats” were frequently 
“stumped.” 
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AUTOMOTIVE WASHINGTON 








Capitol Opinion Sees 





Slight GOP Gains 


By William Ullman 
Winkingien Correspondent 
THE CONSENSUS of political opinion in Washington, 
four weeks before the national Congressional elections Nov. 
5, is that the Republicans will make gains, and that the 
CIO-PAC forces will fail to win control of Congress. On 
the question whether the Republicans will capture a ma- 





jority of House seats, the‘ 
same opinion is widely di- 
vided. The forecast of Re- 
publican gains is based on actual 
primary voting and on an analysis 
of factors affecting the election. 
Factors favoring Republicans are 
many. Among them is the resent- 
ment against the “ins.” True, the 
“ins” have done well in this year’s 
_ primaries, but experts still think 
‘the Democrats will suffer from 
' having been in power 16 years. 
Resentment against OPA virtu- 
ally assures Republicans of Senate 
and House vic- 
tories in states 
having a sub- 
stantial farm 
population, ex- 
cept in the pre- 
ponderantly Dem- 
ocratic South. 
The battle 
within labor 
ranks, both 
among individ- 
uals and groups 
and between 
anti - Commu- 
nists and Communists, is ex- 
pected to work against the Dem- 
ocrats. 


Uncertainty which bureaucratic 
controls continue to cast over the 
*mation’s economic future is caus- 
ing many voters to break from 
the Democratic party. And the 
Democrats will suffer, too, from 
manifold war irritations. - 

The complexion of the House is: 
Democrats, 237; Republicans, 192; 
other parties, two; vacancies (all 
Democratic) four. 

The Senate standing is Demo- 
crats, 56; Republicans, 39; Prog- 


ressive, one. 
The Republicans thus must 
up 26 seats to control the 
and gain 10 to control the 
Senate. Four years ago the Re- 
captured 209 House 
seats, missing a majority by 

only 11. 
‘While Republicans are expected 
to gain in the Senate, it is unlikely 
that the party will win control 
because so many contests are in 
the South. 

Of vital importance to free en- 
terprise and the civil liberties of 
the people is the outcome of the 
CIO-PAC-left-wing fight to win 
control of Congress. 

The left-wing leaders are seek- 
ing a $1 million slush fund. They 
want to elect enough members to 
control or intimidate Congress. 
Thus far, the CIO-PAC makes 
| san exaggerated claim that it has 
' defeated four Senators and 12 Rep- 
resentatives. Actually, the net gain 
of the CIO-PAC in primaries is 
small, and this may be wiped out 
in the general election. 

- oo 





William Uliman 


Supreme Court Edicts 


Favor Labor Unions 


THE DEPARTMENT of Justice 
has confessed to Congress its in- 
ability under Supreme Court de- 
cisions to ban some union prac- 
tices which operate in restraint 
of trade. The rulings of the high- 
est court, according to the depart- 
ment enable the unions, as long 
as they operate among themselves, 
to make any agreements they 
choose which restrict production, 
fix prices, allocate markets and in- 
stitute boycotts. 

Labor’s exemption from the anti- 
trust laws even extends to boycott 
of plants where rival factions have 
won bargaining elections under 
the National Labor Relations act. 
In these cases, the department 
concedes, management is helpless, 
but the government also is help- 
less under present interpretation 
of the law. 

The 


q prosecutions against 





management 

and labor in the construction in- 
dustry. 

Labor activities against which a 
futile attack was made involved: 

Jurisdictional strikes, particu- 
larly those in which one union 
struck against another union 
which had been certified by NLRB 
as the legitimate collective bar- 
gaining agency. 

Strikes to erect tariff walls 
around a particular locality. 
Refusal to work on and install 
prefabricated materials. 


was held in the se 


tronics. More than 50,000 square feet of 
modeled building. 





floor space is occupied by the newly re- 





Make-work programs, including 
the transfer of work from one la- 
bor group to another, as well as 
requiring the performance of more 
work than that reasonably neces- 
sary to complete a job. 

Agreements between employer 
and labor groups to fix prices on 
building materials. 


All cases in the first four groups 
were lost by the government when 
the courts held that as long as 
the unions acted in their own self 
interest and did not combine with 
non-labor groups their activities 
were lawful. In the fifth group, 





the courts held generally that un- 





ions are liable if they aided and 
abetted employer groups to achieve 
market and price control. 

The barriers erected by the Su- 
preme Court probably will be con- 
sidered by Congress when it gets 
down to grips again with the prob- 
lem of drafting a national labor 
policy. 

a * + 
New Wage-Price Policy 
Likely in 60 Days 

THERE IS A wide belief in 
Washington that President Tru- 
man will announce a new wage- 
price policy within 60 days, under 


which wages will be allowed to 
rise beyond the present formula. 

Price increases, it also is be- 
lieved, will follow the wage in- 
creases even though will 
be delayed by OPA red tape. 
Then there will be further wage 
hoists which, in turn, will break 
the new stabilization line. 
Another aspect of the situation 
is that organized labor is almost 
solidly opposed to the continua- 
tion of the WSB in any form. So 
the President can expect little 
comfort from whatever suggestions 
might be forthcoming from his 
OWMR advisory committee. Labor 
acknowledges that the death of 
the board will hasten the end of 
price regulations. 


At least a donee members of 
Congress are studying the labor 
situation with a view toward pro- 
posing legislation next winter. 
Proposals are expected to empha- 
size the need of responsibility of 
labor organizations in executing 
contracts. 


Twin City Pontiac, N. C. 


Twin City Pontiac Co., Inc., New- 
ton, N. C., has been organized with 
capital stock of $100,000 to deal in 
automobiles. Principals are Ernest 
B. Crouch, John A. Whisenant and 








C. Banks Whisenant. 
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representative. 


You can consult your local Universal C. I. T. 
representative with the comforting knowledge 
that the financing services he offers are prescribed 
to meet your particular requirements. For the 
“Helpful Hand” of Universal C.1.T. has served 
many thousands of automobile dealers for the 


So, review your needs, then scan the slate of spe- 
cialized services that will help you run your 
. and prepare for a better tomorrow. 


Discuss your problems with your Universal C. I. T. 


———— | 


is ywoaodar 


32 


Swoeezoresrzag 


T 
ce 



















































AUTOMOTIVE NEWS, OCTOBER 7, 1946 


15 








How Do Yours Compare? 


First Study in Service Operation Costs 
Released by NADA Analysts 


WASHINGTON.—Dealers are af- 
forded an opportunity to compare 
costs of their service operations 
with those in other cities through 
statistics released last week by 
NADA. 

Prepared by the recently formed 
business analytical department, the 





first report gives part one of the 
national figures as reflected by 
2,361 dealers in 39 states, the en- 
tire report from 244 dealers in 13 
metropolitan centers and the over- 
all national figure for 2,585 deal- 
ers throughout the country. 


“We cannot overemphasize the 





Number 







State Reports A B © D E F 
Total—39 States ......cccccs-2, 361 45.4 21.2 44.0 39.1 4.9 
City METROPOLITAN AREAS 
DOCEOIE a. ncccrccceessrccceeessceoees 53 47.2 19.8 43.9 48.3 4.4 
eee 28 47.6 23.3 46.1 41.4 4.7 
N. Y¥., Bkiyn. & L. I. ....... 25 47.9 25.5 47.0 41.2 5.8 
LOS ANGOlES 2.....-:0cecccssereersereeees 24 50.3 21.3 47.2 44.3 2.9 
Washington . ........cccccccerereeereees 19 54.3 21.7 55.0 48.1 6.9 
Milwaukee ........... 18 51.2 26.3 51.1 37.1 14.0 
CRCRBO  cccerscreccsescereserorererserorenoeed 16 53.6 30.9 48.8 53.3 4.5 
N. Y. Metropolitan. ................ 10 64.9 20.3 62.1 67.9 5.8 
San Francisco... 3) 43.9 20.0 39.7 39.6 0.1 
DORR cnceerececcscosesesresservccesscceveenes 34.6 21.1 34.9 36.7 1.8 
Cincinnati ... 55.7 17.7 54.4 37.2 17.2 
ee 57.6 32.9 52.7 36.6 16.1 
Louisville 2.0... 44.6 17.0 43.8 34.2 9.6 
Total (13) Met. A 49.9 22.9 47.0 44.1 2.9 
Combined Total . 46.1 21.6 44.5 40.0 4.5 





(The key to the various columns in the table: A—Percentage gross profit on customer 
labor sales; B—Percentage gross profit on labor sent outside; C—Percentage gross 
profit on total labor sales; D—Percentage total expense in service department (labor 
only); E—Percentage net profit in service department (labor only); F—Percentage net 


loss in service department (labor only). 





importance and the vast amount 
of valuable information which 
these reports are going to supply, 
from time to time, to the dealers 
of the nation,” the association 
comments. 





Allen Industries Starts 


Work on N. J. Plant 

DETROIT.—Ground was broken 
last week for a new million dollar 
plant for the Allen Industries, Inc., 
at Rahway, N. J. The plant is be- 
ing built to manufacture diversi- 
fied items, in addition to the com- 
pany’s line of rug cushions and 
auto trimmings. 

The new plant will be a one- 
story brick and steel structure, 
containing 140,000 square feet of 
manufacturing space. The site, con- 
sisting of 29 acres, was purchased 


|from the Pennsylvania Railroad. 


The factory is expected to be ready 
for operation within 10 months. 
When running full capacity, it will 
employ about 1,200 persons. 





Meridian Opens Branch 

North Side branch of Meridian 
Pontiac, Inc., has been opened at 
111 W. Thirty-eighth St., Indian- 
apolis. The downtown dealership is 
at 923 N. Meridian St. Maynard 








TELEPHONE SERVICE to and from cars and trucks on the road was made available 


to 50 vehicles in the 
firms, municipal 


area last week. Among the users are newspapers, delivery 
ts, ® doctor and ambulance service. Here George B. Deery, 


staff writer, puts in a call for Pete Wemhoff, editor, Automotive News, to report re- 


sults of the new radiotelephone. 





Noll, for 19 years with General Mo- 
tors, is manager of the new branch. 
George Lone has charge of the 
parts and service department. 





‘‘We want you to know that Automotive 
News is the most read and quoted paper in 
our establishment.’’—George Soule, Butler 
Nash Co., Butler, Pa. 





Anepals Pian - ++ Your service cus- 
‘omers need not put off major repairs 
to their present cars. The cost can be 
quickly and conveniently financed 
through Universal C. 1. T. Hold cus- 
tomers today, make sales tomorrow. 


Retail Finance Plans . . . New and . 
used cars. Low rates; broader, more 
valuable customer protective serv- 
ices. Plan enables you to close sales 
include insurance, financing and na- 
tionwide customer protection. 


Capital Loan Plan. .. The “Hel 
Hand” can be of assistance if oo 
need funds to expand your business, 
buy out a partner or for any other 
business purpose. Flexible terms for 
repayment out of earnings. 


Wholesale Finance Plan ee 
simple as a cash transaction, with 
paper work practically eliminated. 
Wholesale interest rate is reduced 


25%. You receive the broad 
of wholesale insurance. oe 


Plus: 


v¥ Demonstrator Plan 


50 Vehicles Use 


Auto Phones in 
Detroit Test 


By George B. Deery 
Staff Writer 

DETROIT.—Fifty cars and 
trucks in Detroit are now equipped 
with radio-telephone facilities, and 
should the drivers wish to use the 
phone company’s information de- 
partment to get a number while 
calling enroute, that’s all right, 
too. 

The use of the information meth- 
od of making a call from a car 
was demonstrated last week by 
one writer at ceremonies spon- 
sored by Michigan Bell Telephone 
Co. in launching the first fleet 
with urban mobile radio-telephone 
service. 

Vehicles so far equipped include 
municipal stop light repair, bak- 
ery, electrical contracting, fuel oil 
and package delivery trucks. One 
ambulance firm has also signed. 
A physician and two daily news- 
papers here also are able to em- 


‘ploy the two-way contact between 


offices and while in the metropoli- 
tan area. 

Considering the system on a 
somewhat experimental basis now, 
Michigan Bell plans to triple the 
service next year and has applied 
to Federal Communications Com- 
mission for additional frequencies. 
Requests for the initial installa- 
tions were more than double the 
capacity of the first wave length 
assigned for experimental purposes, 
officials state. 

When the company provides the 
mobile equipment, the installation 
charges for general and dispatch 
business will be $25 for each unit, 
and the monthly rental fee will be 
$15. For signaling service, the in- 
stallation charges will be $12.50 
and the monthly charge $7.50. 
There will be a fixed rate, which 
will vary with the type of service, 
for a minimum number of calls 
each month. 

A three-minute, general service 
call within the Detroit metropoli- 
tan area will cost 30 cents. A one- 
minute dispatch call will cost 
about 15 cents. 

In addition to the service in the 
metropolitan area, next year the 
firm will introduce over-the-high- 
way service between large cities in 
southern part of the Lower Penin- 
sula. Stations at these larger cities 
will serve as links in a nationwide 
network on all important high- 
ways and will provide urban mo- 
bile service to the nearby area of 
each station. 





No-Trade-In Injunction 
Denied OPA by Court 





v¥ Property Finance Plan 
v Tactful Credit Investigation 


Vv Considerate Collection 
Methods 


v¥ Shop Equipment Plan 


v Surplus Motor Vehicle 
Finance Plan 


ST. LOUIS.—The United States 
District Court here last week de- 
nied OPA a temporary restraining 
order to prevent the Andy Burger 
Motors Co. from requiring a trade- 
in on the sale of new automobiles. 

The court’s decision followed tes- 
timony that delivery on a new au- 
tomobile had been refused by the 
dealer unless the buyer traded in 
his present car. The court held 
that the testimony was too con- 
flictine to warrant the injunction 
and that it should be tried later 
on its own merits. 


Nationwide Service . . . The “Helpful 
Hand” of Universal C. §. T. re ate 
thousands of dealers and millions of 
motorists uniformly from coast to 


coast through more than 325 friendly 
local offices. 





Bolley Incorporates 
Bolley Motor Sales, Inc., Defiance, 
O., has been incorporated by 
George A., Mildred and Theodore 
Bolley. “ 
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Mesa, Ariz., Dealer Starts 


New $20,000 Building 

The Randall Motor Co. hag start- 
ed construction on a new building 
for its Dodge-Plymouth dealership 
in Mesa, Ariz. Rial Randall, man- 
ager, estimated that the structure 
will cost about $20,000. 


$70,000 Quarters Opened 
By Hartke in Oregon City 


Hartke Motor Co. (Pontiac- 
GMC), Oregon City, Ore, and 
Clackamas county, has opened its 
$70,000 headquarters. R. J. Hartke 
is proprietor and general manager. 
K. D. Clark, Pontiac zone manager, 
visited the opening. 


South Tacoma Enlarges 


With 10,000-Sq.-Ft. Annex 

South Tacoma Motor Co. (Chev- 
rolet), Tacoma, Wash., has com- 

an addition, 50 by 200 feet 

size, giving the firm ground 

floor space of 150 by 200 feet. This 

is exclusive of the warehouses, one 

50 by 280 feet in size and the 
other, 50 by 120. 

Guy K. Sheehan, general man- 
ager, reports the parts department 
—Gus Bastrom, manager—will be 
tripled in size and given a more 
convenient location in the new 
building. Offices will also be en- 
larged. 


* * * 


ment of branch operations in Pasa- 
dena, San Diego, San Francisco, 
Oakland and Burlingame, and the 
franchising of dealers throughout 
the state. 

The Don Lee purchasing agent 
now spends over $500,000 per an- 
num for parts. His accessory pur- 
chases are in excess of $150,000 
a@ year. 

While receiving congratulations 
at an impromptu anniversary cele- 
bration staged by General Manager 
J. C. Symes and other Don Lee 
executives, Whomes modestly ad- 
mitted spending at least 50 million 
Don Lee dollars—which does not 
include real estate acquired by 
Don Lee during the 36 years he 


has served the organization. 
* * * 


Stamps Motor to Occupy 

New Home in Collierville 
Stamps Motor Co. (Oldsmobile- 

GMC), owned and operated by Mr. 

and Mrs. John Stamps, is occupy- 


ing a new structure in Collierville, 
Tenn. It contains about 6,000 








J. F. O'CONNOR & SON (Nash) has just completed construction of this one-story 
building in Hollywood, Calif. An unusual feature of construction is that it is of solid 
concrete sprayed to wall thickness against a single (backing) form. The building occu- 
pies 26,000 square feet, 80 percent of which is devoted to servicing facilities. Modern 
equipment includes four twin-post hoists, overhead bank reels for air, oll, gear lube, and 
water. Its slogan, ‘‘More service for less money to Hollywood motorists.’’ 





square feet of floor space, with 
1,200 feet included in the show- 
room, 

The company’s former building 
was destroyed by fire in July, 1944. 
The new home is of concrete and 
steel. 

+. > * 


Randall Names Knoche 


Announcement has been made of 
the appointment of Ernest Knoche 
as assistant sales manager of Ran- 
dall Cadillac Corp., Cadillac dis- 
tributor for Brooklyn, Long Island 





and Staten Island, and Oldsmobile 


dealer in Brooklyn. 
+ * + 


‘ Boosts Parts Area 

An addition that will increase its 

parts area to approximately 8,200 

feet is planned by Jardon-Brels- 

ford Motor Co. (Chrysler), Joplin, 

Mo. The expansion is possible 

through the use of newly acquired 
space for storage. 
* + 


All Chevrolet Sereles 


L. O. Gates (Chevrolet) Corp. is 
now operating three completely 





staffed service locations in South 
Bend, Ind., two for car service and 
one for truck service. The L. O. 
Gates Chevrolet Inc. also has a 
sales and service location in the 
twin city of Mishawaka, Ind. 

= * * 


Hughes Heads Forum 

Floyd Hughes jr., sales manager, 
Hughes Motor Co., Council Bluffs, 
Ia., has been elected chairman of 
Omaha Zone Retail Sales Managers 
Forum, succeeding George Halsey, 
truck sales manager of Miller- 
Knuth Co. 

. od 


Garland Motor Co., Newland, N. 
C., has been chartered with au- 
thorized capital stock of $50,000 
to buy and sell cars. Principals are 
A. T. Garland, Newland; Kathleen 
Shaw Garland and R. H. Garland, 
both of Charlotte. 

+ na 


* 
A & P Motor Co. is remodeling 
its building at Natchez, Miss. 
* * *~ 


Claude Rape has _ established 
North Side Motor Co. to deal in 
used cars at 819 N. Main St., Fort 
Worth, Tex. 


* * * 

McGuire Motor Sales, Inc.,. Ash- 
land, Ky., capital $250,000, has been 
incorporated by E. R. McGuire, 
Dean Walters and Jessie McCoy. 








| Lincoln-Mercury 


Dealers Hit 259; 
17 Are Added 


Continuing to grow in number, 
-exclusive Lincoln-Mercury dealers 
in the nation now total 259. 

Some new additions to the ranks 
are: 

George Spiker Motors, Port Ar- 
thur, Tex.; Continental Motor Sales 
& Co., Inc., Medford, Mass.; Allbee 
& Urling Motor Co., Council Bluffs, 
Ia.; Carlin Motor Co., Sioux City, 
Ia.; Davis-Miller Motors Inc., Win- 
ston-Salem, N. C.; Priest Motor 
‘Co., Bremerton, Wash.; Walter 
Egan Motors Inc., Chicago, II; 
George V. Tribe Co., Ogden, Utah; 
Miller-Piehl Co., Rock Island, II; 
James E. Fitzmaurice, Quincy, 
Mass.; Inman Motor Co., Klamath 
Falls, Ore.; Gildemiester Motor Co., 
Fort Dodge, Ia.; Morrow Motor Co., 
Lincoln, Neb.; Young, Inc., St. 
Paul, Minn.; R. A. Conyes Co., Oak- 
land, Calif.; Healy Motor Sales, 
Chicago, Ill.; Wilson Motor Co., 
Joplin, Mo. 

* * 


* 
Kuykendall Civen OK 
For $120,000 Building 


The Kuykendall Chevrolet Co. 
has obtained permission to start 
construction of a new $120,000 
building for its dealership in Lub- 
bock, Tex. Work is expected to 
start soon. 

The new building, of modern de- 
sign, will be built with concrete, 


_ tile and face brick. It will contain 


$8,000 square feet of floor space. 
- * * 

New Stucco Dealership 
Opened by Williams 

Williams Motors (Chrysler), 
Coeur d’Alene, Ida., now occupies 
its new concrete building with 
stucco finish. Harry K. Williams, 
owner, was for 10 years a regional 
manager for the parts division of 
Chrysler. He traveled in the four 
states in the extreme northwest. 


Fete for Whomes 
Buyer for Don Lee Marks 


36 Years with Firm 


Clarence W. Whomes, purchas- 
ing agent for Don Lee, Inc., Los 
Angeles, has celebrated the thirty- 
sixth anniversary of his employ- 
ment by the statewide Cadillac dis- 
tributor and Oldsmobile dealer or- 

tion. 

On Sept. 23, 1910, Whomes joined 
Don Lee in the capacity of errand 
boy and stockroom clerk, working 
part-time while attending Poly- 
technic high school. As the Don 

organization expanded, 
Whomes watched the _ establish- 





WHAT A DIFFERENT PICTURE NOW! 








Cars are different! I 


which featured a s 
the up-to-the-mint 


have created new 


Living is different! 
changed to fit the t 


expected to be in m 
over-due revival of 


for modern living. £ 
here being tested for strength against high winds. It is 


t’s a far cry from this 1901 Packard, 
teering wheel instead of a tiller, to 
ite cars of today with their func- 


tional design. Steady, constant improvements in cars 


customers year after year, put a 


nation on wheels, helped change a people’s way of life. 


Many other things besides cars have 
imes, especially houses and products 
A model of the Fuller House is shown 


ass production by January. The long 
home building is bound to offer keen 


competition to the automobile for the family dollar. 
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Former Baseball Star Terry 


To Open Dealership in Ark. 

William “Bill” Terry, former star 
first baseman of the New York 
Giants, has announced that he will 
open an automobile dealership in 
West Memphis, Ark., within the 
next two or three months. 

Terry said he was erectiing a 
new building and that his two sons 
would be associated with him in 
the venture. He didn’t add what 


kind of car he would handle. 
* * + 


New Chrysler Shop Club 
Holds Parley at Springfield 


A dinner meeting of the Chrysler 
dealer service managers in the 
Springfield-Hartford area in New 
England was held recently at 
Springfield, Mass., with over 100 
attending. 

It was the first get together of 
the newly organized Chrysler deal- 
ers service managers’ club. J. C. 
Quinn, Chrysler regional manager, 
and A. F. Martin, Chrysler regional 





service manager, were guest speak- 
ers. The meeting was also attended 
by W. T. Hollis, Chrysler district 
service representative. 

* * * 


New Ford Dealer Opens 
$100,000 Building in Ore. 


A new building, representing an 
investment of $100,000, has been 
opened by the Herrold-Phillipi Mo- 
tor Co., Ford dealers, in Stayton, 
Ore. 

The opening of Oregon’s newest 
Ford dealership was highlighted by 
the marriage of its service mana- 


ger, Don Everet. 
* +. * 


Dealer Penewitt Heads 
Knights Templar in Ill. 


Paul 8S. Penewitt, partner and 
manager, Springfield Buick Co., 
Springfield, IIL, was elected grand 
commander of the grand com- 
mandery of Knights Templar of 
Illinois at the 90th annual conclave, 
in Chicago. Penewitt, 42, holds the 
distinction of being one of the 





1] youngest grand commanders in the 


history of the group. 

Active in local Masonic circles, 
Penewitt was Eminent commander 
of Elwood Commandery No. 6, 
Springfield, during 1937. He also 
was thrice illustrious master of 
Springfield council No. 2 in 1935 
and is at present chief rabban of 
Ansar Shrine. 

+ - * 


Hemphill Pontiac Occupies 


$150,000 Dealership 


Hemphill Pontiac Co. Goose 
Creek, Tex., now occupies its $150,- 
000 building which has been under 
construction for the past year. The 
dealership is owned and operated 
by R. B. Hemphill and C. K. White 
jr. Hemphill will be sales manager. 

Ben Cannon is manager of the 
service department which will em- 
ploy about 30. Hal Weatherly is in 
charge of the parts department. 

* a * 


Mer-Lin Motors Occupies 


New Brick Dealership 
Mer-Lin Motors, Ltd. (Lincoln- 
Mercury), has opened its new head- 
quarters at Second Ave. and Twen- 
ty-fourth St., Saskatoon, Sask. The 
new building is of brick and tile 
construction with white stucco fin- 





Bal g pide: ’ 





PLANS FOR ©. H. STEVENSON MOTOR CO. (De Soto-Plymouth) at Leimert and 
Crenshaw Bivd., Los Angeles. The project will cost $125,000. 





ish and is 96 feet by 70 feet in area. 
Mer-Lin, headed by W. T. A. Fla- 
velle, has J. G. Bell as sales man- 
ager and C. F. Zeigler, service man- 
ager. The dealership has 15 em- 
ployes. 
+. a 


Service Facilities Added 
By Worden-Young 


Worden - Young, Inc. (Dodge- 
Plymouth), Baltimore, has opened 
a service department equipped to 





1935 —6,157,442 U.S. 
families, 21% of the 
total, had incomes of 
$2000 or more. 


The market is different! Right now, the number of people 
who need and can afford cars and other new things is bigger 
than ever. Nearly 60% of all U.S. families now have in- 
comes of $2000 or better, as compared with 21%, ten years 





1945 — 21,610,799 
U.S. families, 57% o 
the total, had incomes 
of $2000 or more. 


57% 
. 





ago. The wise manufacturer, realizing that yesterday’s plans 
won’t do tomorrow’s selling job, is retailoring advertising 
plans to tap a much wider as well as a richer market—to reach 
a greater number of receptive prospects than ever before. 





Reading habits are different! In the past ten years, the U.S. 
magazine picture has changed completely. Americans seek- 
ing clear, interestingly presented, well-rounded information 
about the constantly changing world they live in have made 
LIFE the largest-selling weekly magazine ever published. 
Today LIFE holds the eager interest of more than 22}4 





million readers. That’s the biggest weekly-magazine audience 
in history—more readers in every income group and nearly 
twice as many in car-owning families as any other magazine. 


EE'34 1s GROWING WITH AMERICA 





do engine overhauling, engine tune- 

up, brake relining, wheel align- 

ment, body and fender repairs, re- 

finishing and frame straightening. 
+” * * 





Dealer Uses 
Kidding Copy to 
Sell Junkers 


To sell “junkers” and other cars’ 
near that classification, Ellis-Mc- 
Clure (Chrysler), Springfield, O., 
— resorted to kidding advertis- 
ng. 

Results are: the kidding copy 
moves junkers, and also na the 
public in a frame of mind to ac- 
cept the firm’s more serious ad- 
vertising at face value. 

Following are a few samples of 
the kidding copy: 

“PONTIAC—Coupe, 1929. The 
ragman should get this, but hurry 
and you can have it for $195. 

“CHEVROLET —Coupe, 1929. 
Maybe you would be better off to 
walk, but this is here for $195. 

“CHEVROLET — Convertible, 
1936. It will take a strong consti- 
tution to look at this or drive it. 
$398.” 

And in a more serious vein: 

“MERCURY—2-door, 1940. Brand 
new engine and looks like it was 
kept under the bed. Take older 


car in trade.” 
+ . a 


Anniversary 
28 Years Celebrated 
By Dealer Hale 


Sam P. Hale (Ford), Broadway 
and C Sts., NW, Ardmore, Okla., 
recently celebrated its twenty- 
eighth anniversary..In 1942, the 
dealership moved into its present 
quarters. 

Among the employes of Hale, the 
following have the longest records 
of association with the firm: A. B. 
Puckett, L. S. Gasaway, Fred But- 
ler, A. M. Stringer, Miss Ruth 
Young and Burl Sims. 

Hale has been a member of the 
state highway commission, presi- 
dent, Southern Automobile Deal- 
ers Assn., president of the Cham- 
ber of Commerce and the Rotary. 

+ ++ * 


Mossberg Names Schulman 


Hyman Mossberg, president of 
Mossberg Motor Corp. (Kaiser- 
Frazer), Hartford, Conn. an- 
nounces the appointment of How- 
ard Schulman as sales manager. 
Schulman has been in the automo- 
bile business for 30 years. For the 
past five years he has been sales 
manager of Val Strough, Ine. 
(Chevrolet), Oakland, Calif. 
7 a + 


Gateway Buys Lot 

Gateway Chevrolet Co., Laredo, 
Tex., has purchased a large lot 
across the street from its present 
location for establishment of a 
truck repair service, Paul H. 
Young, head of Gateway, an- 
nounced last week. Cost was $14,- 
000. 


* * * 


Columbus Nash Co., Inc., Colum- 
bus, O., has registered with the 
Ohio division of securities 240 
shares of no par value common 
stock to be sold at $100 a share 
with 10 shares of no par common 
already sold at $100 per share. 

” + 


Oestreicher, Inc., Columbus, O., 
has registered with the Ohio di- 
vision of securities 100 shares of 
Class A common stock, par value 
$200, to be sold at $200 a share and 
150 Class B common, par value 
$200, to be sold at $200. 
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¥ This is “Red” Smith. 


im 


Today he has traded khaki for 


another uniform...the gray and red 


of Nash. He’s set for the job he 
wants most in the world—being a 
skilled Nash Service Craftsman. 


“Red”... and thousands like him 
...are the reason Nash Dealers are 
forging ahead in solving the big 
reconversion problem of all dealers 
—the shortage of skilled mechanics. 


For during the war Nash looked 
ahead and set up the machinery for 
training the skilled men Nash 

Dealers would need in peace. 


Now...in Milwaukee, and in field 
schools taken directly to the 
mechanic... you see the results of 

that foresight. You see the most 
complete service training in the 
industry... with every kind of 
equipment, the latest teaching 
methods, instructors with years of 


YOUL 


experience, intensive study 
schedules. 


A year ago he was wearing khakiin the 
‘ streets of Tokyo—and he had gotten 
there the “hard way’’—in a tank. 


In the students you see the core of 
one of the great service organizations 
in automotive history... with each 
man carefully selected for mechanical 
skill... for character...for sales 
ability. ..a basic desire to serve the 
motorist. You see each graduate 
steeped in the spirit and tradition 
of Nash quality. 


The Nash Service Training Program 
is a typical reason why the public 
realizes Nash renders a new type 

of service ...a complete service that 
means greater convenience for 


the customers, increased profits 
for the Nash dealer. 


It’s another example of Nash 
leadership... 


Another reason why Nash Dealers 
are set with one of postwar’s greatest 
profit opportunities. 


Hash. Matar 


Division of Nash-Kelvinator Corporation,. Detroit 32, Michigan 


4 BE AHEAD WITH 
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Wis. Income Tax 
OK’d as Cost in 


War Termination 


MILWAUKEE.—In a test case 
which may affect millions of dol- 
lars of war contract terminations, 
Judge Patrick T. Stone ruled in 
Federal District court here last 
week that Allis-Chalmers Mfg. Co. 
is entitled to figure state income 
taxes as part of its operating costs 
in making war contract settle- 
ments. 

While the suit involved a judg- 
ment of only $833 with interest 
against the federal government, 
observers pointed out that the de- 
cision is expected to affect prac- 
tically every war contracting firm 
in Wisconsin as well as those in 
other states which have income 
tax laws. 

Counsel for Allis-Chalmers said 
that if the decision stands the 
company would make claim on the 
government for “a _ considerable 
amount” over and above the small 
sum awarded the firm in the test 
action. 





Interesting items in Bob Finlay's adver- 
tising column. 








KAYE DON (left), famed British boat racer, and Harry J. Klingler, general manager 
of Pontiac Motor division, meet and talk automobiles. Don, whose quest for the Harms- 
worth Cup has made speedboat history, is Pontiac distributor for the British Isles. 


Cost Set at $12,000,000,000 . . . 


AAA Sparks Completion 
Of Highway Network 


will be included in this 40,000-mile 
network is now virtually complete,” 
Stinchcomb reported. “The job now 
is for every highway department, 
every public official, every city 
planner and every user and bene- 
ficiary of the nation’s highways to 
tackle the many tasks that must be 
undertaken before this highway 
system, so long dreamed of by the 
motorists of America, can become 
a reality. 

“The National System of Inter- 





WASHINGTON.—Nationwide ef- 
forts to secure earliest possible 
completion of the projected 40,000- 
mile system of high-type interstate 
highways, authorized by Congress 
in 1944, was launched by American 
Automobile Assn. last week. 

Plans for the program were an- 
nounced at the special luncheon 
meeting which was a feature of the 
First Highway Transportation 
Congress being held under the aus- 
pices of the National Highway 





Former Used Car Dealer 


Imprisoned for Fraud 

ST. LOUIS.—Pleading guilty to 
four charges of obtaining money 
under false pretenses and three 
charges of bogus checks, Albert 
Duncan, former used car dealer, 
was sentenced to five years in 
prison last week. 

The first four charges involved 





state Highways will comprise only 
1 percent of our road system but 
is designed to carry 20 percent of 
the highway trasportation traffic 
loads. Two-thirds of the nation’s 
motor vehicles and one-half of the 
nation’s rural population are lo- 
cated in areas that will be served 
by the network.” 

The entire project is designed to 
provide a coast-to-coast and bor- 
der-to-border system that is fully 
geared to the needs of modern 


~| Users Conference. 


$2,820 which Duncan was said to Announcement of AAA’s active 
have received for selling autos to| support of the mammoth project 
which he didn’t hold title. The | —expected to involve ultimate 
bogus check charges involved a} expenditure of upwards of $12,- 
total of $33. 000,000,000, on the basis of today’s 
road dollar, over a period of per- 
haps two decades—was made by 
William A. Stinchcomb, of Cleve- 
land, chairman of the AAA’s 
Highway Legislative committee. 

“Designation of the routes that 





Dealer Paul Expands 
C. A. Paul (Chrysler), Belfast, 
Me., has added 6,870 square feet 
to its facilities. 








traffic. Instead of by-passing cities, 





















































Towns are built on gasoline 


VER FIFTY-FOUR thousand communities in the United States 
O are entirely dependent on gasoline transportation—and 
there is not a town anywhere which does not depend upon it to 
some degree. And it would be hard to find a man, woman or 
child—or a business or industry—that does not benefit each 
time the cost of automotive transportation is reduced. 

During the past twenty years such reductions have been many. 
For one thing, gasoline costs less today than it did in 1926. And 
by producing increasingly better gasoline over the years, through 
improved refining methods and the use of Ethyl antiknock fluid, 
refiners have paved the way for the development of more power- 
ful engines that provide better transportation at lower cost. 

If tomorrow’s cars, trucks and buses are to be even more effi- 
cient than they are today, they will be made that way by design- 
ing engines that can take advantage of the extra power available 
in improved gasoline. That is why, now, as in the years past, 
Ethyl’s research and service organizations are working in close 


BUS 


he said, “where worst traffic bottle- 
necks now exist, the interstate net- 
work will, in many instances, cut 
straight through the hearts of 
cities. With construction at ade- 
; quate standards, based upon actual 
* ; traffic needs, the urban sections of 
the highways will blast a path 
through congestion and permit 
movement of traffic with safety, 
dispatch and without delays caused 
by intersecting traffic, stop lights, 
stop signs and all the other delays 
and hazards resulting from inter- 
secting traffic. 

“Important design elements in 
the new system, to be incorporated 
when warranted by traffic volume, 
are: (1) rights-of-way of widths 
adequate for the ultimate design; 
(2) access to express lanes at con- 
trolled and specially-designed loca- 
tions only; such access points will 
feed traffic into the through lanes 
with a maximum of safety; (3) two 
one-way roadways separated by 
adequate non-traffic strips; (4) 
elimination of intersections at 
grade.” 

Other design features include: 
gentle curves and flattened hill- 
crests so that the driver can al- 
ways see the road far ahead; 
wide lanes for safety; wide firm 
shoulders onto which the driver 
can pull with safety when neces- 
sary; and gentle side slopes for 
safety without guard rails. 

“The system will automatically 
be embodied into our major Fed- 
eral Aid System, but neither the 
selection of the routes or the desig- 
nation of the system will avail un- 
less we have two things: First, 
proper and adequate planning 
everywhere ond more particularly 
in urban areas; and second, the 
setting aside of a substantial pro- 
portion of federal, state and local 
road funds to be earmarked for 
work on the system from year to 
year. It must and should have 
precedence,” he asserted. 


Rausch Acquires 


Simmons Firm 


DETROIT. — Rausch Industries, 
Inc., last week announced the pur- 
chase of Simmons Mfg. Co., Ash- 
land, O. At pres- 
ent, the plant 
produces only au- 
tomobile bumper 
jacks — the 
Rausch Power 
King hydraulic 
jack and Rausch 
mechanical jack. 
Additional auto- 
motive products 
will be added. 

R. H. (Bus) 
Glezen, brought 
from Detroit to 
take over the national sales, stated 
that although a portion of the 
jack production is going as orig- 
inal equipment to automobile man- 
ufacturers, major quantities are 
being sold through auto parts job- 
bers. Ray Rausch, president, was 
formerly vice-president of Ford 
Motor in charge of production. Hal 
Costello, vice-president, was dis- 
trict sales manager, Easy Wash- 
ing Machine Co. 


= —aION S 
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Motor transportation makes it possible 
for thousands of communities to grow 
in remote sections of the country. Built 
along the nation’s highways, they de- 
pend entirely upon trucks, buses, auto- 
mobiles and airplanes to maintain phys- 
ical contact with the rest cf the world. 





cooperation both with oil companies who use our product and 
with automotive companies who strive to keep engine design in 
pace with gasoline progress. Ethyl Corporation, Chrysler Build- 
ing, New York 17, N. Y. 





Ray Kausch 


More power from every gallon 


~S =o 


of gasoline through 


ETHYL 


Research + Service + Products 
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Split on Incentives 


Survey Finds Unions Divided; Some OK 
With Specific Requirement 


NEW YORK.— Although some 
unions bitterly oppose wage incen- 
tive plans because they consider 
them “labor-driving” devices, other 
unions are willing to accept them 
provided specific requirements are 
met. 

Such was the conclusion 
reached last week by a National 
Industrial Conference Board 
study, which reveals that unions, 
quite apart from their almost- 
universal current suspicion of 
any plan advanced by manage- 
ment on hours and wages, have 
a specific fear in the case of 
wage incentive plans. 

This fear, it was explained, is 
that the lure of extra pay may 
spur a worker to produce more in 
a given period and, once his abil- 
ity is demonstrated, management 
may raise the “norm” or regular 
production quota for that type of 
work. 

Asserting a right to police ad- 
ministration of wage incentive 
plans, some unions seek to avoid 
possible exploitation of their mem- 
bers by constant checking of pro- 
duction standards, according to 
the study, which further found 
that a number of labor leaders go 
beyond this point and urge their 
right to participate with manage- 
ment on an equal basis in the in- 
stallation and administration of 
production standards. Such pro- 
posals, it was noted, bring to the 
forefront the question of whether 
or not it is management’s exclu- 
sive prerogative to set operating 
policies. 

The survey found that some 
companies have complied with un- 


New Midget Car 
Is Reported 
In Cleveland 


CLEVELAND.—A new small car 
may soon be manufactured in the 
Greater Cleveland area. 

Production details of the three- 
wheel midget, called Super-Kay, 
have not been disclosed, but Louis 
R. Elrad, furniture dealer inter- 
ested in the venture, says that the 
midget will sell for approximately 
$550 and that back orders total 
$37,000,000. 

The proposed car will be a three- 
passenger coupe with a convert- 
ible top. Plans call for a two-cylin- 
der motor in the rear, leaving room 
in front of the seats for a large 
storage space. It will be 15 horse- 
power. 








Gregoire Finishes Study 
Of American Plants 


NEW YORK.—Jean A. Gregoire, 
noted automotive engineer and 
general technical manager of Sim- 
ca, Inc., departed last week by 
plane for Paris after a month’s 
study of the American postwar 
automobile industry including a 
detailed study of the Kaiser-Fraz- 
er and Graham-Paige factory at 
Willow Run. 


Also consulting engineer for 
Compagnie Generale d’Electricite, 
Gregoire is the designer of the 
the 1,100-pound, two- 
cylinder front-wheel drive passen- 
ger car selected by the French 
government to be one of the two 
“popular cars” in that country. 
Under the name Kendall-Gregoire, 
the model is also being put in pro- 
duction at Grantham, England. 





Bleeck Made Export Chief 
By American Bosch 


_ With increasing importance of 
its export activities following their 
virtual suspension during the war, 
American Bosch Corp. has an- 
nounced the appointment of Ernst 
A. Bleeck as export manager. 
Bleeck became associated with 
American Bosch as foreign - lan- 
guage correspondent in January, 
1933, and has served in the export 
department ever since. He became 
assistant export manager, and act- 
ing manager of the department, 
when W. G. Bode retired from the 
organization in May, 1945. 





ion requests, and have trained 
union time-study stewards. One 
firm found that union grievances 
over rates were reduced to but 1 
percent of the previous number, 
and that resulting better manage- 
ment-labor relations could be at- 
tributed to the confidence of em- 
ployes in the union’s time-study 
stewards, 

While most unions are partial 
to this type of participation, the 
study found, broader acceptance 
hinges on both management and 
labor attitudes towards sharing 
the responsibilities entailed. 

The Conference Board asked 
industrial engineers representing 
both labor and management 
groups for their recommenda- 
tions for a wage-incentive plan 
which would be acceptable to 
both groups. Recommendations 
on which there was basic agree- 
ment included: 

1. Obtain agreement between 
management and labor before 
adopting an incentive plan. 

2. Make incentive pay objectives 





proportional to the opportunity for 
accomplishment. 

3. Administer the wage incentive 
fairly. Avoid being swayed by ac- 
cidental or temporary circum- 
stances. This requires the contin- 
ued attention of top management. 

4. Protect incentive systems 
against uncontrollable losses of 
time, but do not pay for idle time. 

Another Conference Board study, 
covering the subject of employ- 
ment guarantee and annual wage 
programs, found that companies 
in the consumer non-durable fields 
are more favorably situated to pro- 
vide stable employment.- 


Because relatively few companies 
pioneered in the establishment of 
guarantee plans, this study de- 
clared, the experience upon which 
to base judgment as to the merits 
of such programs is limited. Half 
of the plans studied, 32 out of 61, 
have been discontinued, most of 
them after less than a five-year 
trial. 


Two such programs, however, 
are still in effect after 20 years’ 
operation. Eight guarantee plans 
were abandoned during the war 
because of government controls, 
labor and material scarcities or 
other wartime problems, al- 
though it is expected five of 








THE EASTERN AND WESTERN Junior American Legion baseball teams toured 
Atlantic City in 16 Ford Convertibles after the playoffs for the state championship 
were held in Philadelphia at Shibe park. The team from Copley, Pa., won. Committee 
in charge of the program, which was sponsored by Ford dealers in the metropolitan 
area, was composed of Charlies W. Haller, Anderson Motors, Inc.; Myrlin Janes, John 
F. Daly, Inc.; Norman McLain, McLain Motors; Russell E. Nittinger, Nittinger Motors, 
Inc., and Jay Pletcher, Pletcher Motors, Inc. 





these will be reactivated when 
normal conditions return. 
The survey revealed that all em- 


motive and chemical industries 
while all but one in the machinery 
field were shelved. Five of eight 


ployment and annual wage pro-;plans in paper and printing also 
grams were dropped by the auto-|were abandoned. 
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One situation—two inevitable 


reactions! Women look most favorably 


on automobiles advertised especially 


for them in their favorite magazine— 


THE MAGAZINE WOMEN BELIEVE IN 
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THE NEW HEADQUARTERS for Contra Costa Motors (Buick-International), 500 
Thompson 


Twenty-third St., Richmond, Calif. After leasing the building, owner Del 
extensively remodeled and decorated. The building houses sales, repair and service 
departments. Thompson is planning an addition for a truck repair department. 





Hudson Promotes Palmer 
To New Post in Detroit 
George H. Pratt, Hudson general 
sales manager, has announced the 
appointment by E. J. Beguhn, mid- 
west divisional sales manager, of 
Carl M. Palmer, as district man- 
ager at Detroit. 
Palmer has been in the automo- 





bile business since 1928 as a retail 
salesman, sales -manager and 
branch manager. He spent the six 
years previous to the war as dis- 
trict manager and used car man- 
ager in the wholesale division of 
a large automobile corporation. He 
comes to Hudson after serving for 
four years as a major in the Army 
Air Forces. 











Auto Personnel 








New Professional Council 
Headed by Paton of Ford 


New president of the Interpro- 
fessional Council of Wayne County 
is Clyde Paton, consulting engi- 
neer for the Ford Motor. 


The purpose of the council is to 
improve the standards of the vari- 
ous professions in the community. 


Members are from Wayne County 
professional societies, including the 
Wayne County Medical Society; 
Detroit District Dental Society; 
Detroit Bar Assn.; American Insti- 
tute of Architects; Michigan Assn. 
of Certified Public Accountants; 
Detroit Teachers Assn. and the En- 
gineering Society of Detroit. 

. . 


Gros-Ite Engineering Formed 
By Hites, Smith in Hartford 


Robert L. Hite and James E. 
Smith, formerly associated with 
General Motors in Detroit, and 
Joseph E. Hite, formerly with 
Buick and Reo in Lansing, have 
formed the Gros-Ite Engineering 
Co., Hartford Conn. The firm will 








specialize in processing, consulting 
and designing of special machin- 


ery, fixtures, dies, tools, product 
and industrial design and plant 
layout. 


Heasley and Hickey Assume 
New Graham-Paige Posts 


The appointments of Paul W. 
Heasley and Milton P. J. Hickey as 
treasurer and assistant treasurer, 
respectively, of 
Graham - Paige, 
were announced 
last week by Jo- 
seph W. Frazer, 
president. Heas- 
ley joined Gra- 
ham - Paige early 
this year as as- 
sistant treasurer 
after a period as 
assistant treas- 
urer of Triumph 
Industries, Inc., 
Elkton, Md. Pre- 
viously he was general auditor of 
the Pennsylvania Rubber Co., Jean- 
nette, Pa. 


Hickey, 


Paul W. Heasley 


chief accountant until 








NOW! 


NEW! 


Low Price ! 





New Product Formula gives @ New Super-Strength @ New Freedom from Odor! 
New Sales Formula gives © New Low Price @ New Super Package @ New 
Super Advertising! All this means New Super Sales and Profits for You! 


Get your order in right now for the new Super-Safe 
Super Pyro! And get set for the biggest sales and profit 
year you've ever had, with new super-selling Super Pyro! 
Backed by the biggest and the hardest-selling advertising 
campaign in Super Pyro history—color ads in national 


magazines, “tested” high-impact local newspaper ads, 
hard-hitting outdoor posters. The right product plus the 
right package plus the right price add up to the right 
sales and profits for you! Be on the safe side, order new 
Super-Safe Super Pyro now! U. S. INDUSTRIAL CHEMICALS, INC. 














his present appointment, formerly 
was controller and treasurer of the 
Stinson and Stout Research di- 
visions of Consolidated-Vultee Air- 
craft Corp. at Dearborn. 

* + * 


Trailer Coach Assn. Names 


Newspaperman As Director 


The appointment of Edward L. 
Wilson, formerly on the editorial 
staff of the Chicago Tribune, as 
executive director of the Trailer 
Coach Mfrs. Assn. was announced 
last week. Previous to his news- 
paper connection, Wilson was asso- 
ciated with Dr. George H. Gallup. 

* * * 


Taylor Named to Head 
New Goodrich Division 
Creation of a new plastics pro- 
duction division in the B. F. Good- 
rich Co. and the appointment of 
Bert S. Taylor as 
factory manager 
has been an- 
nounced by T. G. 


Graham, vice- 
president. 
Taylor has 


been general su- 
perintendent of 
the company’s 
processing divi- 
sion, with the 
processing of 
plastics in the 
company’s Akron 
plants under his direction. In his 
new post Taylor will have charge 
of the new $5,000,000 plastics pro- 
cessing plant the company is build- 
ing near Marietta, O., as well as 
other plastic production activities. 
Robert H. Wattleworth has been 
named general superintendent of 
the processing division to succeed 
Taylor. 


Shatagin Leaves Chevrolet 
For Ward LaFrance 


Appointment of John T. Shatagin 
as chief engineer of the Ward La- 
France Truck division, Elmira, N. 
Y., has been an- 
nounced by 
Frank B. Powers, 
vice-president in 
charge of opera- 





Bert 8. Taylor 


tions for Great 
American Indus- 
tries, Inc. 


Shatagin came 
to Ward La- 
France from 





xf Chevrolet, where 
he was design 
John T. Shatagin’ engineer in the 


light car division. 
Previous to that, he was associat- 
ed with Graham-Paige, Briggs, 
and Budd in similar capacities. 
* +” + 


Wilson Heads Radiator Sales 
For Perfex Corp. 


I. G. Bohrman, 
vice-president in 
charge of the ra- 
diator division of 
the Perfex Corp., 
has announced 
the appointment 
of H. Russell 
Wilson as_ sales 
manager and Er- 
nest H. Pantho- 
fer as chief engi- 
neer of that divi- 
sion. 





H. R. Wilson 


Standard Promotes 3 
In Sales Division 


C. H. Lamoreaux, manager of the 
Wichita sales field of the Standard 
Oil Co. of Indiana, has been pro- 
moted to assistant general sales 
manager of sales for Standard’s 
northern division with headquar- 
ters in Chicago. 

C. C. Smith, assistant manager at 
St. Louis, Mo., will succeed La- 
moreaux and F.. M. LeValley, sales 
manager at Peoria, IIl., will suc- 
ceed Smith. 


Northwestern Gets Baker 
James Stannard Baker, one of 
the nation’s foremost traffic re- 
search specialists, has joined the 
staff of the Northwestern Univer- 
sity Traffic Institute as director of 
research. 











ADJUSTABLE PARTS BINS! 


WRITE FOR DESCRIPTIVE FOLDER 
SPERBER MFG. CO. 
1815 Trombly Ave. 
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Credit 


Denver Survey Reveals Increased Tendency to Buy 
Automobiles on Time-Payment Plan 


DENVER.—During the past few 
weeks there has been a sharp in- 
crease in the number of chattel 
mortgages recorded in Denver 
county over the same period of 


Jury Deadlocks 
In OPA Suit 
On Trade-Ins 


KANSAS CITY, Mo. — Inability 
of a jury to reach a decision after 
5% hours of deliberation in Fed- 
eral Court here last week brought 
an inconclusive temporary halt to 
an OPA test suit involving meth- 
ods of determining trade-in al 
lowances. 

The case, in which Charles T. 
Haines of the Haines Motor Car 
Co., of Independence, was charged 
with -alleged underallowances on 
used cars traded in on new auto- 
mobiles, was docketed for a new 
trial. 

Twice the jurors informed Judge 
Albert L. Reeves that they could 
not reach a decision. Each time 
he urged them to return for an- 
other attempt. When finally dis- 
charged, the jurors stood at 11 to 
1 for the defendant, according to 
attorneys in the case. 

In the suit, OPA asked treble 
damages of $6,470.49, charging that 
Haines undervalued used cars trad- 
ed in on new models by $2,156.83, 
and thus overcharged customers 
even though the new cars were 
sold at ceiling prices. 

OPA Attorney Frank A. Holder 
told the jury that the issue in- 
volved was whether overcharges 
had been made when insufficient 
allowances had been made in 
trade-ins. 

For the defense, Richard K. 
Phelps declared the “true issue” 
was whether the defendant, Haines, 
allowed a reasonable value for the 
car he traded within the meaning 
of the law. 

“The question is whether a fair 
market value was allowed, and not 
whether the dealer sold the car 
later at twice the trade-in value,” 
Phelps contended. “Even the OPA 
can’t regulate a man’s profit.” 

“Why has our own government 
created an agency that can step 
in after two men have negotiated 
a bargain and prosecute one of 
these parties? It is a menace to 
the continued existence of our 
American form of government.” 

Stephen V. Medling, another 
OPA attorney, argued that the in- 
sistence of car dealers to sell new 
cars only on a trade-in basis vir- 
tually proves that their valuation 
creates an illegal overcharge in 
such transactions. 

John R. Cunningham, vice-presi- 
dent of the Brace Motor Co., tes- 
tified that the probable lowered 
selling price of a used car if the 
OPA suddenly were discontinued is 
one of the factors dealers consider 
in figuring trade-in allowances. 

“Under the OPA regulations,” he 
explained, “we can arrive at the 
allowance of a vehicle to be traded 
in in two ways. Either by accept- 
ing the OPA’s arbitrary figure of 
an ‘as is’ ceiling, or by determin- 
ing a fair market value. The last 
way is the way we do it, and one 
of the factors considered is the 
expected decline in selling prices 
on used cars if OPA suddenly goes 
out.” 


U. S. Rubber Substitutes 


Aluminum for Copper 

NEW YORK.— Because of the 
current copper shortage United 
States Rubber Co. announced last 
week that it will substitute alumi- 
num for copper in some of its 
building wire and cable now going 
into production. 

Aluminum has high electrical 
conductivity, light weight, adequate 
flexibility, and through intensified 
laboratory research the company 
has developed aluminum wire with 
the same overall diameter as equiv- 
alent copper sizes, it was said. 











“PLEASE BE ADVISED that new truck 
is sold. Thanks a million, will use your 
service if necessary.’’—L. G. Steiner, 
Pandora Garage, Pandora, Ohio 





Trend 


last year. According to a local 
survey there is a clear-cut swing 
toward installment buying. 

Up to Sept. 1, the clerk and re- 
corder’s office had registered 38,683 
chattel mortgages—which means 
time purchases of automobiles and 
other items. That total compared 
with 29,642 chattels recorded dur- 
ing the same period in 1945—the 
first eight months of the year. 

One reason given for the in- 
crease in time purchases on new 
and used automobiles is the un- 
willingness to dip further into sav- 
ings which have been hard-hit by 
postwar readjustments experienced 
by many people. 

Despite the trend of increased 
“time” buying of automobiles, cash 
purchases are continuing at a level 





AT THE OPENING of the new $50,000 dealership of Stephenson Motor Co. (Ford), 


far above last year, according to| Gamney, S. C., a new car was awarded to Dr. W. K. Gunter in @ contest to raise 


auto dealers here. 
There are some that feel that 


money for a safety drive by the Junior Ch Cc ft 
Hatcher, chamber president; Mrs. W. K. Gunter, Gunter, and Phil Stephenson, dealer. 


ber of Left to right: Billy 








the increase in time buying sig- 


nals the beginning of the long-|is the opinion, however, 
awaited transition from a “sellers” | Denver automobile men that a full- 
market to a “buyers” market. It/| fledged buyers market will not put 





in its appearance here until well 
into 1947 and perhaps even as far 
away as 1948. 


among 








Canada Waiting 
U. S. Action on 
Auto Ceilings 


OTTAWA.—Unless the OPA in 
the United States takes action to 
increase the ceiling prices on auto- 
mobiles and trucks, there may be 
a downward adjustment in . the 
ceiling prices on such items in 
Canada by the War Prices and 
Trade Board. 

Canadian dealers have been af- 
fected favorably by the ceiling 
prices on imported items since the 
Canadian dollar was returned to 
par with the American dollar, and 
the War Prices and Trade Board 
is reported anxious to pass this 
savings on to the Canadian buyer. 


However, it is stressed that if 
the OPA in the United States raises 
the prices at the factory on such 
items, then this will offset the re- 
eent advantages gained by Cana- 
dian dealers on account of the par- 
ity and the contemplated cut in 
the ceilings for the Canadian 
would not be necessary. 





‘TWe want you to know that Automotive 
News is the most read and quoted paper in 
our establishment.’’—George Soule, Butler 
Nash Co., Butler, Pa. 
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Impatient Buyers 
Pay Out $50,000 
To Swindler 


LOS ANGELES.—Blinded by ea- 
gerness to purchase a new car, 
several citizens here have been re- 
ported victims of a racket “oll as 
the hills,” to the tune of $50,000 

Within a week, Lewis J. Jabro, 
local Chrysier regional manager, 
received two phone calls from per- 
sons who said they had made pay- 
ment in full to a Mr. for 
a new Chrysler car, but hadn’t 
received delivery as yet. 

Jabro had to explain that no Mr. 
was in any way connected 
with the Chrysler Corp. Further 
investigation revealed that this 
swindler had taken deposits on 
new cars estimated at $50,000. 

Latest reports had it that a war- 
rant has been issued, but so far 
no arrest has been made. 


Building Permits Given 

Building permits have been is- 
sued to two dealers in Wichita, 
Kan. O. H. Spencer, operator of 
Spencer Auto Service, obtained a 
permit for ga and Butts Motor 
Co. for $4,500. 
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REPRESENTATIVE OF THE many new buildings being completed by Oldsmobile 
Oldsmobile Co., 
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J & H Continues 
Work on Motor 
For Light Ford 


CLEVELAND. — (UTPS) — Al- 
though plans for a _ lightweight 
Ford car have been delayed, Jack 
& Heintz Precision Industries, Inc., 
is still going ahead with plans to 
produce engines for the company. 


the number of employes who are 
to make the engine. 

Ford officials here point out that 
the “Jack & Heintz contract is an 
engine research program and will 
be continued as scheduled.” 





Rambo Buys Parts Firm 


David A. Rambo, retired as a 
lieutenant-colonel from the Army, 
has purchased Finnie’s Auto Parts 
business. The new name of the 
‘business will be Rambo Auto Sup- 





J & H is going ahead increasing | ply Co. 








Just Among Dealers... 








tion car equipped with four wheel 
brakes. The General Motors build- 
ing in Detroit was completed at a 
cost of $19,000,000. The following 
individuals started as dealers in 
1922 and are celebrating their 
twenty-fourth business anniver- 
saries this year. 


- o 
Ray H. Atiten (Buick-Oldsmo- 
bile-Cadillac), Cedar Rapids, Ia., 


started in Oecelwein, Ia., with a 
Buick contract in 1922, having 
been previously associated with his 
father and uncle, who started sell- 
ing Oldsmobile in 1903 at Elkader, 
Ta. 


a ” * 
Harotp W. Becker (Ford-Mer- 
cury-Lincoln), Marietta, O., en- 


tered this field directly as a dealer. 
+ * * 


A. B. Burknowper (Chevrolet), 
Grand Rapids, Mich. connected 
with the Chevrolet factory both in 
the engineering department and as 
a traveler before taking on the 
Chevrolet contract in 1922. 

* * * 





FraNK Co.iitorp (Dodge -Plym- 
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any "BI 


BIDDY” 


.-The way I keep the family cars 


and farm trucks spinning to market 


with eggs and poultry products that 
bring in $7,000,000 cash every day 
'... No wonder Poultry Tribune is 
your best Farm Magazine for 


advertising all automotive 


accessories. 


You can’t afford to leave a “Two Billion 
your Farm Magazine 
Schedule. 1945 cash farm income from 
Poultry and Eggs was $2,577,000,000. 
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Chicago: Peck and Billingslea. 
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outh), Waterloo, Ia., his initial ex- 
i perience in the field was as a man- 
jager in a dealership starting in 
1919. 

- * * 

Lee Crarton (Dodge-Plymouth), 
Conway, Ark., began as a man- 
ager for a dealer in 1917. 

* * * 


Frank F. Croox (Chevrolet-Olds- 
mobile), Pawtucket, R. L., handled 
many lines of cars, finally settling 
on the Chevrolet and Oldsmobile. 
He has been almost a continuous 
officer in local and state dealer 
associations. 

* * * 


Frank Diver (Packard-Studebak- 


er), Wilmington, Del., started in 
1915 as a clerk. 
+ * * 
Oris W. Dresster (Chevrolet), 


Nashville, had seven years expe- 
rience in the field working for au- 
tomobile dealers before signing a 
contract. 
ae. Y 
Tep ENGLAND (Chevrolet), Lans- 
ing, Mich., after experience as a 
salesman formed a_ partnership 
with H. J. Cook and developed 
one of the outstanding Chevrolet 
operations. 
* + ~ 
Pau W. Frew (Ford), Waynes- 
boro, Va., had four years previous 
experience in the field before sign- 
ing up a dealership. 
7 7 * 


M. J. Goss (Studebaker-Chevro- 
let), LaGrand, Ore., in the fall of 
1916 became a mechanic’s helper 
and worked his way into a dealer- 
ship. 
* + * 
Davw J. GrirrirH (Oldsmobile- 
Cadillac), Detroit, his original ex- 
perience started in 1918 as a sales- 
man. 
* a * 
I. R. Hicxs (Ford), Covington, 
Ky., started directly as a dealer. 
* * - 


Georce M. Hottsincer (Ford-Mer- 

cury-Lincoln), Tampa, Fla., after 

three years experience as a sales- 

man graduated into a dealership. 
x x * 


Georce H. Jones (Ford), Hous- 
ton, Tex., with Ford all of his busi- 
ness life, having started as a sales- 
man in 1916. 
a” + +. 
JoHN G. Lownssury (Chevrolet), 
Toledo, after six years working as 
a salesman and manager for deal- 
ers he signed a factory contract 
for the first time. 
* * + 
Reep Merrett (Ford), Superior, 
Wis., after a year in this field as 
a mechanic he took on a car con- 
tract. 
+ * * 
B. E. Moopy (Chevrolet), Gran- 
ite City, Ill, started initially as a 
Chevrolet dealer. 
~ +. 
Martin J. Moore (Chevrolet), 
Elizabeth, N. J., was a Chevrolet 
salesman for five years before he 
was granted a contract. 
+ > * 
Joun B. Rinm (Federal & Divco 
Trucks), St. Paul, started in 1921 
as sales manager. He is now presi- 
dent of the Minnesota association. 
7 ” + 
Wuuam Spixe (Pontiac), Cheha- 
lis, Wash., began as a dealer with 
a partner in 1922. 
* * a 
James E. Waters (Dodge-Plym- 
outh), Los Angeles, in 1908 began 
his experience in this field as an 
assembler at a factory. 
+. * * 


CuarLes W. WeNtTWworTH (Nash), 
Portland, Ore., his initial experi- 
ence in the field was in 1915 work- 
ing in a service department. 


iii’ Schaub Head 


Wash. Tire Dealers 
SPOKANE, Wash.— John A. 
Abrams, Spokane, and R. E. 


Schaub, Tacoma, were elected pres- 
ident and vice-president respective- 
ly of the Washington Assn. of In- 
dependent Tire Dealers. 

Other officers named included D. 
D. Stewart, Seattle, executive secre- 
tary; T. J. Glenn, Bellingham; F. 
Jennings Wenatchee; Robert C. 
Rogers, Yakima, and V. I. Whitney, 
Aberdeen, to the executive commit- 





tee. 
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American Bantam will release a 
new advertising campaign next 
month, pointing out how Super- 
cargo trailers reduce operating and 
maintenance costs. 

The company is reported to be 
arousing considerable interest with 
its present campaign, which dram- 
atizes the information the company 
secured from fleet owners when it 
made a nationwide survey to find 
out how trailer design could be im- 
proved. 

Although American Bantam built 
100,000 cargo trailers for the armed 
services, it had no prewar dies nor 
preconceived policies on trailer de- 
sign. This put the company in the 
unusual position of being able to 
build a trailer completely new to 
meet the trade’s specific demands. 
Supercargo was the result. 

With that background, Super- 
cargo is being plugged as _ the 
“trade-approved trailer.” 

Roy S. Durstine is handling the 
advertising. 


Auto Art School 

In a move designed to provide 
art directors with a wider selec- 
tion of styles and _ techniques 
around which to base their expand- 
ing automotive campaigns, New 
Center Studios is opening an art 
school completely devoted to 
teaching advanced methods of car 
art, according to Roy Washburn, 
director of sales. 

Classes, to be held in New Cen- 
ter’s new studios in the Fisher 
Building, are free and will start 
Monday, Oct. 14. The school will 
be under the direction of Emmett 
McNamara, New Center’s art di- 
rector. Enrollees will be selected 
on the basis of their ability. 


Muddle’s Middle 

Villa-Pontiac Co. hits the eco- 
nomic muddle in the middle with 
this ad in the Buffalo Hvening 
News: 

AUTO FACTS 

Why won’t a dollar do as 
much for us as it used to do? 

Because we won’t do as much 
for a dollar as we used to do! 


Adcraft 

The Adcraft Club of Detroit be- 
gan its fall season of weekly meet- 
ings last Friday with GM’s “Pre- 
views of Progress,” introduced by 
Henry G. Weaver, director of GM 
customer research. The GM exhibit 
included demonstrations of jet pro- 
pulsion and other startling scien- 
tific achievements. 


Mystery 

The Hastings Mfg. Co., Hast- 
ings, Mich., and its associate, Ca- 
site Corp., are sponsoring a na- 
tionwide radio mystery over more 
than 325 stations of the Mutual 
Broadcasting System network, 
starting Tuesday, Oct. 22. “The 
Adventures of Michael Shayne” 
will be heard weekly at 8 p.m. 
(EST) Tuesdays, except on the 
West Coast, where it will be re- 
broadcast at 7 p.m. Wednesdays. 


Farm Life 

The Progressive Farmer has is- 
sued a booklet, “The Farm Family 
of the South Today,” which sum- 
marizes the results of a survey 
made for the publication by Cross- 
ley, Inc. 


Parade 


Parade is now five years old and 
husky, according to a folder from 
A. H. “Red” Motley, publisher. 


Willow Run Publication 


First issue of Willow Run Sales 
News, official organ of the sales di- 
vision for Kaiser-Frazer and Gra- 
ham-Paige, is off the press. 

It makes for very easy reading, 
with pictures filling the first and 
back pages and the center two de- 
voted to news stories. 


Goodall 
Goodall Fabrics, Inc., subsidiary 


Supercargo Campaign 
.. - Auto Art School 
By Bob Finlay 


—Auto Advertising— 





of Goodall-Sanford, Inc., has start- 
ed through Ruthrauff & Ryan its 
second annual advertising cam- 
paign with a new four-color bleed 
spread on plastic fabrics in the 
Sept. 21 issue of Saturday Evening 
Post. The series, scheduled to run 
through July, 1947, featuring 
“Blended-for-Performance” fabrics 
in the Post will be ramified with 
single full color bleed pages in 
ona & Garden and House Beau- 
tiful. 

Newspaper advertising in roto- 
gravure and magazine sections in 
key market areas is being worked 
out now to back up the company’s 
newly created retail sales division. 


For Winter 

General Petroleum Corp., west- 
ern affiliate of Socony-Vacuum, 
will launch its annual “winter- 





proof” campaign of six weeks on | | 
Nov. 1, with some radical changes | | 


over previous years. 
Advertising material includes a 
24-sheet billboard; two one-sheet 


posters for dealers’ A-boards; five | 


column, 15-inch two-color and one 
column, 12-inch one-color news- 
paper ads; an 8% by 11-inch, three- 
fold, mailing piece for dealers; six 
mailing pieces from the company 
to dealers; a window display card 
and radio time. 

Promotional material centers 
around a 24-page book, “Young 
Pilots,” directed principally toward 
new motorists of high school age. 
West-Marquis is the agency. 


Explanation 


A recent Nash poster ad explains 
from the dealer viewpoint why 
more cars are not being delivered 
to prospective buyers. The poster is 
25 by 38 inches, is titled “Waiting 
for It?,” and is désigned for dis- 
play in dealers’ windows. 


Names 


M. C. Borland, former Detroit 
advertising man and lately with 
J. Walter Thompson Co. San 
Francisco, has resigned to become 
vice-president of the Hannah Ad- 
vertising Co., San Francisco. From 








“Look, dear, it hasn’t even got a 
spare tire! Now that is an improve- 
ment over the ’45s.” 





1937 to 1941 Borland was in De- 
troit with J. Stirling Getchell, first 
as publicity director on De Soto, 
and later as service representative 
on the De Soto dealers’ coopera- 
tive account. 


Leonard A. Kamins, until re- 
cently a radio public relations spe- 
cialist with the Army Air Forces, 
has joined Brooke, Smith, French 
& Dorrance, Inc. He will work in 
the contact department. 


Thomas H. Young, advertising di- 
rector of United States Rubber Co., 





has been elected chairman of the 








board of the Assn. of National Ad- 


‘|vertisers. He succeeds Paul S. 


Ellison. Paul B. West was reelected 
president and Edward T. Batch- 
elder, treasurer. 


Charles W. Craig has joined the 
public - relations department of 
Chrysler Corp. 
Craig comes to 
Detroit from 
Schenectady, 
where he was as- 
sociated with 
General Electric. 
Prior to that he 
was a reporter on 
the World Tele- 
gram and with 
the public rela- 
tions department 
of General Mo- 
tors in New York City. 





Charies W. Craig 


Brooke, Smith, French & Dor- 
rance announces the appointment 
of William F. Austin jr. to its plans 
board. Austin, who joined BSF&D 
in 1940, is currently the creative 
supervisor on several BSF&D ac- 


counts. 





“PLEASE BE ADVISED that new truck 
is sold. Thanks a million, will use your 
service if necessary.’’—L. G. Steiner, 
Pandora Garage, Pandora, Ohio. 











ALLOY AND TEMPER 


REYNOLDS METALS CO. 


Here is a handy, accurate, easy-to-use alumi- 
num alloy selector that tells you at a glance 
which aluminum alloy and temper to use on 


a particular job. 


Simple to operate, this sturdy 814” x 11” 
alloy selector shows the characteristics of the 
wrought products —sheet, plate, wire, rod, bar, 
shapes, tubing, pipe, and forgings—for 18 


aluminum alloys! 


Lightning-fast in operation: Just two set- 

set one slide for the alloy; set the 

Then you can read 

at a glance the mechanical properties, chem- 

ical composition, physical constants, thermal , 
treatments, and specification numbers. 


tings... 
other slide for the form. 


How Up-to-Date are you on ALUMINUM? 


DESIGNATIONS 


Aluminum Division 


2500 S. Third St., Louisv 


Detroit Address: 101 
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If you work with metals, you'll find this 
aluminum alloy selector invaluable in helping 
to solve your alloy selection problems. This 
simple, handy source of information is yours 
for only one dollar. 

Send for your Reynolds Alloy Selector 
today! Just fill out the coupon below and mail. 

Enclose this coupon, with check or money 


order for $1.00, in an envelope and mail to: 


NAME 


Reynolds Metals Company, Aluminum Division 
2539 South Third Street, Louisville 1, Kentucky 


Please send me a new Reynolds Aluminum Alloy Selector. 
I enclose one dollar (check or money order) . 











METALS WEIGHT CALCULATOR, One of the 
handiest calculating devices ever developed . . . 

+» accurate ... fast. Calculates weights of aluminum, 
magnesium, steel, brass, copper, and nickel in various 
forms (sheet, rod, etc.). Cost 





in coupon. 
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Vet Bonus One of Main Reasons. . . 





18 States Considering Plans 
To Increase or Add Sales Taxes 


NEW YORK.—A survey of de- 
velopments in state capitals indi- 
cates that new or increased state 
sales taxes may be proposed in at 
least 18 states next year, when 
the legislatures of 44 states will 
convene in regular session and 
some or all of the others may hold 
special sessions. 
_ Although many states may get 

through next year’s legislative ses- 
sions without new or added levies 
and there is even current talk of 
tax reductions in some, the gen- 
eral trend in the years immedi- 
ately ahead must be towards ex- 
pansion of state revenue sources 
if lawmakers yield to various pres- 
sures. These include bonuses for 
war veterans, higher public pay- 
rolls, vast public works programs, 
institutional building, liberalized 
social welfare programs, state sub- 
sidies for housing, increased state 
aid to municipalities, more state 





aid to education and other broad- 
ened state services. 

Well aware of these mounting 
revenue needs, lawmakers in a 
number of states are showing 
signs of losing their political al- 
lergy to sales taxes and they are 
being discussed more openly as 
one of the few remaining major 
sources of additional state in- 


proposals will be given by = 
legislatures of any of the 
states now resorting to a. 
taxation. 

A sales tax to finance a state 
bonus for World War II veterans 
is expected to be one of the ma- 
jor issues during the 1947 session 
of the Minnesota legislature. Even 
without the bonus issue, sales tax 
proposals had been attracting in- 
creasing attention in Minnesota, 
but had been shied away from by 





lawmakers because of public op- 
position. 

Possibility of sales taxes to fi- 
nance soldier bonus programs also 
has been mentioned in a number 
of other states, including Connec- 
ticut, Maine, Pennsylvania and 
Rhode Island. The electorate of 
the second mentioned state re- 
jected at its September election 
this year a soldier bonus program 
which would have been financed 
by a 5 percent “luxury” tax on 
furs, luggage, jewelry and cosme- 
tics, and on admissions to thea- 
ters and other places of amuse- 
ment; a cigarette tax increase, 
from 2 to 4 cents a pack, and a 
3 percent increase in liquor taxes. 

One of the opposition arguments 
leading to defeat of the Maine 

proposal was that.the taxes would 
discriminate against selected busi- 
nesses rather than being general 
in their application. The result 
may be efforts during the 1947 








THIS DOWNTOWN BUILDING, 222 Tenth a +» Richmond, Calif., is the home of 
Partners the 


Standard Motor Co. 
Bill LaBaree. 


(Studebaker). 


dealership are Charlies Weil and 





Maine legislative session to win 
approval of a bonus program to 
be financed by a general sales tax. 

Enactment of a sales tax in 
Massachusetts is advocated by 
State Taxation Commissioner 
Henry F. Long. Predicting that 
real estate taxes will rise next 
year but must soon level off, 
Long recently asserted that the 
only tax source left in Massa- 
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Richmond + $t. Lovis + Selt Lake City + San 
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700-2 


chusetts is a general sales tax, 
which, estimated at 2 percent, 
would yield approximately $45,- 
000,000. His envisioned tax would 
be levied on a firm’s total reve- 
nue during a year, and would be 
imposed against the sale of pro- 
fessional services as well as ma- 
terial goods. 

A recent survey of members of 
the 1947 Georgia legislature found 
two openly advocating a sales tax 
and three-fourths of the new so- 
lons agreeing that the state’s tax 
structure should be revised along 
more equitable lines and to yield 
heavy revenue for expending state 
services. 

Other states in which there has 
been talk of the enactment of new 
sales taxes include Nebraska, Ore- 
gon, Nevada, Montana, Texas and 
New Hampshire. 

A proposal to increase Louisi- 
ana’s fetail sales tax rate from 1 
to 2 percent to provide additional 
revenue for educational purposes 
was rejected by the 1946 Louisiana 
legislature, but is regarded as like- 
ly to be raised again two years 
hence or earlier if a special legis- 
lative session is called in the in- 
terim. 

Virginia’s legislature this year 
was similarly cool to a proposal 
for enactment of a 2 percent re- 
tail sales tax for school and 
other purposes, but, in the opin- 
ion of informed observers, may 
in the future turn to the sales 
tax as an added revenue source. 

Michigan’s electorate will vote 

at the November election this year 
on a proposed state constitutional 
amendment authorizing issuance 
of $270,000,000 in veterans’ bonus 
bonds. If approved, it will be up 
to the 1947 Michigan legislature 
to devise means of paying off the 
bond issue. An increase in the 
sales tax rate from 3 to 4 percent 
is among the financing measures 
suggested. 

Missouri's legislature this year 
rejected a proposed increase in 
that state’s sales tax rate to 
finance a soldier bonus program. 
Efforts to revive. the bonus issue 
are currently under way, however. 

A proposal to increase Califor- 
nia’s sales tax rate in order to 
provide financial assistance to lo- 
cal governments may become an 
issue during the 1947 session of 
the California legislature. It has 
been suggested that the California 
tax be increased to 4 cents on the 
dollar, with 1 cent turned over to 
cities and counties for local pur- 
poses. 

States in which sales tax reduc- 
tion proposals may become issues 
next year include Ohio, where a 
cut from 3 to 2 percent has been 
strongly backed, and Wyoming, 
where exemption of food and drug 
items is expected to be recom- 
mended. 

Gov. Herbert B. Maw will rec- 
ommend to the 1947 Utah legisla- 
ture the abolition of that state’s 
sales tax on food, medicine and 
other “necessities.” If the reve- 
nue decrease cannot be absorbed, 
however, he has indicated he 
may propose that it be made up 
by increasing to 3 percent the 
tax on “luxury” items. 

Cities, as well as states, may 
give increasing consideration to 
the sales tax as a source of new 
revenue. New York City’s former 
1 percent municipal retail sales 
tax was doubled for the three-year 
period beginning July 1. Plans to 
double the Charleston, W. Va., lo- 





jcal gross sales tax were recently 


disclosed 
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THE FIRST OREGON amputee vets to receive new cars without 
legislated by Congress, are from Portland. 
Ave., has a new Ford convertible from Francis Motor Car Co., Portiand, and Samuel 
E. Booth, right, 13820 S.E. Lincoln St., obtained a Dodge coach from Dealer Joe Fisher. 


With them is 
Veterans Administration. 


cost, as recently 
H. Potts, left, 5908 S.E. 86th 


Langdon, acting manager of the Portland regional office of the 





Why 


(Continued from Page 1) 


shortages which are interfering 
with production.” 

John R. Steelman, reconversion 
director: 

“Only special groups would 
benefit from a general round of 
‘large’ wage increases at this 
time.” 


Steelman also warned that a fur- 
ther rapid price rise may diminish 
demand for goods and precipitate 
an early and severe price collapse. 

President Truman, in comment- 
ing on Steelman’s quarterly report: 


We must have all-out produc- 
tion and an end to industrial 
strife. 

* *” * 


Tas was the brief point on 
which agreement began and 
ended. 

Wilson asserted in a talk before 
the National Press Club in Wash- 
ington that: 

“We will all be more prosper- 
ous and happy when thrift and 
industry have their reward, lazi- 
ness and dissipation their pen- 
alty, when the planning of the 
country is from the grass roots 
by the millions of its citizens ac- 
cording to their individual de- 
sires, abilities and ambitions; 
when the customer is again the 
boss.” 

Reuther called for more controls 
rather than less; said that most of 
our difficulties can be traced to 
failure to plan for peace through 
allocation of materials and strict 
price control. 

Lincoln said that the way out 
was through working with the pub- 
lic in mind; added that his incen- 
tive plan (non-union) had con- 
stantly lowered prices of the prod- 
uct while doubling the wages of 
the workers during the 15 years 
of its operation. 

Reuther admitted that strikes 
had hampered production, but said 
that they could have been avoided 
if industry had been willing to sit 
down with management and dis- 
cuss a wage-price-profit policy. He 
concluded that materials shortages 
now are a greater factor than 
strikes in holding up production. 


* + * 
DITOR’S NOTE: To get the 
proper perspective on what 


Reuther and Wilson are saying 
now, it is necessary to refer to the 
record of last fall when auto pro- 
duction was being resumed. At that 
time, Reuther predicted millions of 
unemployed walking the streets; 
said that wages could be increased 
without price increases. 

(Wilson said that we must get 
at the work; there was plenty 
for everybody; there was no need 
to spread the work through a 
shorter week as union leaders 
suggested. 

(The record brought up to date: 
Reuther was wrong on all counts. 
Wages could not be increased with- 
out price increases; union leaders 
lowered the standard of living of 
their members through needless 
strikes; there is a shortage of 
workers rather than a surplus; we 
still need high production, as Wil- 
son urged.) 

Lincoln and Reuther spoke on 
the Town Meeting of the Air, spon- 
sored by the American Broadcast- 

Co. 





—Bos Finiay 


La. Gas Income Up 


BATON ROUGE, La.—Gasoline 
tax collections for August totaled 
$2,184,280, an increase of 37 percent 
over August, 1945, according to 
state figures. 





tar Want Ad Dept., inside back cover 





In so doing, the union said, the 
dealers were encouraging the 
“raiding” attempts of the UAW- 
CIO and the Teamsters union. Both 
the latter unions have launched 
organizing drives among Toledo's 
service employes. 

The association, which handles 
labor matters for the city’s 33 
franchised dealers, indicated it was 
letting the unions fight it out 


, among themselves and avoiding 


taking a hand in the controversy. 
Dealers expressed a preference, 
however, for dealing with just one 
union, rather than two or three. 
They voiced the hope that the dis- 
pute would be settled on a basis 
of “winner takes all.” 
The 33 dealerships closed in a 
body Thursday morning after the 
mechanics failed to report for 
work. About half of the dealers 
were being picketed Thursday. 
Alan Loop, spokesman for the 





association, issued a statement 








Toledo Dealers Struck 


IAM Mechanics Walk Out in Protest 
Of UAW and Teamster Raiding 


(Continued from Page 1) 


a \|had for 11 years with the Toledo 
= | Automotive Trades Assn. 


Thursday afternoon explaining 
the decision of the dealerships 
to shut down. Labor conditions 
in all 38 shops, Loop declared, 
have become “so intolerable that 
further efforts to serve the peo- 
ple of the Toledo area are fu- 
tile.” 

The Teamsters union decided to 
respect IAM picket lines Wednes- 
day night, although it is engaged 
in the battle to gain control of the 
service workers. The UAW, which 
has successfully raided several 
shops, was also honoring picket 
lines. 


Wholesale parts suppliers were 
meeting late in the week to de- 
cide whether to close in the face 
of the loss of their market. Used- 
ear dealers, while not directly in- 
volved, also were considering shut- 
ting down. 

Pickets allowed only the owner 
of the dealership to enter the 
premises on Thursday. One jani- 
tor will be permitted to clean up 


each dealership at night, strike 
leaders said. 

The Toledo Labor Management 
Citizens committee failed to ef- 
fect a settlement of the dispute 
after hearings two weeks ago. 
The Toledo trade association had 
requested the committee to des- 
ignate a bargaining agent for 
all its shops. 

The committee was set up sev- 
eral years ago with the expressed 
purpose of seeking to preserve la- 
bor peace in Toledo. It enters con- 
troversies only at the request of 

the disputants. 


Toledo U. C. Assn. 
Joins U. S. Group 


TOLEDO.—A program of cooper- 
ation with the National Used Car 
Dealers Assn. was adopted last 
week by Toledo Used Car Dealers 
Assn. The group here voted for 
affiliation. 

Earl Greiner was elected presi- 
dent; Leo Baratta, vice-president; 
Irving Pollock, treasurer, and Joe 
Dugan, secretary. Directors are 
Sear] Roscoe, Bill Pfaffinger, Elmer 
Grego, Ed Welch, Noah Meilich. 








Want to buy or sell new or used cars? 





Classified Want Ads (sce inside back cover) 
will solve your problem. 











CLEARER SEEING HELPS ayo) me 
Ue, 
F 


There’s no time to look twice. 


You see it at first glance—or else! 


Consequently, any condition which tends to slow down seeing, such as 


imperfection or distortion in the glass, adds to the risks of driving. 


In the interest of highway safety, specify safety plate glass for your cars. 
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BE ON 
THE SAFER SIDE 
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/ of clear, tough plastic. Libbey -Owens-Ford Glass 

Company, 68106 Nicholas Building, Toledo 3, Ohio. 
SAFETY PLATE GLASS 
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WHEREVER VISION IS IMPORTANT 


Plate oiass 
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USE L-O-F 
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This high-quality product is made of two panes of 
plate glass, ground and polished for maximum 
freedom from distortion, and laminated with a sheet 
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SAE Resumes 
- Output Parleys 
On Oct. 14 


CLEVELAND.— The Society of 
Automotive Engineers has sched- 
uled its first production meeting 
since World War II for Oct. 14 in 
the Hotel Carter here, according 
to General Manager John A. C. 
Warner. 

The meeting will be sponsored 
by the SAE Production Engineer- 
ing activity and the SAE Cleve- 
land section. The general chair- 
man will be Stephen Johnson jr., 
of Bendix-Westinghouse Automo- 
tive Air Brake Co., Elyria, O. The 
program follows: 

Morning session: chairman, J. E. 
Hacker, of Cleveland Diesel Engi- 

division, General Motors; 
“What's the Matter With Cast 
Iron?” by A. A. Weidman, Detroit 
Diesel division, General Motors, 
followed by prepared discussion. 


Afternoon session: chairman, 
Joseph Geschelin, the Chilton Co., 
Detroit; “The Removal of Metal 
by Grinding,” by R. E. McKee, 
University of Michigan, Ann Ar- 
bor, Mich.; R. S. Moore, Quaker 








THIS BUILDING WAS recently opened by Brainard Motor Sales and Service (Chrys- 
ler), Sharon, Pa. The group in front comprises both the office and mechanical per- 
sonnel, with George L. Brainard, owner, at the extreme right. 





Chemical Products Corp., Consho- 
hocken, Pa., and O. W. Boston, 
University of Michigan; “Manage- 
ment Control Through Industrial 
Engineering,” by Emil F. Gibian, 
Thompson Products, Cleveland. 
Evening, dinner session: toast- 
master, J. E. Hacker; address of 
welcome, J. R. Cox, chairman, SAE 
Cleveland section; address, L. Ray 
Buckendale, SAE president, De- 
troit; “This Much-Discussed Pro- 


duction,” by Charles J. Stilwell, 
president, Warner and Swasey, 
Cleveland. 





Zealand to Import 
19,000 Cars in °47 


WELLINGTON, N. Z.—New Zea- 
land will import 14,000 automobiles 
from the United Kingdom and 5,000 
from Canada and the U. S. under 
authorization of the 1947 import 
licensing system, it has been an- 
nounced. 





‘‘Dealers Tell Me,’’ by John O. Munn, is 
an open forum for the expression of deal- 
ers’ opinions. 








Aussie Aspirations 


Established Manufacturers and New Firms 
Gird For Export Battle in East 


SYDNEY, Australia.—(UTPS)— 
If all proposals on the manufac- 
ture of automobiles in Australia 
materialize, this country is going 
to be in the field for a big slice 
of the export trade of the Near 
and Far East, if no where else. 

1. General Motors-Holdens is to 
build an entirely Australian car of 
five-seat sedan type and hopes to 
sell 25,000 annually. 

2. Nuffield Interests, England, 
has formed a company here to as- 
semble Morris cars and gradually 
expand into entire production here. 

3. Standard Motor Co., England, 
has made arrangements for Rich- 
ards Industries in South Australia 
to build Standard cars in 8, 10 and 
14 hp. class with modifications to 
suit conditions here. 

4. Liberty Motors, just formed, 
is to produce Kaiser-Frazer jobs. 

5. Rootes Ltd., has taken a fac- 
tory in Melbourne to handle first 
assembly and later full production 
of Hillman-Minx, Humber and 
Sunbeam-Talbot units. Output is 


































HERE’S A PLAN 


“To heefe Tuventonry 
aud Demaud 
(4 BALANCE! 


s, parts and accessories are still in limited sup- 
ply, but there’s a way to prevent controllable 
shortages . . . assure profitable inventories. 


Kardex Stock Control is based on “The Chart 
That Thinks,” an automatic computing table 
forming an integral part of the stock record 


of each item. The clerk not 


es the actual quan- 


tity on hand when posting the perpetual in- 
ventory card and simply adjusts the Graph-A- 
Matic Signal over the figure on the chart 


representing the quantity 


. It shows immedi- 


ately what action is needed: when to re-order, 
when to follow-up deliveries, when to dispose 


of surplus stocks. Kardex 
cause of the many time- 


is economical. Be- 
saving features of 


Kardex, positive stock control may be main- 
tained with lower operating costs than re- 


Kardex 
Chart T 


trated f 


be sent 


nearest 


SYSTEMS DIVI 


us in New York. 


quired for less effective records! 


Stock Control with “The 
hat Thinks” is graphically 


portrayed in the full-color, illus- 


older KD-350. A copy will 
you on request — call our 


branch office, or write to 





SION 


31353 FOURTH AVE., 


NEW YORK 


to be between 4,000 and 5,000 an- 
nually. 
6. Ford Motor is proceeding with 
its progressive plan of increasing 
the Australian made content of its 
product and hopes to be entirely 
Australian built by 1949. 
7. Chrysler Dodge Distributors 
(Australia), Ltd., has indicated it 
intends to progressively increase 
the Australian content of its prod- 
uct. 
8. International Harvester has 
submitted plans to the government 
to produce 3,000 trucks and 3,100 
tractors in Victoria. 
9. Die-Castors, Ltd., a local or- 
ganization, is designing an entire- 
ly Australian car for the low 
priced field and expects to start 
production next year. 
Automobile sales in prewar days 
averaged 58,000 yearly and 17,000 
trucks and it has been estimated 
by the trade that 300,000 autos and 
125,000 trucks are necessary to 
bring fleets here to modern re- 
quirements and that by 1949, total 
annual sales might reach 200,000 
units, after which there should be 
a drop to round about 100,000. 

Then the local manufacturer will 
need to have an export market if 
he is not to reduce his output. On 
the face of it, it appears Australia 
and America are going to be both 
on the hunt for business in the 
Eastern markets. 

In the meantime, millions of dol- 
lars are being spent on factory and 
plant extensions in this country. 





STATEMENT OF THE OWNERSHIP. 
MANAGEMENT, CIRCULATION, ETC, 
REQUIRED BY THE ACTS OF CON- 
GRESS OF AUGUST 24, 1912, AND 
MARCH 3, 1933 
Of Automotive News, published weekly 
at Detroit, Mich., for Oct. 1, 1946. 


State of Michigan 
County of Wayne 


Before me, a Notary Public in and for 
the State and county aforesaid, personally 
appeared B. B. Crighton, who, having 
been duly sworn according to law, de- 
poses and says she is the Business Man- 
ager of the Automotive News and that the 
following is, to the best of her knowledge 
and belief, a true statement of the owner- 
ship, management (and if a daily paper, 
the circulation), etc., of the aforesaid pub- 
lication for the date shown in the above 
caption, required by the Act of August 24, 
1912, as amended by the Act of March 3, 
1933, embodied in section 537, Postal Laws 
and Regulations, printed on the reverse of 
this form, to-wit: 

1. That the names and addresses of the 
publisher, editor, managing editor, and 
business managers are: 

Publisher, George M. Slocum, 2666 Pen- 
obscot Bldg., Detroit 26, Mich. 

Editor, B. J. Wemhoff, 2666 Penobscot 
Bldg., Detroit 26, Mich. 

Managing Editor, Robert Finlay, 
Penobscot Bldg., Detroit 26, Mich. 

Business Manager, B. B. Crighton, 2666 
Penobscot Bldg., Detroit, Mich. 

2. That the owner is: (If owned by a 
corporation, its name and address must be 
stated and also immediately thereunder the 
names and addresses of stockholders own- 
ing or holding one percent or more of total 
amount of stock. If not owned by a cor- 
poration, the names and addresses of the 
individual owners must be given. If owned 
by a firm, company, or other unincorpo- 
rated concern, its name and address, as 
well as those of each individual member, 
must be given.) 

Slocum Publishing Co., Inc., 2666 Penob- 
scot Bldg., Detroit 26, Mich. 

George M. Slocum, 2666 Penobscot Bldg., 
Detroit 26, Mich. 


2666 


Mabel H. Slocum, 29 Roslyn Road, 
Grosse Pointe Shores, Mich. 
Howell Van Auken, Ford Bldg., Detroit 


26, Mich. 

3. That the known bondholders, mort- 
gagees, and other security holders owning 
or holding 1 percent or more of total 
amount of bonds, mortgages, or other se- 
curities are: (If there are none, so state) 
None. 

4. That the two paragraphs next above, 
giving the names of the owners, stockhold- 
ers, and security holders, if any, contain 
not only the list of stockholders and secur- 
ity holders as they appear upon the books 
of the company but also, in cases where the 
stockholder or security holder appears upon 
the books of the company as trustee or in 
any other fiduciary relation, the name of 
the person or corporation for whom such 
trustee is acting, is given; also that the 
said two paragraphs contain statements 
embracing affiant’s full knowledge and be- 
lief as to the circumstances and conditions 
under which stockholders and security hold- 
ers who do not appear upon the books of 
the company as trustees, hold stock and 
securities in a capacity other than that of 
a bona fide owner; and this affiant has no 
reason to believe that any other person, 
association, or corporation has any inter- 
est direct or indirect in the said stock, 
bonds, or other securities than as so stated 
by him. 

5. That the average number of copies 
of each issue of this publication sold or 
distributed, through the mails or otherwise, 
to paid subscribers during the 12 months 
preceding the date shown above is 22,014. 
(This information is required from daily, 
tri-weekly, semi-weekly and weekly publi- 
cations only.) 

B. B. Crighton 
(Signature of Business Manager) 
Sworn to and subscribed before me this 





2nd day of October, 1946. 
[SEAL] Eleanore L. Williams 
(My commission expires May 28, 1948) 
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Civilian Aid Sought 


Business and Science Slated for Big Role 


In Army Research 


WASHINGTON.—In the interest 
of cultivating to the utmost the 
integration of civilian and mili- 
tary resources and of securing the 
most effective unified direction, re- 
sponsibility for Army research and 
development activities was consol- 
idated in a separate section on the 
highest War department level, the 
department announced last week. 


The new director of the recently 
created Research and Development 
division of the Department Gen- 
eral Staff, Maj. Gen. Henry S. 
Aurand, is directly supported by 
civilians. : 

By the rotation of civilian spe- 
cialists in this capacity the depart- 
ment has the benefit of broad guid- 
ance and is able to furnish science 
and industry with a first-hand un- 
derstanding of Army problems and 
objectives. Once again the Army 
is demonstrating the value it places 
upon science and technology and 
is constantly striving to further 
the integration of civilian and mili- 
tary resources of preparedness and 
peace, the department adds. 

“The application of scientific 
knowledge has been accelerated to 
such a degree that the entire prob- 
lem of national security must be 
brought constantly under review,” 
it points out. 

“Many World War II weapons 
are already obsolete and present 
War department research and 
engineering programs in the field 
of atomic energy, and in such 
other fields as guided missiles, 
radar, biological warfare, and air 
power, are certain to revolution- 
ize the strategy and tactics of 
warfare in the immediate future. 

“There is further recognition of 
the fact that, in the field of logis- 
tics, our nation, in the atomic age, 
will not be allowed much time for 
industrial and scientific mobiliza- 
tion. Should we be attacked by 
atomic weapons of great range and 
striking power, we must be pre- 
pared to strike back instantly in 

our own defense or we shall most 
certainly go under.” 

These considerations led Gen. 
Dwight D. Eisenhower to announce 
a new War department research 
and development policy. 

“The future security of the na-| 
tion,” he declared, “demands that 
all those civilian resources which 
by conversion or redirection con- 
stitute our main support in time 
of emergency be associated closely 
with the activities of the Army in 





time of peace. 


“The lessons of the last war are | 
clear. The military effort required | 
for victory threw upon the Army | 
an unprecedented range of respon- | 
sibilities, many of which were ef- | 
fectively discharged only through | 
the invaluable assistance supplied | 
by our cumulative resources in the | 
natural and social sciences and the | 
talents and experience furnished | 
by management and labor. The 
armed forces could not have won| 
the war alone. Scientists and busi- | 
ness men contributed techniques | 
and weapons which enabled us to} 
outwit and overwhelm the enemy. 
This pattern of integration must | 
be translated into a peacetime | 
counterpart.” 

General Eisenhower 


RUBBER 


listed five 





for New Weapons 


policies to be put into effect to 
achieve these ends: 

1. The Army must have civilian 
assistance in military planning as 
well as for the production of 
weapons. 

2. Scientists and _ industrialists 
must be given the greatest possible 
freedom to carry out their re- 
search. 

3. The possibility of utilizing 
some of our industrial and tech- 
nological resources as organic parts 
of our military structure in time 
of emergency should be carefully 
examined. 

4. Within the Army we must sep- 
arate responsibility for research 
and development from the func- 
tions of procurement, purchase, 
storage and distribution. 

5. Officers of all arms and serv- 
ices must become fully aware of 
the advantages which the Army 
ean derive from the close integra- 
tion of civilian talent with military 
plans and developments. 


General Aurand has over-all 








JOHN COSMA head of Hawk Motor Co. 


(Ford), Lisbon, 0., honored the players on 


his Ford-American Legion Junior Baseball team at a banquet in Cleveland at which 
Babe Ruth, Ty Cobb and Tris Speaker were guest speakers. The team is standing 
behind the speaker’s table. Seated from left to right are: H. W. Kamin, baseball rep- 
resentative for Ford Motor in the Cleveland district; T. H. Holden, assistant manager 
of Ford’s Cleveland district; Cosma, Barney Ross, Jack Graney and Tris Speaker and 
Babe Ruth. Also present was C. M. McGiffin, in charge of the American Legion Junior 
Baseball program from the general sales department of Ford Motor, Dearborn. 





War department responsibility 
for the initiation, allocation, co- 
ordination, and progress of re- 
search and development pro- 
grams. He is also charged with 
bringing about the expeditious 
demonstration of new or im- 
proved weapons, military equip- 
ment, and techniques of their 
employment to the using services. 
He is bringing into the Research 
and Development division of the 
War Department General Staff, on 
an annual rotation basis, a group 
of top-flight engineers and scien- 





tists recruited from the labora- 
tories of our educational institu- 
tions, foundations and industries. 
They will assist him in the same 
manner as military personnel as- 
signed to the division. A War De- 
partment Civilian Panel of out- 
standing scientists and engineers 
is being created. 





Arrow Gets Charter 
Arrow Motors Ltd., with regis- 
tered offices at 968 Spokane St., 
Trail, B. C., has been incorporated. 

Authorized capital is $50,000. 





Ceilings Boosted 
On Several 


Rubber Items 


WASHINGTON. — Manufactur- 
ers’ ceiling prices have been in- 
creased for a variety of rubber 
items principally used in the manu- 
facture of automobiles, refrigera- 
tors, vacuum cleaners and electri- 
cal appliances, OPA announced 
last week. 

The increases, effective Oct. 2, 
apply to what are known in the 
trade as molded, extruded, lathe- 
cut, and chemically-blown sponge 
rubber products. They include such 
items as refrigerator door strips, 
bushings, grommets, washers, 
sponge tubing, bumper _ strips, 
wheels, wringer rolls, rings, and 
hard rubber battery covers. 

The price ceiling increases are 
17 percent on approximately 80 
percent of total production of these 
products, representing items that 
have price ceilings established by 
January, 1942, formula pricing 
a and costs in effect at that 
time. 





‘Dealers Tell Me,’’ by John O. Munn, is 
an open forum for the expression of deal- 
ers’ opinions. 









Cincinnati 
puts the 

Miner in the 
Major leaque 
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Cincinnati, as bituminous coal headquarters of the nation, is activity center 


of the finest soft coal area in the country and is the most important mar- 









keting place of high volatile coal in the U.S. Greater Cincinnati handles, 
or aids in the sale of, 50 million tons of Black Gold a year... with a 
conservative value of $200 million. This is but a single aspect of Greater 
Cincinnati's vast commercial nature, which creates manufacturing payrolls 


exeeding $260 million annually. Wise advertisers know this mature market 
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Excluding colored funnies, brown sections ond magazines, 
Cincinnati daily newspopers, during the year ending June 
30, 1946, carried the following general display linages: 
Times-Stor, 2,561,194; other evening poper, 1,704,802; 
morning and Sunday popers combined, 2,014,043 
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for the breadth and solidity of its wealth and for its rich returns to sellers 


of dependable goods and services. 


HULBERT TAFT, President 
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Old Timers to Hear Hoffman 
At Anniversary Meeting 


NEW YORK.— Automobile Old 
Timers will celebrate its seventh 
anniversary at the annual meeting 
and luncheon in the grand ball- 
room of the Roosevelt hotel Nov. 
20. Five prominent men of the 
automobile world will receive Dis- 
tinguished Service Citations: 
Charles W. Nash, Ralph De Palma, 
Arthur Lee Newton, Col. Herbert 
W. Alden and Robert J. Schmunk. 

Nash, one of the nation’s pioneer 
automobile manufacturers, was the 
founder of Nash Motors, which 
was merged with Nash Kelvinator. 
He was honored during the Golden 
Jubilee Celebration at Detroit. 

Ralph De Palma established a 
reputation as the world’s greatest 
competitive racing driver, and 
many of his records remain un- 
broken. 

Arthur Lee Newton, president, 
Glidden Buick Corp., has the dis- 
tinction of having been an auto- 
mobile executive in Greater New 
York longer than any other in- 
dividual 

Col. Alden, 
Detroit Axle, 


chairman, Timken 
has completed 51 





years in the automobile industry, 
winning in his specialized field the 
generally conceded title of “dean 
of axle engineering.” 

Robert J. Schmunk has been ac- 
tive in American Automobile Assn. 
continuous for 35 years, and presi- 
dent of the Cleveland Automobile 
Club for 19 consecutive years. 

Paul G. Hoffman, president, Stu- 
debaker, will be the guest speaker. 
Hoffman, as chairman of the Com- 
mittee for Economic Development, 
has traversed the continent in re- 
cent years, presenting to many 
audiences the problem of main- 
taining a free society in the United 
States. He is vice-president, Auto- 
mobile Mfrs. Assn., director, New 
York Life Insurance Co., and a 
director, Federal Reserve Bank of 
Chicago. 

The luncheon, which will be pre- 
ceded by a reception at noon, will 
be presided over by President 
George Conrad Diehl, past presi- 
dent of AAA. 

The pioneers group has nearly 
tripled its membership since the 
last annual meeting in 1944 and 





a record attendance is predicted 
upon the occasion of the celebra- 
tion of its seventh anniversary. 
David C. Fenner, Alfred Reeves, 
Arthur Lee Newton, President 
George Conrad Diehl, ex-officio 
and Secretary Frederick H. Elliott 
comprise the committee on ar- 
rangements for the gathering. 





Wisconsin Assn. 
Advocates Flat 


Registration Fee 


MILWAUKEE, Wis. — A resolu- 
tion calling for the adoption of a 
flat car registration fee was adopt- 
ed by the 1946 Convention of the 
Wisconsin Automotive Trades Assn. 

In discussion, Louis Milan, exec- 
utive vice-president of the group, 
declared that the adoption of a 
flat fee, instead of one based on 
weight, would eliminate a lot of 
red tape. 

“But, of course,” he added, “the 
fee would have to be high enough 
to equalize the value of the reg- 
istration fees now in effect, so that 
the state would not be a loser.” 

The association also adopted a 
resolution advocating legislative 
action for compulsory state vehicle 
inspection. 





Party 


*eeanad 


Did you ever throw a party for a million people?* The Evening Bulletin did it at 
its annual July 4th event—a victory celebration for Philadelphians. 


Big military parade and review, bucking broncos, balloon ascensions, mile-long caravan 
of army exhibits, two jive orchestras, the heavens ablaze with spectacular 
fireworks in the evening—more than 150 events and exhibits in 3919-acre Fairmount Park. 


The favorite word of the circus publicity man is the only adequate one— 
stupendous. That’s the word, too, for the expressions of praise poured on the 
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party’s host—The Philadelphia Evening Bulletin. 


IN PHILADELPHIA—NEARLY EVERYBODY READS THE BULLETIN 


*Police and Park Depts, estimate, supported by transit traffic figures 
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Obituaries 
Grabowsky Dies; 


Truck Pioneer 


DETROIT.—Max H. Grabowsky, 
72, pioneer truck maker whose 
firm, the Rapid Motor Vehicle Co., 
established in Pontiac in 1902, was 
the forerunner for the huge Gen- 
eral Motors truck plant, died here 
Sept. 27 after a short illness. 

Grabowsky’s one cylinder chain- 
driven vehicle was the first motor 
truck to travel Detroit streets. 
After selling out to General Mo- 
tors, he founded a company in 
Detroit to build trucks which sub- 
sequently failed. 

+ om 


St. Louis Dealer Meets 


Death by Drowning 

ST. LOUIS.—Louis L. Saks, 53, 
president of the Downtown Pontiac 
Co., died last week by drowning in 
the Lake of the Ozarks. While 
swimming, he was apparently 
seized by cramps and disappeared 
in 40 feet of water before two com- 
panions could come to his aid. The 
body was later recovered. 

* * . 
Charles A. Xardell 

UTICA, N. Y¥.—Charles A. Xardell, 71. 
local manufacturer of automobile accesso- 
ries, died Sept. 25 in his home after a 
long illness. For 30 years he had operated 
his own aut bile a ries busi 
here. 





* * o 

Albert V. Phillips 
PITTSFIELD, Mass.—<Albert V. Phillips, 
70, retired automobile dealer, who handled 
the first Dodge car in New England, died 
at Hillcrest Hospital. He had been in ill 
health five years. 

* * * 
Thomas W. Freeman 
LITTLE ROCK, Ark.—Thomas W. Free- 
man, 66, retired automobile dealer, died at 
Baptist State Hospital here Sept. § 
* 7 * 
Walter A. Mayes 
YORK, Pa.—Walter A. Mayes, 56, chief 
engineer, Martin-Parry Corp., died at York 
hospital following a two-week illness. 
* * * 

Lawrence B. Etter 
CRAWFORDSVILLE, Ind.—Lawrence B. 
Etter, 71, who had been in the automobile 
business with his two sons at New Market, 
Ind., since 1920, died recently in his home. 

* * 


* 
William M. Atkins 
JACKSONVILLE, Fia.—William M. At- 
kins, retired automobile dealer, died at his 
home here Sept. 15. 
* 


* * 
Elmer Schantz 
CINCINNATI.—Elmer Schantz, 47, a 


Cincinnati automobile dealer for more than 
a decade, was found dead in bed at the 
home of a sister here with whom he had 
been staying temporarily. He started in 
the automobile business as a mechanic's 


helper. 
* * * 


James H. 
LYNCHBURG, Va.—James H. Hancock, 
73, who was engaged in the automobile 
business here for a number of years, died 


Sept. 15. 
. 


. . 
Cleveland Dunlap 
YORK, Ss. C.—Cleveland Dunlap, 62, 
owner of the Dunlap Chevrolet dealership 
here since 1929, died at his home Sept. 11. 
* * * 


William F. Cobb 
SYRACUSE, N. Y.—William F. Cobb, 52, 
secretary of the Syracuse Buick Co., died 
at his home here following a long illness. 


U. S. Rubber Spurs 
Rehabilitation of 
Malayan Area 


NEW YORK. — The Malayan 
plantations of United States Rub- 
ber Co. are being rehabilitated at 
a cost of $3,000,000, and production 
during the fourth quarter of this 
year will total nearly 6,000,000 
pounds, it was announced last week 
by Herbert E. Smith, president. 
This rubber, which is in the form 
of smoked sheet, the standard 
grade of dry rubber, is being pro- 
duced at high cost and with im- 
provised equipment, Smith said. 
As rehabilitation progresses, the 
company’s plantations will be con- 
verted to the production of latex, 
preferred for manufacture of many 
quality rubber goods, as foam cush- 
ions, Lastex yarn, and many med- 
ical and surgical supplies. 
“However, it must be made clear 
that no latex will be available for 
shipment for some time,” Smith 
stated. “This delay is caused by the 
destruction of all former latex fa- 
cilities and the difficulty of procur- 
ing necessary equipment under 
present conditions.” 

Smith said it is hoped that re- 
habilitation work will be 60 per- 
cent completed in 1947, and 100 per- 
cent completed by the end of 1948. 








“PLEASE BE ADVISED that new truck 
is sold. Thanks a million, will use your 





service if necessary.’’—L. G. Steiner, 





Downey Incorporated 

Downey Motors Ltd. has been 
incorporated in Vancouver, B. C., 
with authorized capital of $10,000. 
This firm, engaged in automotive 
sales and service, has offices at 
129 Merchants Exchange Bldg., 815 
W. Hasting St. 
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ADVERTISE 
papers 
dise (interior and exterior) for taxieab 
fh ihased dally by TAX! 
rate card. 


Your Sales Story In 
| Mi a der 
WEEKLY readers. Send for 


TAX! WEEKLY 


The oldest publication of its kind—and 
1618 Greadway, New York 23, NM. Y. 























FACTORY SALES DIVISION 


PILOT MANUFACTURING CO. 


BATTLE CREEK 3, MICHIGAN 











own 
homes 


When 60.4% of any group of 
men in America own their 
own homes— you know it is a 
substantial, roots-in-the- 
ground group. 60.4% of the 
800,000 Elks own their own 


homes. 


eet 











Pandora Garage, Pandora, Ohio. 





Quick and Easy 
Divider Adjustment 


No bother- 
some bolts, 
screws or 
clips are 
needed to ad- 
just the Di- 
viders in this 
new all-metal 
parts bin. A 
simple 
“squeeze ac- 
tion” does it 
—holds them 
tight and 
rigid. 

These handy 
parts bins 
are made of 
18 - gauge 
steel — built 
Model B-39 fo strength 
to withstand hard usage. . 
Write for free folder showing 
various models. 


Hope Metal Products, Inc. 


Dept. B 1505 Rockwell Ave. 
Cleveland 14, Ohio 
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U. S. Sees Total of 27,088, 000... 





Cars in Use 


in 46 Due 


To Top °45 by 5% 


WASHINGTON.—Despite limited 
production of new cars, the num- 
ber of privately owned motor ve- 
hicles registered during the cur- 
rent year will be substantially 
greater than 1945 registrations, ac- 
cording to the Public Roads Ad- 
ministration of the Federal Works 
Agency. 

Truck registrations will reach an 
estimated total of 5,423,000, an in- 
crease of 588,000 or 12.2 percent 





Mason Forecasts 


9-Month Delay 
In Peak Output 


LINCOLN, Neb. — Critical mate- 
rial shortages are likely to extend 
well into next year and delay peak 

U. S. industrial 
operation until 
mid-1947, George 
W. Mason, presi- 
dent of Nash- 
Kelvinator Corp. 
and president of 
the Automobile 
Mfrs. Assn., said 
here last week. 

American man- 
ufacturers are 
producing goods 
to the utmost of 
their ability and 
in surprisingly large volume, con- 
sidering the continued severe lack 
of supplies. Mason said. 

Addressing the Lincoln Chamber 
of Commerce, Mason declared that 
“the solution to the most important 
internal problems of the country 
lies in production. More production 
will bring back competition and 
competition is the most efficient 
policeman of price and plenty the 
world has ever known.” 

He said that the Nash and Kel- 
vinator divisions of his company 
were producing automobiles and 
appliances at a rate only 50 percent 
of potential capacity, as the result 
of the inability to obtain parts and 
materials from suppliers. Both di- 
visions, however, are now ap- 
proaching prewar production lev- 
els, he said. 

Mason, with H. C. Doss, vice- 
president in charge of Nash sales, 
and C. T. Lawson, vice-president 
in charge of Kelvinator sales, is 
making a business tour of the com- 
pany’s dealerships. 





George W. Mason 





Marine engines, 
fuel, lubricants, 
Parts and acces- 
sories, 
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Automobiles — 
that provide the 
transportation 
that has contrib- 





uted greatly to 
the increase in 
boating. 








Automotive advertisers find in Yachting 
an exceptionally responsive market. 
Yachting’s readers, because they are 
boating fans, have more occasion to use 
automotive products . . . and have the 
means to buy the best. 

Leading publication in the boating field 

in circulation and advertising volume. 





YACHTING PUBLISHING CORPORATION 
205 E. 42nd Street « New York 17, N, Y. 


over 1945 registrations, and ap- 
proximately 563,000 more than the 
number registered in 1941, the pre- 
war peak year for motor vehicle 
registrations. 

Automobile registrations are ex- 
pected to increase from 25,691,434 
in 1945 to an estimated 27,088,000 
in 1946, a rise of 5.4 percent, but 
will be about 2,436,000 or 83 per- 
cent fewer than the 29,524,101 cars 
registered in 1941. 


California, with an estimated to- 
tal of 2,955,000 privately owned ve- 
hicles. to be registered in 1946, and 
New York, with an estimated to- 
tal of ‘2,560,000, will lead the states 
in motor vehicle’ registrations. 
Pennsylvania will be third with an 
estimated 2,075,000 registrations. 
Thirteen states will have increases 
over 1941 registrations. 

These figures do not include ap- 
proximately 115,000 buses expected 
to be registered this year. 








Mich. Club Asks Ban 


- On Drivers Under 16 


LANSING, Mich—A drive to 
eliminate driving privileges in 
this state for youths aged 14-16 
has been launched by the Auto- 
mobile Club of Michigan. A bill 
providing for the change will 
be introduced in the 1947 ses- 
sion of the state legislature. 

The club cited figures show- 
ing that drivers under 18 ac- 
counted for 12.2 percent of all 
traffic deaths in the state dur- 
ing 1941. Club officials, however, 
believe it would be hopeless. to 
attempt to raise the minimum 
driving age to 18. 





Wico Net Shows Drop 


WEST SPRINGFIELD, Mass.— 
Net income for the year ended June 
30 of $122,128, or equal to $2.55 a 
share on the common stock after 
preferred stock dividends, is report- 
ed by Wico Electric Co., manufac- 
turers of magnetos. This compares 
with a net of $167,791, or $3.64 a 
share on the common, for the pre- 
vious year. 





Read Jack Weed’s Backshop for some 
highlights in the service field. 





ss 


WURTS BROS. (Dodge-Plymouth), Ashland, Ky., founded in 1913, one of the 





, 


state’s oldest dealerships. Its franchise covers five counties. Tire sales in new and re- 
built merchandise total about $75,000 annually. 





Texas Co. Takes Over | 


Independent Oil Firm 

NEW YORK. — Officials of the 
Texas Co. announced last week 
that the company has purchased 
all the stock of the Z. & M. Inde- 
pendent Oil Co., Inc., Norwich, N. 
Y., from Gulf Oil Corp. 

Terms of the sale were not dis- 
closed, but were described as an 
“amicable settlement” of a long 





standing dispute over the validity 


of Texaco’s option to purchase Z. 
& M. properties. 


Jacobson Heads Sales 


Andrew O. Jacobson has been 
appointed sales manager of South 
Park Chevrolet, Buffalo, Hal Casey, 
vice-president and sales manager, 
announced last week. Jacobson 
joined the company in 1928 and has 
been a member of the Chevrolet 
100 Car Club for 14 consecutive 
years. 








Built to Meet Fleet Owners’ Demands 





Can You 
Sell Trailers? 


LIMITED NUMBER OF SUPER- 
Riau distributorships and 
dealer franchises are still open. 
If yours is a substantial organiza- 
tion with truck trailer or automo- 
tive experience, and if you’d like 
to be a SUPERCARGO distributor or 
dealer, write or wire American 
Bantam Car Co., Butler, Pa., for 
further information. 











me OPERATORS themselves 
specified the performance stand- 
ards for the new SUPERCARGO. They 
asked for greater load safety, for an 
easier, steadier-pulling trailer with 
standardized construction more rug- 
ged and trouble-free than in their 
present trailers. So American Bantam 
engineers built into SUPERCARGO a 
combination of features answering 
these demands that will be found in 
no other trailer. 

The 31 Trade-Approved features 


in the Closed Van include a quadri- 
point spring suspension and spring 











steel torque arms that take the jerk 
and bounce out of trailer operation, 
and a bridge truss body construction 
capable of hauling the whole load, 
thus eliminating the need of a heavy 
frame and saving dead weight. 


Every part, from the giant, posi- 
tive-acting, heavy-duty brakes to the 
water-tight roof, is made to give 
more years of trouble-free service 
than fleet owners have had from 
trailers before. 


See the new SUPERCARGO at distri- 
butors in many large cities. 





UPERCARGOrraiters 





AMERICAN BANTAM CAR COMPANY, BUTLER, PA., U.S.A. 
Manufacturers of SUPERCARGO Truck Trailers ° Cable Address: BANTAMCAR 
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To Bow in Mid ’47... 





Willys Car Will Feature 
New Wheel Suspension 


(Continued from Page 1) 


one knows that industry is prac- 
tically stalled on dead center. 
“We (capital, labor, management, 
consumers and government) are 
sitting in a becalmed boat argu- 
ing about what caused the wind 
to die down .. . instead of just 
taking hold of the oars and doing 
a little hard rowing toward shore 
before we all suffer from exposure 





to the economic elements in which 
we live.” 

The car is a smooth-looking 
job, its body conservatively de- 
signed by Count Alexis de Sah- 
knoffsky and Brooks Stevens. 
The front seat is wide enough 
to comfortably seat three per- 
sons, and the rear two, with 
room to spare. 

By cutting deep under the cowl- 











Plexi-Top, the full-vision plastic top for convertibles. Available clear and in colors. 
Easily and quickly installed. No tools required. Send for literature. 
Manufactured by 
WRIGHT-AUSTIN CO. 
Detroit 26, Michigan 

















® 3,000 lbs. Capacity 

© 12 ft. Long, 7 ft. Wide 

® Dual, Truck-type Wheels 
® 6.00x16 6-ply Tires 

@ Vacuum-Hydraulic Brakes 


Mount by 5th wheel on any 42 or %- 
ton pick-up. ano ions and acces- 
sory 4 Terk. 


“> 





The new MUSTANG Semi- 
Trailer fills important trans- 
portation needs in farming, 
oll drilling, manufacturing, 
general hauling and every 
kind of industry. 


3811 Grand River 








Transport your goods at less cost per mile. 


LIGHT-WEIGHT ALUMINUM CONSTRUCTION 
...» MODERN-BUILT with AIRCRAFT PRECISION 


Dealers Wanted 


IN MICHIGAN, INDIANA AND ILLINOIS 


MUSTANG DETROIT SALES 
TEmple 2-6040 


STAKE BODY MODEL 


© Leaitype Spring 





GRAIN BODY MODEL 


Come see the new MUSTANG Semi-Trailers now! 
IMMEDIATE DELIVERIES 


Detroit 9, Mich. 











ing, and under the front seats, am- 
ple legroom has been provided. 

With reference to styling, Moo- 
ney said that Willys does not look 
forward to annual model changes. 

“If something comes along 
that we think is better,” he said, 
“we'll put it on as soon as it is 
ready rather than wait for an- 
nual changes.” 

In connection with engineering, 


Roos said that in the independent | 


front suspension the traditional 
front axle is eliminated. In its 
stead is a transverse, semi-elliptic, 
Dow-type spring with rubber in- 
serts at the end of each leaf. These 
inserts eliminate the need for lu- 
brication. Each end of the spring 
is connected to the lower end of 
the steering knuckle support. The 
upper end of the steering knuckle 
support is mounted to a control 
arm, operating rubber bushings, 
which in turn is bolted to the 
frame, an arrangement which pro- 
vides a vertical motion of the 
wheel during jounce and rebound. 

In the rear, the differential is 
mounted in rubber on the frame 
of the car. Swinging-type rear 
axles extend from a ball joint 
mounting on either side of the dif- 
ferential to the rear wheels. They 
are held in place by a longitu- 
dinal, semi-elliptic Dow-type 
spring on both sides of the car, 
providing for independent up and 
down motion of the wheel as in 
the front suspension. 

The car, Roos said, will be 
powered by a new six-cylinder 
Willys-Overland engine, of ex- 
tremely efficient design. It is of 
the L head type, mounted on two 
rubber insulators in front and 
two in the rear end of the trans- 
mission. It has a 38-inch bore, a 
$%-inch stroke and piston dis- 
placement of 148.5 cubic inches. 
Its brake horsepower is 70 at 
4,000 revolutions per minute. 

The weight of the car will be 

about 2,500 pounds, Roos said. He 
gave its wheelbase as 104 inches, 
its overall length, 182 inches, over- 
all width 68% inches in front and 
71% inches in the rear. The over- 
all height is 645% inches. 

The front seat is fully adjust- 
able. In addition to a divided back 
which tilts forward for ease of 
entry, a special arrangement on 
the passenger side allows the seat 
to be swung to one side to provide 
more comfortable access to the 
rear. 

The windshield is of one piece 
for greater clarity of vision, while 
the rear window extends across 
the width of the car and is fully 
curved. Doors are operated by push 
button latches on the inside and 
trigger stip on the outaite. 


(Continued from Page 2) 
prices in excess of those estab- 
lished by the OPA.” 

ACCESSORIES WITH NEW 
CARS—“Selling accessories today 
is not a problem because they are 
so scarce. But wanting to give 
new-car buyers preference, we of- 
fer cars equipped with the acces- 
sories that are available. If a cus- 
tomer does not want a particular 
accessory, we will gladly remove 
it, where practical, at his request.” 

PARTS AND SERVICE 
PRICES —“Customers of our 
service department are billed for 
parts and labor at prices estab- 
lished by the OPA. Upon request, 
we will provide in advance an 
estimate of parts and labor costs 
on repair work. We guarantee 
that no costs beyond those in 
the estimate will be incurred by 
the customer without his spe- 
cific approval.” 

Among those signing the code 
of ethics were two new represen- 
tatives named to the council's ro- 
tating membership: Ben Franklin, 
Tulsa, Okla., and Leo Schactmayer, 
Santa Monica, Calif. 

The others were F.. D. Morrison, 
Louisville, Ky.; Paul Smithson, 
Chicago; E. B. Libbey, Larchmont, 
N. Y.; P. R. Seeman, Uniontown, 
Pa.; J. D. Palmer, Jacksonville, 
Fla., and F. V. Midgley, Arlington, 
Mass. 


Donnelly Replaces Cc aputi 

M. A. Gammino, president of Sea- 
board Motors, Inc., Kaiser-Frazer 
@stributors, Providence, R. I, has 
announced the appointment of F. 
J. Donnelly as manager following 
the resignation of A. S. Caputi. 








NEGOTIATIONS HAVE been completed for the establishment of an assembly pliant 
for Nash automobiles and parts in Brazil, it was announced last week by George W. 
Mason, president of Nash-Kelvinator Corp. The plant will be located at Sao Bernardo, 
about 10 miles from Sao Paulo. It will be owned and operated by Varam Motores, 8.A., 


of Sao Paulo, the present distributor of Nash cars in southern Brazil. 
S. I. Carlson, Nash export manager; W. G. 


Left to right, 
Collins, special export representative, and 


Varam Keutenedjian, president of Varam Motores, S.A. 








‘Water-Jet’ Boat 


Gray Marine Unveils Propellerless Craft; 


Continental’s 
By Pete Wemhoff 


Editor, Automotive News 

DETROIT.—A “water-jet” pro- 
pellerless boat, capable of navigat- 
ing in shallow water and weed 
beds, was unveiled to newspaper- 
men here last week by the Gray 
Marine division of Continental Mo- 
tors Corp. 

“The “hydropulsion” development 
involves the utilization of a solid 
stream of water, ejected below the 
waterline of the boat at high ve- 
locity. It is not to be confused with 
gas jet propulsion of airplanes, 
however, since this is said to have 
the disadvantage of leaving dense 
clouds of steam astern, caused by 
the hot gases contact with the 
water. 

John W. Mulford, president of 
Gray Marine, emphasized that 
the “water jet” method of pro- 
pulsion is still in the experi- 
mental stage and not yet ready 
for the public. 

At a press conference, C. J. 
Reese, president of Continental, re- 
vealed that unfilled orders of Con- 
tinental Motors and wholly-owned 
subsidiaries amounted to $152,633,- 
861 on Aug. 31. These include en- 
gines, service and replacement 
parts, automotive parts contracts 
and development work. 

Reese pointed out that in 1944 
and 1945 Continental Motors’ 
sales amounted to 47 percent of 
the total business done by 10 in- 
dependent manufacturers of di- 
versified types of engines. In the 

10 months ended Aug. 31 Conti- 
nental and its wholly-owned sub- 
sidiaries booked orders for 564,676 
gasoline and diesel engines, he 
said, and 127,551 were e built, leav- 


Ford Heads Hear 
Public Opinion 
At Dealer Parley 


DEARBORN, Mich.—Top offi- 
cials of the Ford Motor Co. will 
hear what the auto-buying public 
has been telling dealers about new 
cars, both present and future mod- 
els, during the National Ford Deal- 
ers Council here Oct. 7-9. 

Arrangements for the three-day 
council, to be held in the Ford 
Rotunda in Dearborn, were an- 
nounced last week by J. R. Davis, 
Ford vice-president in charge of 
sales and advertising. 

The meeting will be attended by 
top Ford management and two 
dealer delegates from each of the 
six Ford sales regions. It is the 
culmination of a series of dealer 
council meetings held in each of 
the 33 U. S. districts, from which 
delegates were sent to the six re- 
gional sessions. 

Dealer opinion, shaped by direct 
contact with the buying public, 


plays an important part in de- 
velopment of company policies, 
Davis said. 





Orders Soar 


ing unfilled orders for 487,125 en- 

gines on Aug. 31. Delivery sched- 

ules extend over the next 12 to 18 

months. 

Continental’s principal customers 
are manufacturers of farm imple- 
ments, trucks, passenger cars and 
other transportation equipment, 
machinery for various purposes, 
airplanes and boat builders, as well 
as its own distributors. 

Continental’s aircraft engine di- 
vision, which has been undergoing 
almost constant enlargement since 
V-J Day, is being further enlarged 
to provide for a minimum produc- 
tion of 75,000 engines in 1947, Reese 
stated. September output estab- 
lished a new record in excess of 
4,100 units and was greater than 
in any full year before the war, 
he said. During the current fiscal 
year which ends Oct. 31 the cor- 
poration expects to make more 
than 30,000 airplane engines, and 
in the 1946 calendar year output 
should approximate 35,000. 


Pallotti A epetned 


Pallotti Motor Co. Hartford, 
Conn., headed by Philip F. Pallotti, 
has been appointed distributor for 
Diamond T trucks. The dealership 
was organized in 1941. 
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Buffalo's largest chain of 
theaters, with three first- 
run and eight neighbor- 
hood houses, placed 
52.9% of its 1945 ad- 
vertising lineage in the 
Courier-Express. 


You'll find that it's equal- 
ly good “box office” for 
you to remember that in 
Buffalo 


. ++ You Need the 
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Here’s How Each Car Maker’s 1946 O D 
eres How E.ac ar Maker's utput to Date 
C ith 1941 Producti 
(Compiled from Automotive News Estimates ) 
| Jan. 1 Jan. 1 |} 
|| First Percent First Percent July, Percent || August, | Percent ||\September,| Percent Third Percent || Through | Percent || Through | Percent || 
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79,620 | 12.40 | 778,994; 25.05 38,205 | 17.34 50,053 | 20.74 || 41,835 | 17.34 | 130,093 | 18.51 || 209,713 | 15.59 || 994,629t| 24.68 ||............... Chevrolet 
22,913 | 3.57 || 149,509 | 4.81 9,350 | 4.24 || 12,903 | 5.34 14,023 | 5.82 | 36, 276 | 5.16 59,189 | 440 || 182,359! 4.53 |/............. Oldsmobile 
28,349 | 4.42 184, 025 | 5.92 | 11,484 | 5.22 || 14,861 6.16 17,229 | 7.14 43,574 | 6.20 71,923 | 5.35 || 227,127| 5.63 ||................ Pontiac 
_ 219,663 | 34.21 712,854+| 22.94 | 62,787 | 28.49 | 56,606 | 23.46 l 54,282 | 22.51 173,675 | 24.71 393,338 29.25 887,418+ ae Pee Lr ae HhkYSLER 
34,451 5.36 63,745 2. 05 6, 545 2.97 | 6,085 2.52 | 6.417 2.66 19,047 2.71 53, 498 3.98 79, 214 1.97 Sree De Soto 
72,913 11.36 220.1131 7. 08 “18, 357 8.33 15, 615 6.47 | 14,752 6.13 || 48, 724 6.93 121,637, 9.04 282,363+ 7.01 wees a's be ht ae - Dodge 
76,901 11.98 334,441+ 10.77 28, 627 12.98 26, 377 & 10. 93 | 25,937 10.75 "80, 941 11.52 157,842 11.74 409,546 10.16 het, cee - - Plymouth 
35,398 5.51 a 555 3.04 9,258 4.21 x 8,529 | 3.54 _|| 7,176 2.97 24,963 3.55 60,361 4.49 116,295 F 2.88 seeeeres ...... Chrysler 
FOE cna MB lS Tt ee I ett Sle all ERR cn oll FE ne HB Mn sd bee i BEF acre ARRAS 5 pe 
140,560 | 21.89 || 606.2631 19.50 ||__50.656 | 22.99 a 54,866 | 22.74 || $3,830 | 2211 158,852 | 22.60 || 299,412 | 22.27 || 792,174t| 19.66 ||................. FOLD 
119,168 18.56 | 524,242t| 16.86 | 41 514 | 18.85 i} 44,345 “5 18.37 I 43,284 17.95 _ 129, 143 18.38 248,311 18.47 690,695 17.14 p-0ie Matai wre ly eae ee Ford 
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40, 324 6.28 52,638 1.70 ] 9,566 4.34 | 6.036 2.50 9,917 4.11 25,519 | 3.63 65, 843° 4.90 || 58,849 BID Mere 04 6-900 ee NASH 
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KAISER & FRAZER....|| 7 gs Re BR 59 03 | 410 17 1,129 AT 1,598 23 RT WM fevens Pees _.. KAISER & FRAZER 
 en- PACKARD............. 11,883 | 1.85 38,092 | 1.23 5.121 | 2.34 || 3,984 | 1.65 4,256 | 1.76 13,361 | 1.90 25,244 | 1.87 ame | te Bic. des PACKARD 
o GROMBE ices cas .0 ss 266 |  .05 “a ees aso) az | 424} 18 623 | 26 1,513 | .22 1,779 | 13 ie Th ta: Levees sssses CROGLEY 
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Pneumatic Wheels 


. make rolling easy. Special steel bear- 
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Parley on Metals Linked _ #'*t of Pratt and Whitney division, 4 
With Woodside Lecture ror wy enendiygret Ray on teat Output Car, Truck Output Estimates 


DETROIT.—The Detroit Chapter 
of ‘the American Society for Met- 
als will hold its annual Regional 
Metals Conference here in conjunc- 
tion with the fourth annual Wood- 
side Lecture at the Horace H. 
Rackham Educational Memorial, 
Oct. 14 at 1:30 p.m. 

Honored as Woodside lecturer 
fot 1946 is A. H. d’Arcambal, vice- 





steels. For many years, d’Arcambal 
was employed by the metallurgical 
department of Dodge Bros. 


Powell River Opens 


Powell River Motors, Ltd., has 
opened at Powell River, B. C., and 
has taken over the business of Im- 
perial Motors. The repair staff has 
been increased and new equipment 
installed. 








president and consulting metallur- 
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SHOWROOM FURNITURE 


Chrome 











@ Illustrated Literature on Request 
24”x 42” Hairpin e 
Leg Style 
KAY-DAVIS COMPANY 
886-890 Gerard Ave. 
NEW YORK 582, N.Y. 
MARVILLE 





Marwille Dwyer, Inc. 


Distributorships Available 


Dept. A101 
1835 N. Eastern Ave. 
Los Angeles 82, Calif 











Eastest 
Rolling! 
Rolls Like a Baby Buggy! 
TRUCK 
BARGAIN 


Quiet 10” Semi- 





dees—best known 

truck of its type on 

market—the offers new Model 60 at 
exceptionally low price. ideal for cases, 
cartons, bags, cylinders, etc. Cap. 300 
tbs. Curved cross straps; %" axle. 10 x 
1.75 puncture-proof tires save floors, 


ORDER - 
Gay PRDAY! How. 319% 


ings. Order by mail. Send back express 
collect if not highly pleased. 

Medel 56. Same truck 

with 5x2 P.ubber Wheels od | 4% 
and Oilite bearings. 

Order from 
HANDEES CO. 
Dept. 253B 
Bloomington, Ill. 


with the revised 13,629 in the pre- 
vious week. 


Shortages Delay Opening 


(Continued from Page 1) 
highest since the week ended Nov. 
1, 1941, when U. S. and Canadian 
plants built 94,836 vehicles. 

Chevrolet contributed substanti- 
ally to the new postwar records 
last week by turning out more 
than 5,100 cars and trucks Sept. 
30—the largest number of vehicles 
built by any single maker in one 
day since peace production was 
resumed. 

Approximately 90,000 cars and 
trucks may be built by U. S. 
makers this week, however, de- 
spite the slash in Chrysler Corp. 
output. This should result from 
Hudson’s reopening today (Oct. 
7) after a one-week shutdown 
due to the steel shortage. 

U. S. car and truck assemblies 
in September amounted to an es- 
timated 337,332 vehicles, a drop 
of 9,476 from the official count of 
346,808 in August, according to 
Automotive News estimates. 

U. S. passenger car output in 
September tallied an estimated 
241,176; commercial vehicles to- 
taled 96,156. 

As evidence of hand-to-mouth 
operations, Lincoln was shut down 
Sept. 30 because of a shortage of 
brake-drum castings. 

The strikebound Long Mfg. Co., 
which has been idle since July 23, 
has reduced several auto makers’ 
supplies of radiator cores and 
clutch plates to critical levels. Sev- 
eral truck firms, notably Federal 
Truck, are especially hampered as 
a result of the Long dispute. 

Consequently, the comparative- 
ly high production last week is 
not an indication of an end to 
material shortages. While stock- 
piles of some materials have 
mounted, the supplies of other 
basic components have continued 
to dwindle. 

The peak output last week 
pushed the U. S. industry’s total 
car and truck assemblies since 
Jan. 1 over the two million mark. 
Automotive News estimates show 
2,049,689 vehicles built on this side 
of the border this year. 

If present production schedules 
can be met, final tabulations would 
show approximately 3,000,000 cars 
and trucks turned out by U. S. 
plants this year. 

Of last week’s total assemblies, 
passenger cars amounted to an 
estimated 66,340 compared with 
58,218 in the previous week. 


Commercial vehicles last week 
totaled an estimated 25,259 com- 
pared with the revised 25,052 in 
the previous five-day period. 
General Motors’ divisions turned 
out an estimated 27,443 cars last 
week, compared with the revised 
23,284 in the previous week. 
Returning to a full five days 
of operations, Chrysler Corp. last 
week built an estimated 17,956 
cars compared with the revised 
12,207 assembled in the previous 
curtailed week. 
Output at Ford Motor continued 
to climb, with an estimated 14,105 
cars recorded last week compared 


* 


By Automotive News 


PASSENGER CARS 
(8. 8S. PRODUCTION ONLY) 


Week Week dan. 1 
Ended Same Ended Total to 
Oct. 5, Week Sept. 28, Sept. Oct. 4, 
1946 1941*+ 1946* 1946* 1941*+ 
GENERAL MOTORS 27,448 34,897+ 23,284 99,406 1,785,255+ 
|. See 6,346 5,023 6,177 22,945 305,012 
See 875 795 873 3,374 47,052 
Chevrolet ......... 11,412 21,005; 7,792 41,8385 1,015,632+ 
Oldsmobile ........ 3,818 3,676 3,694 14,023 186,035 
D6 60.68 608. es 4,992 4,398 4,748 17,229 231,524 
CHRYSLER 17,956 15,333+ 12,207 54,282 902,750+ 
OD  v.cenie sess 1,685 1,778 1,012 6,417 80,981 
RAR Seer 4,553 5,319t 3,641 14,752 287,6917 
eee 9,256 5,313+ 5,676 25,937 414,861+ 
Chrysler .......... 2,462 2,923 1,878 7,176 119,217 
SRS re 14,105 12,851+ 13,629 53,330 805,046+ 
Te re 11,291 11,268+ 10,954 438,284 701,9487 
 cvaeseeeves 392 337 488 1,436 13,931 
eee 2,422 1,251 2,187 8,610 89,167 
CROSLEY ........... 189 N.A. 187 623 N.A, 
Neb eeuhanes Closed 1,648+ 2,622 9,465 64,076+ 
KAISE.. & FRAZER 398 Baws 359 1,129 ovis 
POE. A645 6 6 60 iv S00we 2,582 1,719 2,612 9,917 60,571 
PACKARD .......... 1,449 1,787 1,102 4,256 56,638 
STUDEBAKER ...... 2,218 8,101; 2,216 8,768 100,959+ 
MISCELLANEOUS 8,263 333,667 





1,917 
68,307 
29,204 
48,159 


Total Cars, U. S... 66,340 79,599 58,218 241,176 4,108,962+ 1,395,375 


Note: 1941 figures include cars and trucks, U. S. and Canada. 
* 


* * * * * 


COMMERCIAL CARS 
(U. 8S. PRODUCTION ONLY) 

















Week Week Jan. 1 
Ended Ended Total to 
Oct .5, Sept. 28, Sept. Oct. 5, 
1946 1946* 1946* 1946* 
CHEVROLET ............... 8,074 8,095 29,585 180,303 
NE gong 6d-0.4:5 0a a'0-0. 0te.e ,oh0 6,233 6,226 25,165 137,369 
Es ta 3 olay 5 ein u:4 ps 0-8 80.5 3,257 3,146 10,193 93,908 
INTERNATIONAL 2,950 2,946 10,351 82,417 
EE wb bah ieee ces 5 ses xo 1,495 1,193 6,038 52,270 
STUDEBAKER ............. 982 946 4,214 32,625 
EE AGN Ceo swarnseyec tin ceeds 527 445 3,149 19,489 
BE pls Coad a Kaede es OKr0<e « 256 500 1,406 11,448 
EES Pc Gh Fase tne cavwe ses 312 344 1,424 8,003 
Se eee Closed Closed Closed 5,023 
DIED FD oo cicccecevees 810 308 1,191 6,797 
I OPT 142 139 507 4,769 
EE t2ki aes sae see's nea Closed 719 261 2,429 
MISCELLANEOUS .......... 721 685 2,672 17,464 
Total Trucks, U. S. ...... 25,259 25,052 96,156 654,314 
Total Cars, Trucks, U.S... 91,599 83,270 337,332 2,049,689 
Total Cars, Trucks, Canada 2,412 2,396 13,509 95,863 
Grand Total, Cars and 
Trucks, U. S. and Canada 94,011 85,666 350,841 2,145,552 


*Revised. tInchudes trucks. N.A.—Not available. Miscellaneous includes 
Autocar, Divco, Marmon H., Brockway, Four-Wheel Drive, Sterling, etc. 








One of the Largest Stocks in New England 
Here is a partial list: 


ENGINE GASKETS 
Head Gaskets, 6 Cyl., ’35-'42 
Valve Cover Gaskets, 8 and 6 Cyl. 
Crankease Gaskets, 8 Cyl., °35-'42 
Timing Cover Gaskets, °33-'42 
Exhaust Gaskets, '33-'42 


COOLING SYSTEM 
Water Tubes, '36-'42 
Water Pump Kits, 6 Cyl., '36 
Water Pump Kits, '37-'42 
Comp. Water Pumps, ’39-'40 


FRONT END and STEERING 
King Pin Sets, °40-'42 
Cross Shafts, ’39-’42 
Front Radius Rods, ’36 
Worm and Shaft, °36-’37 
Knuckles, ’37-’42 
Upper Control Arms, °’39-’42 
Front Coil Springs, ’39-’42 


ENGINE PARTS 
Inserts, 8 Cyl., ’37-'46 
Main Bearings, ’36-'42 








Of Nash Calif. Plant 

LOS ANGELES.—Nash-Kelvina- 
tor Corp. has been forced by criti- 
cal shortages of equipment, ma- 
terials and parts to delay West 
Coast production of automobiles 
scheduled originally for this fall, 
according to Campbell Wood, of 
the company’s new West Coast 
plant. 

The company will continue with- 
out interruption with its plans to 
equip its El Segundo (Calif.) plant 
as machinery and materials be- 
come available. 





Pittsburgh Convention 


Cancelled by ASTE 

DETROIT.—American Society 
of Tool Engineers notified its 
18,000 members Friday that be- 
cause of power and other strikes 
in Pittsburgh, it has been forced 
to cancel its semi-annual con- 
vention there Oct. 10-11-12. 

The next scheduled meeting of 
ASTE will be the annual con- 
vention at Houston in March, 
according to Harry E. Conrad, 
executive secretary. 


Crankshafts, 8 Cyl., ’37-'42 
Crankshafts, 6 Cyl., °39-'46 
Timing Chains, 6 Oyl., ’36-'46 
Piston Pins, ’36-'46 

Piston Pin Bushings 

Piston Rings, ’37-'46 

Intake and Exh. Valves, '36-'’46 
Main Bearing Seals and Packing 


REAR SPRINGS 
Rear Springs, ’41-"46 


Seat Covers, ’39-'46 
Chrome Spotlights 
White Wall Discs 
FRONT SHOCKS 
Guaranteed Rebuilts 


and Olds 
2200 A and B fits '39-’42 Chevrolet 








Glass-Chrome Number Plate Frames 


1947 A, B, C and D fits '37-'42 Pontiac 


Fans, ’36 
BRAKES 
Master Cyl. Kits, ’36-'42 
Front Wheel Cyl. Kits, °36-"42 
Master Cyl. Assembly, ’36 
Front Wheel Cyl. Assembly, ’39-’42 
Front Brake Cables, '36-'42 
Rear Brake Cables, ’36-'42 
Brake Hoses, '37-'42 
Brake Hoses, ’37-'42 


LIGHTING SYSTEM 


CLUTCH 
"26. Complete Headlamp, ’39-’42 
Complete Assemblies, '36-’46 Tall Lights, ’35-'46 
ACCESSORIES MOTOR SUPPORTS 


Front and Rear, ’37-'39 


Gas Tanks, ’36-'42 

Front Fenders, all models, '37-'42 
Rear Fenders, ’36-'46 

Front Aprons, °41-'46 

Rear Aprons, '41-'46 

Hubs and Drums, '39-'42 

Hood Supports, '39-'42 


Thousands and thousands of other PARTS too numerous to mention 
Wholesale and Retail—Parts Shipped Anywhere in U.S.A. 
25% Discount to all dealers, all parts shipped same day order is received. 


“If Pontiac Makes It, We Have It” 


UNIVERSITY MOTOR SALES 
1971 Massachusetts Ave., Cambridge 
PARTS DEPT.—PHONE KIR. 6930 OR ELI. 0500 


PONTIAC PARTS 


Timing Chain Cover Oil Seal Corks—We have now corks to replace the worn out cork. 
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HELP WANTED 


ACOUNTANT-OFFICE MANAGER by 
large Western New York distributor, 
preferably but not necessarily with Gen- 
eral Motors or Chrysler experience. Ex- 
cellent opportunity for able and ener- 
getic man capable of advancing to 
treasurership. Give age, marital status, 
experience, references, when available 
and salary expected. Box 1355, c/o Au- 
tomotive News, Detroit 26. 


| 

WANTED EXPERIENCED SHOP FORE- 
MAN. Progressive Ford-Mercury dealer. 
Excellent opportunities for right man. 
All replies strictly confidential. Sharrett 
Motors, Hagerstown, Maryland. 


OPPORTUNITY IN BOGOTA, Colombia, 
South America, for young practical serv- 
ice manager, $350 per month for first 
year with bonus arrangement later if 
proves satisfactory. Must speak SPAN- 
ISH fluently. Write giving details, ex- 
perience and references. Box 1390, c/o 
Automotive News, Detroit 26. 











WANTED—AUTOMOBILE PAINTER 
AND TRIMMER, combination man. First 
class automobile painter. First class au- 
tomobile trimmer for upholstering cars 
and making seat covers. Wages $1.25 
per hour and a place to live guaran- 
teed. Bardwell Auto Works, Great Bend, 
Kansas. 


BUICK PARTS MANAGER. Must be ag- 
gressive and capable of directing per- 
sonnel and organizing the entire de- 
partment. Also good merchandising abil- 
ity. We are a large Buick dealer. Salary 
and bonus commensurate with ability. 
Willcockson Motors, 3901 Laclede, St. 
Louis. 


CHEMIST — AUTOMOTIVE PRODUCTS. 
Knowledge of sound dampening, adhe- 
sives, saturated felts preferable. Desir- 
able that applicant be capable of super- 
vising group of Automotive Products 
Chemists. Permanent position with long 
established progressive company. Excel- 
lent opportunities for advancement for 
right man. Location, Metropolitan New 
York area. Send resumes to Box 1400, 
c/o Automotive News, Detroit 26. 


WE ARE READY TO OFFER to a first 
class experienced’ service manager the 
finest facilities and equipment in a new 
building. Location in Central Michigan. 
A long established Chevrolet dealer. Ad- 
dress Box 1404, c/o Automotive News, 
Detroit 26. 
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USED CARS WANTED 
SEVEN PASSENGER LIMOUSINES, late 


ls preferred (Cadillac, Packard). 





POSITION WANTED 





SALES MANAGER OR MANAGER—18 
years experience Chevrolet franchises, 
one 300, other 1,000, new units. Desire 
connection leading to part ownership. 
If you need a capable, likable, loyal 
assistant, write Box 75, Attalla, Ala. 


PARTS WHOLESALE MANAGER—Chrys- 
ler trained, capable of managing an 
operation with annual potential of three 
hundred thousand or over, can stream- 
line operation for maximum profits. 
Available October 15. References fur- 
nished. Box 1384, c/o Automotive News, 
Detroit 26. 


CERTIFIED PUBLIC ACCOUNTANT, for- 
merly office manager and head account- 
ant for Reo Motors, Inc., New York 
branch, available to install accounting 
systems for dealers. Also regular or spe- 
cial audits and tax service. Box 1396, 
c/o Automotive News, Detroit 26. 











A-1 SERVICE MANAGER available for 
larger operation or organization of new 
setup. Best references. Please inquire. 
Box 1394, c/o Automotive News, De- 
troit 26. 


PARTS MANAGER desires position. Eight 
years experience with DeSoto-Plymouth 
dealers, veteran, single, free to locate 
anywhere. Can furnish excellent refer- 
ences. Anthony Popp, Minster, Ohio. 


OFFICE MANAGER-ACCOUNTANT, for 
General Motors dealer, preferably in 
Michigan area. Experienced with GM ac- 
counting system and duties relative to 
auto dealership. Capable of responsibil- 
ity. Married, veteran. Box 1401, c/o 
Automotive News, Detroit 26. 


GENERAL MANAGER. Eight years ex- 
perience General Motors dealers all de- 
partments, desires connection with prog- 
ressive dealer in town of 5,000 to 15,000. 
Would be interested in running deal for 
someone. 32 years old, married, depend- 
able. Box 1402, c/o Automotive News, 
Detroit 26. 


ACCOUNTANT - OFFICE MANAGER with 
fifteen years experience in Ford, General 
Motors and Chrysler dealerships. Manual 
accounting. Will entertain any proposi- 
tion including general management. Box 
1405, c/o Automotive News, Detroit 26. 


as 
MANUFACTURER’S REPRESENTATIVE 














Must be very clean and mechanically 
fine. If you know of now, or learn of 
later, one or more in your city for sale 
by estates, banks, etc., write us full de- 
tails price, condition, name and address 
of party selling and we will pay you an 
information fee if we purchase car. 
Everything kept confidential. A. A. Auto 
Service, 157 East 69th Street, New York 
21, New York. 


TRUCKS FOR SALE 


BRAND NEW 1945 INTERNATIONAL 5- 
ton tractors, 4x2 drive. 11.00x20 tires. 
Fifth wheel. Price $4,635. Art Zweifel, 
Harrisburg, Pa. 


NEW 1945 INTERNATIONAL 5-ton 4x2 
tractors, Timken axles, 11x20 tires. New 
steel cab. Immediate delivery, $4,875. 
Twin Cities Chevrolet Inc., Benton Har- 
bor, Mich. 


BUSES WANTED 














SEVEN PASSENGERS, limousines, large 


fives; cars must be clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 





USED CARS FOR SALE 





20—1942 PLYMOUTH DeLUXE SEDANS. 
Used for hire. Good running condition. 
Lots of 3, $825 each. West 25th Frank- 
lin Auto Sales, 1600 West 25th Street, 
Cleveland 13, Ohio. 





1941 ENGLISH HILLMAN-MINX SEDAN 
for four passengers. Black with red 
leather upholstery, driven 21,879 miles. 
Sunshine top. Came from private New- 
port estate. Asking price $1,750. New- 
port Motor Sales, Sam Alofsin, Tel. 771, 
Newport, R. I 





TRUCKS WANTED 











WE WILL BUY 


Army Surplus Trucks 
New or Used 


STUDEBAKER 
G. M. C. 
WHITE 


or any make—any size 
One or a Trainload 


WRITE, WIRE OR PHONE 
E. M. GREGORY 


9138 Gratiot Ave. Detroit 
Phone Geneva 2200 








WE BUY BUSES of all makes and models, 
any quantity. Also bus chassis. LINN- 
BAKER EQUIPMENT CoO., Lansing, 
Michigan. Phone 83814. 





BUSES FOR SALE 














Fast Mid-West deliveries. Excep- 

tionally large stock on hand. 

Prompt, courteous treatment. 25% 

discount to dealers. We want your 

business. We can help you. 

THOMS PONTIAC Co. 

Phone Forest 8992 

5225 Delmar Blvd. St. Louis 8, Mo. 








NEW AIR MAZE AIR CLEANERS, No. 
42-OB. Send bill on all or part. Inter- 
ee. Box 29, Long Island City 1, 





GENUINE FORD PARTS. We ship any- 
where. We have the hard-to-get items. 
Call or write. Tranter-Williams, 4016 
Allston, Cincinnati, Ohio. 





CHEVROLET PARTS shipped same day. 
Large stock. Louis Chevrolet, Thomp- 
sonville, Connecticut. 


CAN DELIVER 1941 Plymouth grills in 
any amount up to 300. Christopher Motors, 
1200 N. E. 2nd Avenue, Miami 36, Fla. 


GENUINE FORD PARTS—We ship any- 
where. We have the hard-to-get items. 
Call or write. Tranter-Williams, 4016 
Allston, Cincinnati, Ohio. 


MANY CRITICAL NEW SURPLUS 
PARTS FOR CHEVROLET. Send for 
list. Discounts at least 55%. FOB Pitts- 
burgh, Pa. COD Speedway Distributing 














Corporation, 5744 Baum Blvd., Pitts- 
burgh 6, Pa. 
PRICE SCOOP on genuine Oldsmobile 


1939 center grilles, cast aluminum, (2 
pieces) in original cartons from Olds 
factory. List $30. Net $9.95 F.O.B. 
Davenport, Iowa. VINCENT J. NEU- 
OLDSMOBILE. 





SHOP EQUIPMENT FOR SALE 





MANBEE WHEEL ALIGNING and bal- 
ancing equipment. Hardly used. Bargain. 
Box 2029, Longview, Texas. 





WRECKER EQUIPMENT—Portable tow 
chief for pick-up installation. Never 
used. Bargain. Box 2029, Longview, Tex. 


NEW BARRETT BRAKE LATHE TRUCK 
and automotive, complete with acces- 
sories. Value $800. Sale price $641.50. 
Ashtabula Nash Sales, 808 Prospect, 
Ashtabula, Ohio. 








FOR SALE USED GARAGE EQUIPMENT: 
Burton & Rogers 12-hour battery charg- 
er, model JR-S—Weindenhoff Distributor 
tester, model 855—Weindenhoff Motor 
analyzer, model 828—Bean wheel align- 
ment set—Hobart Brothers 5 hp, 3-phase 
compressor. Cooley Chevrolet Company, 
158 Whalley Avenue, New Haven, Con- 
necticut. 





SHOP EQUIPMENT WANTED 





WANTED—New or used heating system 


for one story sixty by one hundred foot 
garage. Randall Motor Sales, Beecher 
City, Ill. Phone 66-20, 





AUTO EQUIPMENT FOR SALE 








Improved Automatic 
TOW PILOT—17% 
_ Bumper to Bumper Tow Bar 
TOW PILOT ADAPTOW 
A Timel A... Easy 
m 
Shep” on "as ek Gael Box- 
Style or Fold-Over Type Bumper Cars. 


Per Set (2 Couplers) —$750 


RED ARROW TOW BARS | 
OW BAR SALES CO. 
FACTORY DISTRIBUTORS 

TOW BARS—TRAILER HITCHES 
100 S. Citnton St. Chicago 6, Il. 
ANDover 8888—DOR chester 8873 
Order Today Immediate Delivery 
Write or Wire for FREE Literature 














WILL TRADE 





WILL TRADE new 1946 Luscombe Silvaire 


with 26 hours actual time for new Cad- 
illac 62 four-door sedan or super Buick 
convertible. Box 1399, c/o Automotive 
News, Detroit 26. 





ACCESSORIES FOR SALE 





AUTO SEAT COVERS!!! 





LARGE STOCK CHEVROLET PARTS. 
Ship anywhere. Promptly. Bousa Motors, 
Inc., Willimantic, Connecticut. 





WHITE, 27 PASSENGER BUS. Good mo- 
tor, body, tires, air brakes, repainted. 
$500 or best offer. Advance Motor Sales, 
Des Plaines, Ill. 


1942 FORD SCHOOL BUS, 48-passenger, 
Wayne body, 100 hp. 750x20 tires, 2- 
speed rear axle. Excellent condition. 1942 
Dodge school bus, 48-passenger, Superior 
body, 700x20 tires. Perfect condition. 
1941 Chevrolet school bus, 48-passenger, 
Superior body, 700x20 tires. Excellent 
condition. All these buses are inspected 
and ready to use. Park Chevrolet Com- 
pany, Ebensburg, Pa., Phone 233. 








TRUCK EQUIPMENT FOR SALE 





BRAND NEW TRUCK TIRES 10.00x22 
regular tread. Special price of $65 in 
lots of 10 or more. Art Zweifel, Har- 
risburg, Pa. 





PARTS WANTED 





PARTS WANTED—1941 army auto car 
2%-ton tractor, model U-4044 complete 
transmission, rear end and carburetor. 
Orange Motors, 270 Bradford, Albany, 
New York. 





WANTED DODGE CARGOE AXLE 
GEARS, 16 spline only. Wire for ship- 
ping instructions. Wilkinson Wrecking 
Yard, Box 116, Ocala, Florida. 

WANTED—SET OF VALVES and flywheel 
ring gear 1922 Franklin 10-A. Paul W. 
Roper & Sons, Moosup, Conn. 

WANTED TO BUY: Pair fender shields 
for 1940 Lincoln Zephyr sedan; also left 
front fender for 1939 Buick Roadmaster, 
series 81. El Paso Motor Co., 1320 Texas 
Street, El Paso, Texas. 











WELL ESTABLISHED REPRESENTA- 
TIVE calling on the chain stores, hard- 
ware and automotive jobbers in Cali- 
fornia, Arizona, Nevada, looking for 
additional lines. References gladly ex- 
changed. Box 1397, c/o Automotive 
News, Detroit 26. 

D. WANTED 

WILL BUY NEW CAR agency with 100 
to 200 unit potential. Middle West pre- 
ferred. Partnership acceptable. Box 1387, 
c/o Automotive News, Detroit 26. 


DEALERSHIP FOR SALE 








TRUCKS FOR SALE 








TRUCKS FOR SNOW REMOVAL 
Two Walters 12-ton dumps, four wheel 
drive, 1100x24 tires, dual rear 1942 models 
F.X.R.S. Very low mileage. Also new F. 
W. D. model SU closed cab over engine 
right hand drive. Chassis and cab with 
spool type winch, take 12 or 14 foot dump 
or platform body. 1400x20 single tires. 
W. E. McCARTHY 
241 Mystic Ave. Medford, Mass. 
Telephone Mystic 7346 





AUTOMOBILE AGENCY—Popular priced 
car, for sale, together with fully equip- 
ped service garage and showroom; well 
established and excellently located in 
small city up-state New York. Box 1403, 
c/o Automotive News, Detroit 26. 


FOREIGN DISTRIBUTORS 
IMPORTER OF AUTOMOTIVE RE- 
PLACEMENT PARTS wants to get con- 
nections with manufacturers of these 
articles for an exclusive appointment as 
a distributor in Holland. Write L. 
Hoekstra, 852 W. Tist St., Chicago, Ill. 

NEW LINES WANTED 
LINE OF AUTO SEAT COVERS and bat- 
teries for distribution to 75 dealers in 
Western Pennsylvania. Howard P. Grove 
Inc., Hudson distributor, 5874 Baum 

Bivd., Pittsburgh, Pa. 


ANTIQUE CARS FOR SALE 




















1914 FORD TOURING CAR. Good condi- 
tion. Leonard Wentz, 310 Carrvel Street, 
Mankato, Minn. 





FOR SALE—One Holmes Wrecker, bought 
new two years ago, mounted on a 1937 
Chevrolet 1%-ton Chassis, $1,000. Fen- 
derville Collision Service, 228 E. Erie 
Street, Painesville 28, Ohio. 





TRUCKMEN — RIGGERS 

I have twe 1943 available 10-ton trucks 

with H. B. 6 Cummins Diesel motors, 10 

wheel dual drive rear 1100x20 tires. Closed 

cabs, 22 foot platform stake bodies with 

spool type winch, one has 7000, other 15,- 

000 miles. Were used at a U. S. Navy 
Depot local, 

W. E. McCARTHY 

241 Mystic Ave. Medford, Mass. 

Telephone Mystic 7346 





AUTOCAR CT 90 1945, model, 1100x24 
tires, standard sleeper cab, 178-inch 
wheelbase, Westinghouse straight air 
brakes. Clean, in perfect condition. Be- 
low OPA ceiling, FOB Prentiss, Miss. 
H. C. Polk Trucking Co., P. O. Box 52, 
Prentiss, Miss. 





WANTED—1939 Nash-Lafayette: L. F. 
fender, 1. f. fender grille. 1940 DeSoto 
1. f. headlamp door. 1941 Plymouth, two 
rear fenders. Gordon & Jacobson, Inc., 
Eighth Avenue at Library Street, Home- 
stead-Munhall, Pa. 


(1) or (3) editions of AUToMoTivE 





News, for which find enclosed 6....... 
of TWELVE CENTS (12c) per word for one insertionor Thirty cents (30c) per word for three consecutive | 
| insertions. Count each word, initial or group of numbers as one word, including signature and address, | 


SHOP EQUIPMENT FOR SALE 











FOR SALE 
COMPLETE RECAPPING SHOP 


We must vacate our present building 
at once and will sell to highest bid- 
der, the following equipment: 


PASSENGER MOLDS: FIRESTONE 
CHAMPION TREAD DESIGN 
5 Miscoe—Will cure 525x17, 
600x16, 650x15 
2 600x16 Cross molds 
3 650x16 Miscoe with one spacer 


for curing 700x15 
1 700x16 Miscoe 
1 550x16 Miscoe 
1 550x17 Miscoe 


TRUCK MOLDS: FIRESTO 
TRANSPORT TREA 
1 600x20 Kite 
1 650x20 Kite 
1 700x20 Miscoe 
1 750x20 Miscoe 
1 825x20 Miscoe 
1 900x20 


VULCANIZING MOLDS: 

1 475x199 Champ 

1 560x17 Champ 

1 650/700x16 Combination Champ 

7 600x16 

2 30x5 through 1400x24 Grimes 

truck molds 

16 H.P. Buffer 
The above is complete with pipes, 
valves, traps, spacer rings, road rims, 
ete.; including everything necessary to 
set up complete shop for immediate 
operation. Write, wire or phone Whole- 
sale Distributors, Inc., 610 Louisa St., 
Flint 4, Michigan. Phone 5-1511. 


Sorry! Rayon 
Exhausted!! We have plastic coated ma- 
terial, leatherette trim, custom tailored 
for the following cars: 1946 Nash 
Broughams, 1946 General Motors Sedan- 
ettes and Club Coupes, in gray or blue 
plaids. Alse blue sailcloth (very good) 
for 1946 Hudson club coupes. $16.95 
net. 10% with order. Bay Sales, 374 
Bay Street, Rochester 5, New York. 





ATTENTION, CAR DEALERS—Auto seat 


covers, custom-tailored in plastic, fibre, 
herringbone and sailcloth. Perfect Fit 
Cover Co., 1776 Broadway, New York, 
N. 





MISCELLANEOUS 





ENGINE REBUILDING—Crankshaft grina- 


ing and metallizing. John P. Hughes 
Motor Co., Inc., 800 Commerce St., 
Lynchburg, Virginia. 





_ 


NEW LATOURNEAU MOD D. TOUR- 
NAPULL. Complete with Q scraper and 
model A tilt dozer, 2 wheeled self-pro- 
pelled tractive unit, scraper capacity 2.3 
yards, self-loading, unloading and lev- 
eling, bulldozer equipped, rubber tired 
for fast operation. Buy them at ceiling 
price with or without trade-in. Herb 
Spindler Co., 2901 W. Superior St., Du- 
luth, Minn. 








ATTENTION ! ! ! 
EX-SERVICEMEN 


Automotive News will gladly insert 
Position Wanted ads in this section, 
free of charge, for men or women who 
have been honorably discharged from 
military service, providing applicant 
furnishes (1) proof of honorable dis- 
charge; (2) reference as to former 
connection with any branch of the 
automotive industry. Welcome home; 
there’s a job waiting for you some- 
where among our readers. 


GEORGE M. SLOCUM, Publisher 
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THE DRIVE THAT 
DOES MOST 
FOR THE 


DRIVER= SHIFTS GEARS AUTOMATICALLY ELIMINATES THE CLUTCH PEDAL STEPS UP PERFORMANCE 
Hydra-Matic Drive is the first and still Hydra-Matic Drive is the only drive that Hydra-Matic Drive not only saves work 
the only drive that shifts gears auto- ends all need for clutch pushing, and for the driver, it also contributes to livelier 
matically through all four forward speeds. takes the clutch pedal right out of the car. performance and greater fuel economy. 


CONE TT: 

















GENERAL 
MOTORS 

















From every standpoint—ease of operation, performance, and proved 
dependability—-Hydra-Matic Drive is in a class by itself. And that 
puts the dealer who sells this outstanding General Motors development 
in a class by himself, too. Oldsmobile dealers have had Hydra-Matic 
Drive “on their side” ever since its introduction in 1939. 


In Hydra-Matic Drive, Oldsmobile dealers have the greatest demon- 
stration and sales feature ever offered in any car. Once a prospect 
drives a Hydra-Matic Oldsmobile, he almost automatically wants to 
own one. And once he owns one, he almost automdtically becomes a 
repeat customer. For no one who has learned the advantages of this 
fully automatic transmission likes to go back to clutch pushing and gear 
shifting again. 


i 
| 


No wonder so many Oldsmobile dealers say that Hydra-Matic Drive 
—combined with Oldsmobile’s traditional Style Leadership — places 
them in an ideal competitive position today and for the days ahead. 


See ae 


THE ONLY CAR IN ITS 
PRICE CLASS TO HAVE 
HYDRA-MATIC DRIVE IS 


A GENERAL MOTORS VALUE 





